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Prepare Formula for 
Premium Allocation 
For Tax Purposes 





Marine Underwriters and Western 
Commissioners Agree on Plan to 
Achieve Uniformity 


COVERS OCEAN AND INLAND 


New York Meeting of Commis- 
sioners in December May Adopt 
Plan; Text Is Announced 





Insurance Commissioner A. Caminetti, 
Ir, of California, in his report to Gov- 
pene Culbert L. Olson, among other 
) things, takes up the matter of allocation 
: of premiums on certain classes of busi- 
ness among the various states which 
seemingly have claims for a portion of 
i these premiums, and says: 

“For a number of years Insurance 
Commissioners have been confronted 
with complicated problems in the admin- 
istration of their tax functions, due to 
» the fact that the business of insurance 
is in fact interstate in character. In 
certain classes of insurance it has always 
been difficult at best, to determine with 
ip certainty the particufar state which 
ie might be entitled to the tax on a given 

premium. This is due not only to the 
multiplicity of hazards covered by single 
policies, but also to varying tax laws. 

In dealing with these problems the in- 
} surance authorities of a number of states 





f recognized the necessity of gathering 
} factual information concerning prevail- 
ing practices of insurers in allocating 


premiums to the several states for pur- 
poses of taxation, in order that a plan 
might be elaborated which would elimin- 
ate or minimize these difficulties, estab- 
lish uniformity of practice, and conform 
f to the various state tax laws. 
Result of Concerted Efforts 
s “The concerted efforts of the Insur- 
§ ance Commissioners of the eleven West- 
f €rn states to bring about uniformity 
among insurers in the matter of alloca- 
tion of premiums for purposes of taxa- 
tion culminated in the adoption of a 


if Plan which it is proposed to submit to 


the National Association of Insurance 
Commissioners for adoption at its forth- 
coming December session. 

‘The plan covers marine insurance 
Premiums—both ocean and inland—and 
is the result of painstaking surveys con- 
ducted by the ‘Western Conference 
Commissioners’ in that complicated field. 

On the basis of that survey, a pro- 
posed plan had been submitted by coun- 


(Continued on Page 31) 
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Twenty Years Guaranteed 


Our policy No. 706,878 was issued to a Californian on April 
1, 1915. The insured died in February of 1917, after having paid 
two years’ net premiums totaling $366.04. 


This was a “30 Payment Life Trust Certificate 20 with Sur- 
vivorship Installments.” The beneficiary—the insured’s widow— 
could have collected a commuted value of $4.596, but she elected 
to take annual installments of $300 each. She was guaranteed 20 
such annual installments, and then was entitled to continue re- 
ceiving annual checks of $300 so long as she lived. She died in 
1937, after receiving the 20th. Before her death she had requested 
that future payments be made in monthly installments. To com- 
plete the survivorship year there still remained ten monthly 
payments due. 


One of her sons who was an heir—and by the way there was 
no other estate—wrote: “I feel that the company has more than 
fulfilled its contract on this policy, and therefore the remaining 
ten monthly payments should be charged off to good will.” 


Of course the company paid the remaining installments to the 
beneficiary's heirs, but it is interesting that the foresight of the 
insured in buying this contract, and the faithfulness of life insur- 
ance, had been so thoroughly appreciated by his survivors. 
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THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Companies Filing War 
Exclusion Clauses 
With Department 


Most Companies Follow Wording 
of Law; N. Y. Department Warns 
As to Section 155 


ONE USES “ACT OF WAR” 


Novel Provision Would Broaden 
Coverage; “Contact with 
Enemy” Feature 











The situation on the use of war ex- 
clusion clauses in life insurance policies 
is rapidly taking shape. Companies do- 
ing business in New York State have 
filed or are filing their forms with the 
New York Department for approval or 
have presented, informally, proposed 
forms. Not all are in yet. With few 
exceptions the companies generally fol- 
low the wording of the law. All com- 
panies are using rider forms. 

The New York Department has in- 
formed the companies that Section 155, 
Sub-division 2a, must not be ignored in 
drafting their exclusion forms. That sec- 
tion provides that: 

“No policy of life insurance issued or 
delivered in this state shall contain any 
provision which excludes liability for 
death caused in a certain specified man- 
ner except as follows: (a) A provision 
excluding death resulting from military 
or naval service. * * * (c) A clause ex- 
cluding from the coverage death result- 
ing from aviation under conditions speci- 
fied in the policy.” 

Propose Novel Provision 

One of the most interesting proposals 
was submitted by one of the principal 
New York companies. It is intended to 
give a broader construction than that 
carried by the strict provision of the 
statutes. This would cover deaths due 
to an “act of war” while insured is in 
military or naval service. In actual ad- 
ministration of the clause the company 
explains it would intend to pay claims 
where death was due to causes other 
than “contact with the enemy.” If the 
policyholder is killed at the front by 
gun fire or bombing by the enemy, the 
policyholder is excluded. On the other 
hand, if the insured is killed behind the 
lines, such as while riding in a motor 
vehicle, the claim will not be excluded. 
In other words, the clause would cover 


(Continued on Page 8) 
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Irresistible 


The appeal of the John Hancock Readjustment Income Plan is hard to resist when it is 


presented according to our scientifically designed sales plan. 


Aided by visual sales material, strongly supported by national advertising, the idea appeals 


because it offers the family man a satisfactory and inexpensive solution to a vital problem. 


LIFE INSURANCE COMPANY 


OF Boston, MASSACHUSETTS 
Guy W. Cox, resident 
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| Set For NALU Cincinnati Convention 





Jack Lauer Guy D. Randolph, CLU 
Million Dollar Round Entertainment 
Table 





Lee B. Scheuer 
Executive Committeeman 


Exhibits 








C. Vivian Anderson, 
CLU 


Executive Committeeman 





Ray Hodges, CLU 





Managers 


General Chairman 


Minna D. Carstens 
Women Underwriters 


Hotel Reservations 











Arthur H. Massa M. J. Hamilton John C. Sebastian, 
Press Supervisors CLU 
Registration 
Cincinnati is all set for the annual 
convention of the National Association 


of Life Underwriters which will be held 
in that city the week of September 15. 
When President Harry T. Wright of the 
National Association calls the first ses- 
sion to order at the Taft Auditorium on 
September 17 there will not be a vacant 


seat. It will be the fifty-second conven- 
tion of the association and there will be 
twenty-four speakers at the main ses- 
sions. Preceding the main gathering are 
regular meetings of national council, 
trustees and other sessions. The women 
agents will have their own meetings and 
the women’s quarter million dollar round 
table will have a banquet and meetings. 
It is reported that nearly fifty companies 
will have lunches, banquets or meetings 
ot their own representatives while they 
are in Cincinnati. : 
In addition to President Wright other 
chairmen during the week of the main 
Convention will be John A. Witherspoon 
of Nashville, who will succeed Harry T. 
Vright as president of the association; 
Grant Taggart of Cowley, Wyo., secre- 
tary of the association; and Theodore 
M. Riehle, Equitable Society, New York. 
C. Vivian Anderson, Provident Mutual, 
Incinnati, will be chairman of the Fel- 
Owship luncheon; H. Kennedy Nickell 
will be chairman of the Round Table 
Hour ; and Julian S. Myrick, Mutual 
Life, New York, will be chairman of the 
American College Hour. Mr. Taggart 
will probably be elected vice-president 











Harry S. Pressler 
Sergeant-at-Arms 








Irl B. Jackson 
General Agents and 





Judd C. Benson 
General Vice-Chairman 
President’s Reception and 


Ball 








Emmett C. Peebles 
Special Guests and 
Invitations 





George J. Woodward 
Executive Committeeman 
Hospitality 





aS 


Burt H. Wulfekoetter, 


E. W. Simpkinson, J.S. Drewry 
CLU Attendance and Publicity CLU 
Information Chartered Life Underwriters 





ss 


R. C. O’Connor 


Charles H. Wible Warner C. Wilson, CLU 
Decorations Treasurer Transportation 
President, Cincinnati 
Association 
of the association, succeeding Mr. taking a decidedly keen interest in the 
Witherspoon. It is not known yet who convention, and are working hard on 
will be the new secretary, succeeding arrangements. On this page are printed 


Mr. Taggart. 
Leading Cincinnati insurance men are 


pictures of the Cincinnati men who are 
chairmen of the convention committee. 


Bar White Neckties and Tails From 
Basket-ball Game Astride Donkeys 


The basket-ball game which is to be 
played on jamboree night in Cincinnati 
during the week of the convention of 
National Association of Life Underwrit- 
ers has already attracted nation-wide 
attention. 

As was printed last week in The East- 


ern Underwriter, the players wil! be 
mounted on burros. And the players are 
officers and trustees of the National As- 
sociation, members of Million Dollar 
Round Table, prominent Chicago and 
New York general agents, as well as 
leading general agents and managers of 


Ray Hodges, CLU, Ohio National Life, 
is general chairman. Convention head- 
quarters are at Hotel Gibson 

Among life insurance presidents 
program of main convention are these: 
A. J. McAndless, Lincoln National Life; 
Lewis W. Douglas, Mutual Life of New 
York; Thomas I. Parkinson, Equitable 
Life Assurance Society. 

Among outside speakers will be Dr. 
Hu Shih, Chinese Ambassador to U. S.; 
Dr. Narcus Nadler, professor of finance, 
New York University; U. S. Senator C. 
Wayland Brooks of Illinois; and Tom 
Collins, Kansas City humorist. Invoca- 
tions will be given by Rev. Nelson M. 
Burroughs, Christ Episcopal Church, 
Cincinnati; Dr. Victor E. Reichert, rabbi, 


on 


Rockdale Avenue Temple, Cincinnati; 
and Very Rev. Monsignor Cletus A. 
Miller, dean, Institute Divi Thomae, 


Atheneum of Ohio, Cincinnati. Chairman 
of program committee is Theodore M. 
Riehle, who went in as pinch-hitter when 
Eric G. Johnson retired from the post 
after being elected vice-president of 
Penn Mutual. 


New England and Texas and one team 
of salesmen. 

As soon as the story was printed there 
were immediate inquiries as to whether 
the story was a publicity gag. It isn’t. 
There will be a real contest. 

Guy D. Randolph, general agent, New 
England Mutual Life, Cincinnati, chair 
man of entertainment committee, said: 

“These donkeys are owned in Indiana 

(Continued on Page 12) 
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Alternative Plans in 
New Commission Set-Up 


COMPENSATION REVISION MADE 





Committee Proposes Way for All Agents 
After 10th Year to Share in 2% 
Continuous Commissions 





The Committee on Agents’ Compensa- 
tion, which last Fall proposed for gen- 
eral discussion a revised commission 
scale, has issued a supplementary report 
suggesting alternative plans that would 
enable all agents to share in the pay- 


ment of continuous 2% renewal com- 
missions after the tenth year. Instead 
of first commissions of 40%, second com- 
missions of 15%, and third commissions 
of 10%—all vested—to be followed by 
seven 5%’s, nonvested except at death, 
and then by continuous nonvested 2%’s 

to be a selected group of top-ranking 
agents, the committee suggests that com- 
panies might change from seven 5%’s 
to seven 4%’s, followed by 2%’s to be 
paid to all continuing agents. Another 
alternative suggested was to pay a 
smaller number of 5%’s, followed by con- 
tinuous 2%’s. These alternatives con- 
tinue to retain the emphasis on per- 
sistency and extended renewals over the 
premium paying life of a policy which 
characterized the original tentative plan. 

In its release to newspapers the com- 
mittee points out that its proposals are 
admittedly based on assumptions which 
may not fit the particular circumstances 
of some companies, and adds that it can- 
not emphasize too strongly that any 
steps taken by a company must be justi- 
fied by its own experience and must be 
satisfactory to state supervisory author- 
ities. 

Several Choices for Veteran Agent 

Dealing with the effects of transition 
from present to proposed scale, the com- 
mittee report said: 

“A transition in a maximum of three 
stages is proposed below, where a 
veteran agent might have any one of 
several choices. He might choose to re- 
tain 50% and nine 5%’s, all vested. He 
might choose the transition to A for 
one year, B for a second year, and C 
thereafter; or he might choose A for 
one year and C thereafter; or B for one 
year and C thereafter; or C immediately. 

“The three stages are: 

“A—One year at 50%, 15%, and 10%, 
all vested, with nothing thereafter. This 
is the stage likely to be chosen by rela- 
tively few veteran agents, except those 
in the lower income brackets where cash 
in pocket is vital. 

“B—One year at 45%, 15%, and 10%, 
vested, followed by seven 2%’s vested 
only in the case of death; and continuous 
nonvested 2%’s thereafter. This is like- 
ly to be chosen as the first stage by 
agents who can take the relatively small 
reduction in cash income for one year. 

“C—The permanent plan of 40%, 15%, 
and 10%, vested; followed by seven 
4%’s vested only in case of death; and 
continuous nonvested 2%’s thereafter. 

Linked to Pension Problem 

“The proposal for a ‘bridge-over’ be- 
tween present scales and revised scales 
is applicable, in principle, to any two 
sets of commission scales. The bridge- 
over plan might be helpful in the prob- 
lem of financing new agents, although 
the committee is planning to study this 
phase of the subject more extensively 
and report at a later date. Success in 
selecting new agents carefully and train- 
ing and supervising them thoroughly is 
closely allied to this problem. 

“The type of revised scale adopted 
and the vesting provisions are linked to 
pension problem, discussed and_ illus- 
trated in a separate report of the com- 
mittee, to be released shortly. 

“Any revised commission scale involv- 
ing salvage of some commissions from 
resigning agents for the benefit of sur- 
viving agents is almost sure to cost a 
company something to inaugurate among 
its established agents even though it 


E. R. Wood Estate Subject to 


New Succession Duties Tax 


The will of the late Edward Rogers 
Wood, vice-president of the Canada Life 
and director of a number of fire and 
casualty insurance companies in the Do- 
minion, is one of the first in Canada 
which is being subjected to Federal suc- 
cession duties taxes. 

It is believed that the Federal Govern- 
ment will take $4,000,000 at least from 
Mr. Wood’s estate which, probate here 
shows, was valued at $6,682,314. This 
estate is made up of the following: 
stocks securities, $5,049,163; real estate 
and household and personal effects, $212,- 


330; mortgages, $18,567; life insurance, 
$333,823; cash on hand and in_ banks, 
$276,746; reversionary interests and 


trusts, $791,684. 

After making provisions for his fam- 
ily, relatives and friends, Mr. Wood’s 
will shows numerous gifts to worthwhile 
organizations. 


WASHINGTON TRUST COUNCIL 


New officers of the Life Insurance 
Trust Council of Washington are Leon- 
ard Marbury, assistant trust officer, 
Washington Loan & Trust Co., presi- 
dent; Raymond A. Du Four, Pacific Mu- 
tual general agent, vice-president; Earl 
G. Jonscher, assistant trust officer, 
American Security & Trust Co., treas- 
urer; Leopold V. Freudberg, Massachu- 
setts Mutual, secretary. 





involves no more outlay, in the aggre- 
gate, for a group of new agents. The 
established agents are the more success- 
ful ones among whom the rate of turn- 
over and hence the salvaged commis- 


sions are much lower than for new 
agents. The cost of offering the new 
scale to the established agents can be 


justified in the interests of uniformity, 
fairer treatment and general company 
welfare.” 
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ISAAC MILLER HAMILTON 
With Hamilton Trophy 


Isaac Miller Hamilton, board chairman 
of Federal Life, will be honored with a 
month long celebration of his seventy- 
seventh birthday anniversary when com- 
pany field representatives stage a Ham- 
ilton Month campaign during September. 

Mr. Hamilton will be 77 on Saturday, 
September 6, and on the following Mon- 
day the company which he founded will 
celebrate the forty-second anniversary of 
its incorporation. Federal is the oldest 
legal reserve life insurance company in 
Chicago. Mr. Hamilton served as presi- 
dent for the first forty years, being suc- 
ceeded on his seventy-fifth birthday by 
L. D. Cavanaugh. 


In honor of Chairman Hamilton, 


Fed- 
eral this 


year announced a Hamilton 











[GUARDIAN 





A MUTUAL COMPANY 
ESTABLISHED 1860 
































trophy, to be awarded annually to 4 
company’s outstanding agency. The fir 
agency winning the trophy three tin, 
will gain permanent possession of {) 
golden cup, surmounted by a figure ,j 
Victory standing on top of the world | 
Chairman Hamilton was born on ;} 
farm near Watseka and in his earl 
twenties was a partner in a String i) 
country stores and a chain of countn| 
banks. He studied law at night, wal 
admitted to the Illinois bar, and Served) 
two terms in the state senate befor 
helping organize Federal Life. He hat 
been noted for many years for his actiy. 
ity in promoting organizations for th 
study of insurance problems and th 
development of insurance standards, } 
was one of the original group which, j 
1906, organized the American Life Conf 
vention. He also was active in th 
organization of the American Servic 
3ureau, the Life Insurance Sales Re.) 
search Bureau and other organization) 


F. A. Tatum in Portland [| 
Post for Pacific Mutual 


F. A. Tatum has been appointed bie 
the Pacific Mutual as general agent if 
Portland, Ore., effective September 16 
Mr. Tatum will replace A. E. Ellis whe 
is being transferred to Los Angeles ter- 
ritory as general agent. 

Mr. Tatum, formerly a chemistry pro-” 
fessor in Oregon State College, has beer 
in insurance since 1928, specializing in 
business insurance, estate problem: 
trusts and corporate forms of protection! 
He is a member of the Portland Lif 
Underwriters, a director of the Lie 
Managers Association and an_ acti 
member of the Elks. 














T. MINIFIE TO SAN DIEGO 





District Manager for Murrell Bros.; 1) 
Build Agency Force for 
Mutual Benefit 

Thomas Minifie has been appointel 
district manager at San Diego for Mur 
rell Brothers, Pacific Coast generlp 
agents for the Mutual Benefit. Offic 
will be in the New California Building 

Mr. Minifie has represented the Mi 
tual Benefit in Los Angeles for the pat 
two years. Prior to moving to Californi, 
he was associated with the home offi? 
agency department at Newark. Follov-F 
ing graduation from Columbia, befor 
entering the service of the Mutua! Bene 
fit, Mr. Minifie for several years was! 
special agent and supervisor for the 
American Surety Company in New Yor 
City. Minifie’s responsibility will be 
build an agency unit for the compatl 
in San Diego. 





OHIO STATE PROMOTIONS | 
The Ohio State Life has announce! 
the promotion of T. T. McClintock 10 
supervisor of field service, and of R.& 
Good to agency secretary. C. D. Sper 
cer has been promoted to assistant mat 
ager of the accident department. 
Mr. McClintock has for more tha 
three years been manager of the act 
dent department, which he will contintt 
to direct. 
D. Spencer has been for the last 
four years assistant to Mr. McClintock 


SUN LIFE LEADERS 

Ray H. Kotte, Cincinnati office, Sut 
Life of Canada, has been elected pres 
dent of the Macauley Club. His cl) 
record shows production in excess 
$2,000,000 Ordinary. 

Louis A. Lent, of the same offic 
with a production for 1940-41 of $955: 
000, is second ranking officer. Mr. Let! 
is in his seventy-third year. 
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International Ass’n of 
Counsel in Session 


AT WHITE SULPHUR, SEPT. 3-5 


Hear John B. Martin, Attorney, Discuss 
Soldiers’ & Sailors’ Civil 
Relief Act 

In a paper read before the Interna- 
tional Association of Insurance Counsel, 
September 3 at White Sulphur Springs, 
john B. Martin of Duane, Morris & 
Heckscher, Philadelphia, explained the 
provisions of the Soldiers’ & Sailors’ 
Civil Relief Act of 1940, as they affected 
the statute of limitations and negligence 
suits in which insurance companies are 
involved. 

Mr. Martin cited cases under previous 
similar acts to show that the act would 
probably be held constitutional and that 
it would supersede state statutes per- 
taining to soldiers’ and sailors’ relief. 

The act provides for relief of persons 
in the military service from particular 
obligations such as rent contracts, in- 
stallment payments, mortgages, life in- 
surance contracts and tax liabilities, and 
states that the act shall remain in force 
until May 15, 1945, and at that time, if 
the United States is engaged in war, 
until six months after a peace treaty is 
proclaimed by the President of the U.S. 

Many of its provisions with regard 
to the statutes of limitations are dis- 
cretionary, but Section 205 is mandatory 
and provides that “The period of mili- 
tary service shall not be included in com- 
puting any period now or hereafter to 
be limited by any law for the bringing 
of any action by or against his heirs, 
executors, administrators, or assigns, 
whether such cause of action shall have 
accrued prior to or during the period 
of service.” 

Mr. Martin did not discuss the act 
as applied to life insurance, but confined 
himself to consideration of those pro- 
visions related to negligence litigation. 

He made the following suggestions 
which he said might be considered by 
attorneys defending insurance company 
cases: 

1. The defendant who is in the mili- 
tary service should be asked to procure 
an attorney to represent him personally, 
when a stay question is involved. This 
attorney could advantageously point out, 
depending of course on the facts, that: 

(a) The ad damnum is above the cov- 
erage limit, indicating that his client 
may be materially affected by a trial 
in his absence. 

(b) His client has a right of action 
against plaintiff or his privies or such 
tight of action may be prejudiced by a 
trial at which his client is not present. 

(c) While his client is insured in an 
excellent company, if the case should be 
a long drawn out affair, the company 
may become insolvent before a judg- 
ment rendered against his client is paid. 

(d) He has been unable to consult 

with his client. 
_2. As soon-as it is learned that a de- 
tendant-insured is in the military serv- 
ice, a stay should be requested. Often 
a timely request is more receptive to a 
court than a request for a continuance 
on the morning of the trial. The peti- 
tion or motion for a stay should set 
forth facts showing that the defendant 
is in the military service, together with 
tacts concerning his duties; that the 
defendant has a good defense to the 
action; that he cannot be present; and 
that he will be prejudiced and materially 
affected by his non-appearance. If the 
request for a stay is refused, then the 
defendant’s attorney should do what he 
can to take depositions. Then, if they 
are not procured, a later motion for a 
continuance ought to be favorably re- 
ceived. During arguments on_ these 
motions, it is unlikely that many settle- 
ments will be made. 

3. When a question of policy cover- 
age is involved with an insured who may 


(Continued on Page 8) 


No Time for Pessimism Frazar Wilde 
Tells Connecticut General Leaders 
By Clarence Axman 


Swampscott, Sept. 3—Addressing field 
men of the Connecticut General at a 
regional conference which continues for 
three days this week and which has 
as its theme, “Merchandising: S. curity 
in Today’s Expanding Market,” Presi- 
dent Frazar B. Wilde discussed emer- 
gencies before the country and made a 
plea that the people back the President 
of the United States in his foreign 
policy. He said that many differed with 
the views of the President relative to 
domestic problems, but in the inter- 
national crisis now confronting the world 
it should always be remembered, said 
Mr. Wilde, that President Roosevelt is 
commander-in-chief of the Army, Navy, 
and air forces of the nation and should 
have the wholehearted support of every 
citizen. 


President Wilde’s Strong Statement 


Mr. Wilde scored the isolationists. In 
part he said: “We have a chance to 
shorten the war and obtain a victorious 
result. To do so our efforts on the 
production of war material and its safe 
delivery ought to be redoubled forth- 
with. We cannot be so efficient on a 
short time basis as a dictatorship. On 
the other hand, it is possible to do better 
than we have to date with greater sup- 
port for our authorities. 

“Men like Lindbergh and Wheeler are 
doing the country a great disservice and 
it is a real tragedy that they pretend 
to believe in arming for defense, but 
the effect of their speeches is to mini- 
mize the dangers to the country and 
thus slacken defense effort and_ sacri- 
fice. The country broke what was its 
strongest tradition in electing a presi- 
dent for a third term because it be- 
lieved in his policies and ability. It is 
our duty to support the President and 
his administration wholeheartedly. We 
ought to support them even though we 
think at times their efforts are contra- 
dictory and not too effective. We can- 
not know all and it isn’t safe to tell us 
all. If our support must be blind at 
times, so be it. And if we are called 
upon to alter our status of non-belliger- 
ency to outright shooting, it will only 
be because the administration has rea- 
son to believe such action necessary in 
the national interest. . 

“There are some of us who have felt 
from the start that we were influenced 
too much by wishful thinking and not 
sufficiently by a realistic view of the 
matter. War imposed on the world by 
aggressors cannot be wished away. The 
desire that Hitler shall not win is based 
on most pressing personal reasons for 
all of us. For all of us. Never since 
the Dark Ages has a ruling class dis- 
played the ruthlessness and the dis- 
regard for human life and human liberty 
that the Nazis have. If they were to 
win, it would be recklessness beyond 
excuse for those of us who are respon- 
sible for the country today to assume 
an end to their ambitions. Either they 
will rule or be ruled. They cannot 
operate under any political theory such 
as the American or British systems. We 
would be faithless to our inheritance 
were we to take any chance of such a 
type of people reaching a position where 
they could dominate the world. : 

“While there might be some years ot 
respite before they were able physically 
to attack us, in the end they could do 
so and do it successfully, by their in- 
genuity in war and their incredible de- 
velopment of fifth column diplomacy. 
The shrinkage in the world’s distances 
due to airplanes could bring this danger 
to us and in the meantime their ability 
to dominate the trade of the world 
would so handicap this country one 
shudders to think of the chaos which 


might be brought to our whole indus- 
trial fabric. There is such an over- 
whelming selfish need for us to defeat 
Hitler that the trivial and emotional 
arguments used by opponents of the 
Administration are at times shocking. 
We are not helping Britain because of 


the skill of British propagandists. The 
plain, blunt truth is that we hope 
through aid to Britain to overcome 


Hitler and yet avoid direct physical loss 
ourselves. Why should we waste words 
in discussing the shortcomings of the 
sritish Empire of the last hundred 
years? They have no bearing on our 
problem, which is to defeat Hitler for 
our future well being.” 
No Time for Pessimism 

In discussing current fears of the 
people, Mr. Wilde warned his audience 
to discount pessimism. This is not the 
only period of our history when some 
portions of our society are dubious about 
the future. It is true that a larger por- 
tion of so-called educated people may 
probably be worried and they can mar- 
shal reasons for their fears, most of 
which of course grow out of the war, 
but he made a plea for realistic and 
common-sense thinking. He declared 
that agents should not permit them- 
selves to be discouraged because of con- 


fused talk about inflation and any 
thought of hopelessness of a _ future 
overwhelmed, for instance, by tax 


gatherers. He did not believe that free 
enterprise system is gone or is going. 

“No one can deny that men and women 
are influenced by these forebodings,” he 
said. “To accept even for a moment 
counsel of these fears is the height of 
folly. The human race has overcome 
great difficulties before and will again. 
Some people and even some nations may 
not regain their former status, but men 
and women who want progress and de- 
serve it by their spirit and acts will 
achieve it. 

“The laws of nature have not been 
repealed. ‘len thousand years of so- 
called civilization have not substantially 
altered the nature of men. Courageous 
action is the only protection which in 
the end will save the individual or save 
a nation. Among all the troubles seem- 
ingly present or conjured up by vivid 
imagination there is only one thing 
which can jeopardize our future. That 
is a defensive policy or negative think- 
ing and this applies to business as much 
as in war. If we have become a soft 
and timid nation, then indeed we are 
facing a doubtful future. But this is 
not so. Even those who disagree as to 
the necessity of our entering into the 
war base their isolation on the theory 
that is not a direct concern of ours. 
No one has yet said we lack the courage 
to fight. As long as we believe in the 
virtues of courage and positive action 
we can solve all the problems of the 
future and that applies to national pro- 
tection, our business and all business.” 

Inflation Unlikely 

One of the fears of the country is 
that of inflation. Mr. Wilde said it is 
unlikely that we will have inflation as 
the word is commonly understood. That 
is judgment of two separate authorities; 
first, sound economists who are not too 
wedded to the older monetary tradi- 
tions and, secondly, the stock market. 
The stock market represents the con- 
sensus of opinion of the country at 
large and individuals who have assets to 
risk. There is no participation in pres- 
ent stock levels of inflation fears. He 
called attention to prices on the stock 
exchange two years ago as being little 
different from prices today and con- 
cluded from this that if owners of assets 
to risk believed that we were in for 
a great inflation those stock exchange 


Harrington Urges New 
Compensation Program 


BEFORE CONN. GENERAL AGENTS 


Massachusetts Commissioner Warns 
Against Overselling High Paid De- 
fense Workers on Lapse Grounds 


Swampscott, Mass., Sept. 3—Commis- 
sioner Harrington of Massachusetts, 
talking before Connecticut General fieid 
conference, said today: “The tremendous 
changes in our national economy due 
to the necessary and desirable advance- 
ment of the national defense program 
offers a serious challenge to the initiative 
and ingenuity of the insurance business. 
Greatest danger confronting life insur- 
ance producers is the possibility of over- 
selling individuals who have temporarily 
advanced their income in high paid posi- 
tions in industries devoted entirely to 
defense work. 

“Such individuals will not be neglected 
as life insurance prospects, but they 
should be sold insurance which their 
future prospects would indicate that they 
can retain. To follow any other pro- 
gram would be to encourage lapsation 
for policyholders and increased employ- 
ment problems for the company in 
handling the business. That would be 
conducive to serious problems when the 
time comes to return to our normal way 
of life. Abnormal expansion of premium 
income makes necessary the contraction 
of personnel.” 

Views on Public Relations 

Commissioner Harrington also dis- 
cussed public relations from standpoint 
of agents being competent. He said 
that services of well trained agents 
should be rewarded in a way to make 
them want to continue selling insurance 
as a lifetime job. In addition to an 
adequate compensation for current serv- 
ices, he said companies should have a 
plan which offers continued income dur- 
ing declining years of competent agents. 
He said there should be free and frank 
discussion between company executives 
and their agents for purposes of devel- 
oping thoughts for some revised plan 
of compensation. He urged that there 
should be more emphasis placed on in- 
surance conservation. 

Commissioner Blackall was scheduled 
to talk before Connecticut General 
Thursday night. John M. Laird, vice- 
president and actuary, was chairman of 
a panel on Group Pensions, Salary Al- 
lotment, Bonus and Profit Sharing 
Trusts. F. H. Haviland, vice-president 
in charge of agencies, discussed advan- 
tages and opportunities in life insur- 
ance today. J. L. Cole, superintendent 
of agencies, was chairman at the open- 
ing session and Mr. Haviland was chair- 
man of the Thursday session. 





prices would have done sky- 
rocketing. 

Continuing, he said: “Higher prices of 
goods and the cost of living may be 
anticipated, but these prices are not 
likely to be of a sufficient degree to 
justify the term ‘inflation.’ Our best 
presentation for insurance today is its 
fundamental and positive reason, name- 
ly, the immediate creation of large pro- 
tection funds through the investment of 
a relatively modest amount of money. 
Heretofore, people have accomplished 
this in two ways—the purchase of life 
insurance and annual savings in monies, 
securities, mortgages, properties, etc. 
Because of increased taxation, savings 
programs will of necessity be sharply 
curtailed. At the outset an individual 
accustomed to saving a thousand dollars 
or more annually may be discouraged. 
He should be a good prospect for in- 
surance. He can be shown that a few 
hundred dollars, his present savings 
ability, invested in a life insurance con- 
tract immediately provides an estate 
equal to many years of thrift on his 
original plan. This is an excellent time 
for us to redress our own particular 
sales phraseology based on this funda- 

(Continued on Page 17) 
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Group Insurance in 
Force at Record High 


TOTALS $17,000,000,000 





Over 12,000,000 Workers Insured; Equi- 
table Society’s Share Totals 
$2,575,000,000 





Group Insurance in force in the United 
States stands at an all-time high with 
a volume of $17,000,000,000, according 
to a Labor Day report of President 
Thomas I. Parkinson, Equitable Society. 

This total represents, on the average, 
a year’s wages in the event of the death 
of any one of 12,000,000 insured workers 
in 31,300 business and industrial firms. 
It is an increase of about $2,700,000,000 
over the amount in force in 1940 and a 
gain in number insured of more than 
2,000,000. 

A Good Business Indicator 

Commenting on the importance which 
group insurance figures are assuming 
as a major index of business activity 
throughout the nation, Mr. Parkinson 
stated: “The widespread adoption of 
group insurance by industrial and com- 
mercial enterprises, has operated to sup- 
ply an accurate current measurement of 
employment and wages in American in- 
dustry and business generally, as group 
insurance coverage rises and falls with 
the payrolls. The recent sharp gains 
in group insurance confirm the succes- 
sive rises variously reported in both em- 
ployment and wages in American indus- 
try to new peaks in recent months. 

“This phenomenal growth in Group 
Insurance reflects wide recognition on 
the part of employers of the need in 
their organizations for low-cost employe 
protection and, more particularly, that 
this need is emphasized by the demands 
of national defense calling for extra 
efforts all along the line. Hundreds of 
previously uninsured concerns have 
adopted group plans within the year, 
and in others the return of many thou- 
sands of workers to paying jobs has 
increased the insurance totals.” 

This year’s record in group life insur- 
ance is also indicative of the trend in 
the other group coverages, which in- 
clude protection against accident and 
sickness, accidental death or dismember- 
ment, hospital expense and the need for 
surgical care, and old age dependency. 

Equitable’s Group Gains 
_ “In the Equitable alone,” Mr. Park- 
inson continued, “the volume of group 
life insurance underwritten in the first 
eight months of 1941 represents an in- 
crease of about 50% over the correspond- 
ing period in 1940. The Society’s volume 
in force of group life alone now exceeds 
$2,575,000,000, protecting some 1,600,000 
group certificate holders in 2,300 com- 


panies. Sizeable gains have also been 
recorded in the other forms of group 
coverage. 

“As the American employes’ day, 


Labor Day has deep significance,” said 
Mr. Parkinson, “in the development of 
employer-employe cooperation, and it is 
most appropriate that 1941 finds our 
nation reaching new all-time heights in 
the provision of insured employe secur- 
ity by the joint action of employers 
and employes.” 





DELAWARE ASS’N OUTING 

The Delaware Association of Life Un- 
derwriters held its annual picnic last 
week at the Acme Bridge and Tennis 
Club. More than 125 life insurance men 
attended. 

Entertainment included badminton and 
other sports and a buffet supper. A 
softball game was played between the 
Wilmington and Woodbury (N. J.) of- 
fices of the Metropolitan. 

Willard S. Singley was chairman of 
arrangements. 





LAWRENCE CAMPAIGN REPORT 

Howard C. Lawrence, Lincoln National 
general agent in Newark, and candidate 
for National Association trustee, has 
been endorsed by thirty-two life asso- 
ciations. 


Elsie M. Matthews Joins 
John A. Ramsay Agency 


SHE WILL BE AN ASSOCIATE 





Former Newspaper Woman Is Member 
of Women’s Quarter Million Dollar 
Round Table 
John A. Ramsay, New Jersey general 
agent, Connecticut Mutual, Newark, has 
announced the appointment of Elsie M. 
Matthews as an associate of the Ramsay 

agency in Newark. 

Miss Matthews, only woman agent in 
New Tersey in the Women’s Quarter 
Million Dollar Round Table, began her 
career as a newspaper woman in Newark 
and New York. Miss Matthews later 
became publicity director for the Inter- 
national Arms & Fuse Co. In 1929 she 
entered the investment banking field in 
New York where she distinguished her- 
self as a counselor. In 1936 Miss Mat- 
thews became a life insurance agent and 
three years later made the Quarter Mil- 
lion Dollar Round Table. 

She was a member of the executive 
committee of the League of Life In- 
surance Women in 1939 and 1940 and 
for the past two years has been a fea- 
tured speaker at the N.A.L.U. national 
conventions. She will address the Cin- 
cinnati convention this month on the 
subjects, “An Investment Portfolio to 
Aid National Defense” and “Finding 
Your Market.” 

Miss Matthews is president of the 
Essex County Altrusa International; 
chairman of the women’s division, Life 
Underwriters Association of Northern 
New Jersey; associate editor of Life 
Notes and a member of the League of 
Life Insurance Women of New York. 
She is the author of “How Life Insur- 
ance Fits in an Investment Portfolio,” 
a widely accepted text on the subject. 

Miss Matthews was with the New 
York Life before joining the Connecti- 
cut Mutual. 








ELSIE M. MATTHEWS 





HARTFORD CLU ELECTS HOUSE 

W. Watson House, Hartford general 
agent, New England Mutual, has been 
elected president of the Hartford Chap- 
ter, CLU, succeeding Philip Holway, 
Connecticut General. 

Vice-President is John H. Duncan, 
Travelers, New Haven; secretary-treas- 
urer, William L. Camp, III, editor, Con- 
necticut Mutual. 

Mr. House entered insurance in 1921. 
He is a former president of the Hart- 
ford Life Underwriters Association. 


MINNESOTA GET-TOGETHER 

Outgoing and incoming officers of the 
Minnesota Underwriters Association are 
having a get-together meeting this week. 
This is a new venture and if it works 
satisfactorily it may be made an annual 
event to usher in the Fall activities of 
the organization. 
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Leadership Can Meet 
Crisis of Democracy 


OPINION OF J. A. STEVENSON 





Penn Mutual Head, Speaking in Lo, 
Angeles, Stresses Need for Indi- 
vidual Responsibility 


t 





Addressing a luncheon meeting of the | 
Los Angeles Kiwanis Club on August 
13, John A. Stevenson, president of the | 


Penn Mutual Life, declared that “the! 
survival of our democracy depends on! 
leaders with (1) an enlightened under. 
standing of the problems we face, and 
(2) a realization that our form of goy. 
ernment involves the highest degree oj | 
personal and group responsibility,” 
Democracy, continued Mr. Stevenson, | 
does not depend upon the leadership oj | 
a single individual, “but on the leader. | 
ship of millions of citizens in their indi- 
vidual spheres of activity. Our hope for | 
the future, therefore, does not lie in | 
yearning for the type of leadership which | 
will eliminate present difficulties, but in | 





our willingness to put our shoulders to f 


the wheel in the actual work of solving 
these difficulties.” 


The Democratic Ideal i 


Expressing the opinion that the quali- | 
ties of leadership are not necessarily in- 


born, but may be developed in individu- | 


als, Mr. Stevenson listed as essential the 
belief “that what you are doing is abso- 
lutely worth while,” “the desire to do,” 
and “ability to do what you want to do.” 


In conclusion he pointed out that “de- [ 
mocracy can’t be realized by ignorance, | 


inaction, or devotion to self-interest, or 
what part these characteristics have 
played in destroying the democratic ideal 
in some of the other countries. Quite 
rightfully, we distrust leaders who evi- 
dence these characteristics—for effective 
leadership in a democratic country im- 
plies the capacity to survey the course 
before us, with an enlightened appreci- 
ation of the problems involved, and the 
determination and ability to find the so- 
lution which works best for the common 
good. 

“Not long ago Vice-President Wallace 
remarked that in addition to our Bill of 
Rights we needed in our democracy a 
Bill of Duties. No truer words have ever 
been spoken, for if the ideals of democ- 
racy are to be preserved in this country, 
we ourselves must save them—not by 
voting one of the political parties in or 
out of office, but by accepting as leaders, 
in our individual spheres of activity, the 
responsibilities of a free and just society. 

“Difficulties as grave as those which 
now confront us were met by those who 
made our nation great, and history will 
repeat itself if the individuals on whom 
the fate of our democracy rests do not 
fail in this important hour.” 


JOINS FACULTY 








Gordon C. Streeter to Lecture at Hart: 
ford College of Insurance; Is With 
Aetna Life 

The Hartford College of Insurance 
announces the appointment of Gordon 
C. Streeter of the Aetna Life to its fac- 
ulty. An associate of the Actuarial 
Society of America and the American 
Institute of Actuaries, he will teach 
the mathematics section of the life in- 
surance course. Topics to be covered 
in this section of the life course will 
be compound interest and annuities cef- 
tain and the computation of net and 
gross premiums, dividends and_nonfor- 
feiture values. The course is designed 
primarily for those who do not expect 
to continue in actuarial work but do 
wish to have an understanding of basic 
actuarial theory and practice. No ad- 
vance mathematical training will be re- 
quired as a prerequisite. Mr. Streeter’s 
class will be open to part-time students 
as well as those taking the full three- 
year course at the college. 

Mr. Streeter is a graduate of Harvard 
University, where he received his AD 
degree in 1934, 
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This full-page advertisement is being published in the 


Saturday Evening Post of September 27th. 





What our past means to your future 


This principle of trusteeship—followed unswervingly—is responsible for The Northwestern Mutual’s steady, consistent 
growth. Through good times and bad, through booms and depressions, wars and panics, each year this company’s 
assets have been greater than in the year before. . . 


jy pais want your life insurance at lowest 
cost. You want it adjusted to your indi- 
vidual needs and requirements. Then look 
at the principles of trusteeship behind The 
Northwestern Mutual—principles which, 
for 83 years, have given Northwestern 
Mutual policyholders the most for their 
insurance dollars. Here’s why: 





5 | aah 3 Me cee THEN 


700,000 POLICYMOLDERS 
————" 


1 Because The Northwestern Mutual has always 
e placed its policyholder’s interests first, every 
applicant must be medically examined and carefully 
checked on other factors of risk. Thus, mortality 
has been favorable and insurance costs kept low 
for Northwestern Mutual policyholders. 
y) The principle of placing the policyholder’s 
e interests above all others has led to unremitting 


emphasis upon prompt and efficient service to every 
policyholder. Northwestern Mutual agents are se- 
lected for their competence—their ability to give 
constructive, personal attention to the individual's 
needs—not only at the time when he buys North- 
western Mutual life insurance, but throughout all 
the years he is insured with this company. 


, or whether you are plating the 





Whether you are just starting on your life i 


Pp 


purchase of additional insurance, it will be worth your while to consult a Northwestern Mutual agent. 
Let him show you why Northwestern Mutual policyholders stay satisfied! 


ORTHWESTERN MUTUAL 


LIFE INSURANCE COMPANY 


MILWAUKEE, WIS. 


It is one of ten such advertisements being published in the Post this year. 
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LOMA Program For 
Convention Announced 


SESSIONS TO OPEN SEPT. 29 


Industrial Seminar, or, Eubabit of Office 
Equipment Featured; R. W 
Beeson Chairman 
The Life Office Management Associa- 
tion, which is to hold its eighteenth 
annual conference in Cincinnati Septem- 
ber 29-October 1, has announced its full 
program through its executive secretary, 

Frank L. Rowland. 
Among the prominent speakers are D. 
N. Warters, vice-president and associate 





actuary, Bankers Life, and president, 
LOMA; Norman L. Baker, assistant 
counsel, Northwestern Mutual; Robert 
B. Sturtevant, vice-president, Ohio Na- 
tional: Donald B. Woodward, research 
assistant to the president, Mutual Life 
of New York; J. L. Batchler, controller, 
Kansas City Life. 


Features of the conference will be re- 
ports on some research work which has 
been done on a number of subjects more 
or less technical; an Industrial seminar 
on phases of management technique and 
procedure; an exhibit of new develop- 
ments in office machinery as applied to 
life office operations. Twenty-eight man- 
ufacturers and distributors will demon- 
strate their equipment at this exhibit. 

The program consists of two and a 
half full day-sessions with one open 
afternoon reserved for visiting the local 
companies. These are the Union Cen- 
tral Life, the Western & Southern and 
Ohio National, all of which will act as 
hosts to the gathering. 

Entertainment and recreation will be 
restricted to evenings and the day prior 
to the business sessions. The annual 
banquet will be held Monday evening, 
September 29, at the Netherland Plaza 
Hotel. However, there will be another 
dinner, September 28, called the Early 
Bird Dinner for those who arrive the 
day before business sessions open. A 


pre-conference golf has also been ar- 
ranged. ; . 
General chairman of the conference 


is Ralph W. Beeson, secretary Liberty 
National Life and vice-president of the 
conference. 

Richard S. Rust, secretary Union Cen- 
tral Life, is chairman of the committee 
on arrangements. The ladies’ entertain- 
ment committee is in charge of Mrs. 
Herbert N. Hamilton. The nominating 
committee is headed by Leonard C. 
Ashton. 

The complete 

September 29 


GENER 

General chairman: 
Liberty National Life. 

Session chairman: 
Union Central Life. 

MornING SESSION 

Address of Welcome—Honorable James Gar- 
field Stewart, mayor of Cincinnati. 

Presidential Address: ‘Our Personnel”—D. N. 
Warters, vice-president and associate actuary, 
Bankers Life. 

“Organizing for 
Charles H. 
ler, Penn Mutual. 

Discussion—Louis R. 
Prudential. 

“Policies and 
Checks, Endorsements, 
ments, Forgeries, Legal 
L. Baker, assistant counsel, 
tual Life. 


program follows: 


AL SESSION 
Rz alph W. Beeson, secretary 


Richard S. Rust, 


secretary 


Accounting on the Revenue 
Yardley, assistant comptrol- 


3asis’ 


Menagh, Jr., comptroller, 
Routines Re Acceptance of 
Checking of Endorse- 
Aspects, etc.””—Norman 
Northwestern Mu- 


SESSION 
president 


ORDINARY 
Chairmat.: Geston Garner, State 
Mutual. 
AFTERNOON SESSION 
“Planning Techniques Applicable to Life Com- 
s Developed in the Social Security Board 


a 
Warren 





B. Irons, chief, Methods Sec- 
tion, Social Security Board. 

“Report of Activities of Departmental and 
Functional Costs Committee” LL 2 LeVita, 
statistician, ae, Mutual Life (chairman). 

“Some Practical Uses of Life Office Cost Ac- 
counting’ V Ada ams, comptroller, Canada 
Life 

“Cost Accounting for the Small Company”’— 
Edward O’Toole, controller, Union Mutual Life. 


“Office Routines for Handling Reinsurance, 
Ceded and Accepted’’—E. M. Jackson, assistant 
actuary, Jefferson Standard Life; Robert B. 
Sturtevant, vice-president, Ohio National Life. 

INDUSTRIAL SEMINAR 


General chairman: John F, Ruehlmann, vice 
president, Western & Southern. 
AFTERNOON SESSION 

Objectives of Seminar—John F. Ruehlmann, 


vice-president, Western & Southern. 
“Report on Weekly Premium Forms Portfolio” 
Hill Montague, Jr., secretary, Life Co. of 
Virginia, 


Edwin J. Allen, N. Y. C., 
Heads John Hancock CLU’s 


The new president of the John Han- 
cock members of CLU is Edwin J. Allen, 
of the Harry Gardiner agency, 
York City. Mr. Allen was elected at 
the convention of the company’s agents 
last week in Chicago. 

Vice-president and secretary is Ralph 
W. Hoyer, Columbus general agent. 

The following directors were named: 
Arthur Bliss, Boston; Hans _ Clason, 
Portland, Oregon general agent; and 
Ricks Strong, Dallas general agent. 


W. HALL TO ADDRESS BANKERS 

William B. F. Hall, second vice-presi- 
dent, Lincoln National Life, in charge 
of mortgage loans, will address a loans 
clinic at the convention of the Mort- 
gage Bankers Association of America in 
New York City, October 1-3. 


NEW WAR HAZARD RULES 








The New England Mutual Life has 
issued new underwriting rules regarding 


war hazards. They permit added cov- 
erage to be written on several different 
classifications. 





“Analysis of Forms in Portfolio”’—Ralph J. 
Hasbrouck, supervisor, Prudential. 
“Team or Unit System’’—Henry D. 
manager personnel and planning, National 
& Accident. 
General Discussion 
London Life. 


Bozeman, 


Life 


Ora D. Newton, secretary, 


September 30 


SESSION 
Blashill, 


ORDINARY 


Chairman: Stuart J. secretary, Ohio 
National Life. 

MorninG SEssIon 
Session and Presentation of LOMA 


Awards, 


Business 
Institute Fellowship 

“Indicated Trends in Our National Economy 
Affecting the Institution of Life Insurance’”’— 
Donald B. Woodward, research assistant to the 
president, Mutual Life of New York. 


“Symposium on Pertinent Personnel Prac- 
tices.’ 

“Meeting the Defense Situation’ —H. L. 
Rhoades, assistant to personnel officer, Metro- 
politan Life (chairman). 

“Progress on Job Evaluation’—Gordon A. 
Hardwick, vice-pres'dent and comptroller, Penn 


William R. Crooks, special assist- 
Study Committee. 


Mutual Life; 

ant to Clerical Salary 
“Clerical Aptitude Tests’—Dr. Marion A. 

Bills, assistant secretary, Aetna Life; Leonard 

W. Ferguson, special assistant to Tests Com- 

mittee. 

SEMINAR 

Massa, secretary, 


INDUSTRIAL 
Vice-chairman: R. C. 

ern and Southern. 
Morninc 


West- 


SESSION 


Cpening Remarks—R. C. Massa, secretary, 
Western and Southern. 
“Monthly Debit Routine’’—Gilbert C, Clark, 


assistant actuarv, Equitable Society. 

“Transfer Bill Posting for Policy Writing’’— 
D. L. Bibby, executive assistant, International 
Business Machines Corporation, 

“Routine and Effect of Commercial Inspection 
Reports on Industrial Risks’’—J. Acuff, ex- 
ecutive vice-president, Life & Casualty. 

General Discussion—J. E, Rowe, assistant to 
second vice-president, Metropolitan Life. 

AFTERNOON SESSION 

Luncheon. 

Visitation to local company home offices. 

Visitation to Wright Aeronautical Co. 


Golf. 
Office Machinery and Equipment Exhibit. 
October 1 
GENERAL SESSION 


Dwight N. Clark, assistant secre- 
Phoenix Mutual Life. 


SESSION 
Hour Act”’—Frank L. 


Chairman: 
tary and comptroller, 
MorNING 
“Federal Wage and 
Rowland, executive secretary, LOMA 
“Training for Tomorrow’’—Leo L. Shoemaker, 
director of education, National Cash Register Co. 
“Symposium on Internal and External Audit- 
ing of Home and Branch Office Accounts’’—J. L. 
Batchler. controller, Kansas City Life (chair- 
man); Harry H. Warthen, auditor, Provident 
Mutual Life. 
“The Surety Branch 


Company Viewpoint on 


Office Audits’—W. H. Bennem, vice-president, 
American Surety. 
GENERAL SESSION 
Chairman: Carl E. Schneider, coordinator, 


Life of Vermont. 
AFTERNOON SESSION 

Presentation of the final report of the “Man- 
ual of Accounts’? Committee—J. Ernest Laurie, 
auditor, Prudential (chairman). 

Reports of Office Planning 
Committee. 

“Survev of Committee’s Activities During 
Year”’—Thomas F. Meagher, assistant secretary, 
New England Mutual (chairman). 


National 


and Equipment 


“Payroll Accounting’’—Donald L. Brush, per- 
sonnel and planning department, Connecticut 
General. 


Insurance”. 


Massa 
Filing 


secre 


“Accounting of Salary Savings 
Logan J. Massee, planning department, 
chusetts Mutual. 

“Life Company 
Equipment’’—George 
tarv. Bankers Life. 

“Uses and Advantages of Electric Typewrit- 
ers”—Frank Fitton, standardization bureau, Met- 
ropolitan Life. 

Adjournment. 


Applications of Visible 
©. Parks, assistant 





New 


National of Vt. to Hold 
Convention Sept. 8-10 


“PREPAREDNESS” THE THEME 


Seminars on Pension Trusts and Salary 
Allotment to Hold Confer- 
ence Spotlight 


“Preparedness” is to be the theme of 
the convention of the National Life of 
Vermont at Virginia Beach September 
8-10. 

Though the main convention will not 
begin until Monday, there will be an 
annual meeting of the General Agents 
Association September 6, and a fellow- 
ship dinner the evening of September 7 
in the ballroom of the Cavalier Hotel, 
with Vice-president Edward D. Field 
acting as toastmaster. Mr. Field will 
introduce the men attending the Lead- 
ers conference for the first time and 
the new general agents; and will recog- 
nize outstanding producers of the Club 
year. General Agent Ralph C. Bevan, 
Providence, will be the speaker of the 
evening. 

The officers of the General Agents 
\ssociation are president, Robert P. 
Burroughs; vice-president, Truman H. 
Cummings; secretary-treasurer, Clifford 
Orr, 

In charge 
G. Gumm. 
President Brigham Opens Sessions 
Robert O. Bickel, Cedar Rapids, will 
chair the opening Monday morning ses- 
sion and William B. Richardson, Roan- 
oke general agent, will welcome the 
delegates. The opening formal address 
will be by President Elbert S. Brigham. 
Following the general session, there 
will be a Pension Trust panel, in which 
participants will be General Counsel 
Deane C. Davis, Attorney Walter G. 
Nelson and Director of Salary Allotment 

J. William Knibbs III. 


Seminars will feature the convention. 


of all arrangements is Karl 


Robert P. Burroughs and Eugene B. 
Fisher will be the chairmen of one 
seminar; Truman H. Cummings and 


Whitmer of the second; 
and Clyde R. Welman and Marc A. Law 
of the third. A round table seminar on 
pension trusts and salary allotment will 
be held Tuesday morning conducted by 
Messrs. Davis, Nelson and Knibbs. 

Wednesday morning the best idea 
from each of the seminars will be pre- 
sented at the general conference, of 
which D. Bobb Slattery, Philadelphia, 
will be chairman. 

That session will also 
O. Slater, Detroit, and L. L 
ery, sales consultant. 

Mr. Gumm’s associates on the con- 
ference committee are Mr. Slattery and 
Fred S. Brynn of the home office, 
George M. Robinson, Detroit, represent- 
ing the general agents, and Russell B. 
Cullen, Pittsburgh, representing the 
agents. 


Sherman B. 


hear Dayton 
Montgom- 


hicteokae Comme 
(Continued from Page 5) 


be inducted, the insurance company 
should seek relief by way of Declaratory 
Judgment. This is usually a speedy 
remedy. 

4. If it is possible, in any suit, that 
a person in military service, is liable 
over to an assured, that fact should be 
brought to the Court’s attention, if a 
continuance is deemed desirable. 

5. Where one co-defendant is in the 
service, the possibility of an application 
of the principles of contribution among 
tort feasors should be presented to the 
Court, in a stay proceeding. 

6. In those cases where defendants 
or important witnesses may be inducted, 
the insurance companies might now ask 
for trial preference. Perhaps the Courts 
will cooperate and many cases will be 
disposed of. If the Courts should not 
grant trial preference in such cases they 
should grant continuances if the case 
came up a later date when defendants 
or witnesses are in the military service. 








INSURANCE SOCIETY AWARDS 


















Winners of Nites ie in Life Courses to 
Receive Awards Sept. 22 At 
Opening Exercises 
Prize winners for 1941 of the In. 
surance Society of New York, Inc. as | 
this week by Joseph J, 
Magrath, chairman of the committee on 
prizes, will receive awards at the open- 
ing exercise of the society on September 
22 in the great hall of the Chamber of 
Commerce. Life insurance award win- 
ners are: Life I: First prize—Albert 
Weller, Metropolitan; second prize~ 
Edna C. Colucci, Metropolitan; third 
prize—Frank V. Phelps, Metropolitan: 
Life II; first prize—Anthony A, Moran, 
Metropolitan; second prize—Russell J 
Nielsen, Metropolitan; third  prize— 

Mary C. Lannigan, Guardian Life. 
Leroy A. Lincoln, president, Metro- : 

politan Life, is the donor of the above | 

awards. 


announced 








CHICAGO BULLETIN PLANNED: 


A monthly bulletin in printed form 
is being planned by The Chicago Asso 
ciation of Life Underwriters, whose 
president is Walter N. Hiller, CLU. 

Chairman of the Bulletin Committee 
is John D. Moynahan, manager, Metro 
politan Life. The plans are for a twelve 
page organ to feature selected articles, 
personal items, listing of new members, 
current association program and activ 
ities. 

A contest is in progress to determine 
the bulletin’s name and another to deter- 
mine the cover design, winners to re 
ceive a cash award of $10 each. 

Members of the committee besides the 
chairman are: William H. Cassidy, 
Equitable Society; Charles A. Johnson, 





Penn Mutual Life; Frank G. Lotito, 
Lincoln National Life; Walter A. 


Schmunk, New York Life; Edgar L. 
Schnadig, Fidelity Mutual Life; Lor- 
raine Sinton, Mutual Benefit Life. 





INSTITUTE MEETING DATES 

The Fall meeting of the American 
Institute of Actuaries will be held in 
Chicago, Edgewater Beach Hotel, 
November 5-6. 





GLADYS POPPER RETIRES 

Gladys Popper, for twenty years ap- 
plication clerk for the Newark office of 
the Mutual Life of New York, retired 
September 2 from active service. The 
agents and office staff presented Miss 
Popper with a sterling silver fruit and 
nut bowl. 


War Clauses 


(Cor.tinued from Page 1) 





natural causes not due to contact with 
the enemy while in the services. 

It is understood that the Insurance 
Department regards the proposed novel 
clause favorably, or at least recognizes 
that it considerably broadens the cover 
age under the usual exclusion clause be- 
ing used. Just how the courts might 
construct the clause or what the ex 
perience might be in actual war condi 
tions, has yet to be learned. 

The companies have for some time 
wanted to have amendments to the ex: 
clusion provisions in the New York law } 
to make them more specific. During the 
1940 and 1941 sessions of the Legislature 
bills were passed naming three special 
types of exclusion, but these bills were 
vetoed by the governor. These three 
provisions which have been accepted by 
many states as part of war exclusion 
clauses are: (1) Auxiliary service—Ret ‘ 
Cross, YMCA; (2) deaths while in mil 7 
tary service; (3) civilian travel while © 
outside of the United States and a re & 
sult of an act of war. 

A few companies have included deaths 
while outside the continental limits of 
the United States. Also a few provide 
that the exclusion provision carries for 
six months after the insured has beet 
discharged from the service. 
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F. H. Eldredge Heads 
Union Central Agency 


MANAGER AT HASTINGS, NEB. 
Has Been Personal Producer There; 
President of Nebraska State 
Association 


Floyde H. Eldredge has been appointed 
manager of the new Hastings, Neb. 
of the Union Central Life, an- 
was made last week by 
Hanselman, superintendent 


agency 
nouncement 
Wendell F. 
of agencies. 
Mr. Eldredge has been in life insur- 
ance twelve years, all with the Union 
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FLOYDE H. ELDREDGE 


Central. During this time he has paid 
for $4,182,058 for an annual average of 
nearly $350,000. This volume has been 
written on 995 cases, the great majority 
of which is in the community of 
Hastings. 

He helped to organize the Hastings 
Life Underwriters Association in 1929 
and has served the association in various 
executive capacities. He is at present 
president of the Nebraska Association. 
He is also active in civic and fraternal 
affairs. 


M. Camps Agency Tops 
August *40 by 100% 


The Manuel Camps Agency, John 
Hancock, New York City, headed by 
Manuel Camps, Jr., reports the most 
Successful month in August of any 
month since the establishment of the 
office in June 1938. 

The agency was started from scratch, 
grew steadily until a full-time staff was 
built and trained under Mr. Camps’ per- 
sonal direction, and a brokerage depart- 
ment was established. 

Paid business in August was 100% 
better than the same month last year. 
The agency is also ahead for the first 
eight months of 1941. The agency 


recently exceeded its quota for a 10-day 
production campaign in honor of Presi- 
dent Guy W. Cox, by 45%. 

Mr. Camps is a director of the Life 
Underwriters Association of New York 
City, a past president of the Boston 


ssociation and of the General Agents 
Association of Boston. He was chair- 
man of the 1941 Sales Congress in New 
Yory City and is scheduled to conduct 
4 seminar at the General Agents Section 
on “Morale” at the Cincinnati convention 
later on this month. He is one of a 
8roup of twelve life insurance men who 
Constitute the Research Agencies Group. 
_Mr. Camps is assisted by Agency 
Supervisors Frank McCaffrey and Ed- 
ward Rosenbaum, ; 





J. M. Tomlinson has been advanced 
© agency assistant of the Manufactur- 
ers Life at London, Ontario. 
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Luther Family Members of AEtna 











Standing, left to right: John K. Luther, Ennis D. Luther and Guy S. Luthcr. 
Seated: K. A. Luther 


Four members of the Luther family 
who are with the Aetna Affiliated Com- 
panies were photographed in a group 
for a recent issue of Aetna-Izer, agency 
publication of Aetna Life. They are 
Kendrick A. Luther, Aetna Life general 
agent at New York’s Forty-second Street 
office; John K., Ennis D. and Guy S. 
Luther. 

John is editor of Aetna-Izer and has 
been eleven years with the company. 
Ennis is general agent at New Haven, 





Life Managers of New York 
To Hold Outing Sept. 12 


The Life Managers 
Greater New York will hold a golf out- 
ing at The Echo Lake Country Club, 
Westfield, New Jersey. The date 
been set for Friday, September 12, so 
as not to interfere with the convention 
sessions and with the thought in mind 
that a number of home office agency 
officials en route to the convention the 
following week will attend as guests of 
the Managers Association. 

Among the highlights of the outing 
will be a dinner meeting in charge of 
President K. A. Luther as master olf 
ceremonies and at which Carroll M. 
Shanks, vice-president and general solic- 


Association of 


has 


itor, Prudential, will be the featured 
speaker. A cocktail party in the club’s 
new men’s lounge will precede the 


dinner. 

While the outing has been billed as a 
day of relaxation and enjoyment, none 
the less it will have its serious moments, 
particularly at the dinner hour in Mr. 


Shanks’ address on the subject “Life 
Insurance and Government.” This talk 
is expected to be outstandingly im- 


portant. 

Golf arrangements for the day are in 
the hands of Clancy Connell, general 
agent for the Provident Mutual. H. 
Arthur Schmidt, general agent, New 
England Mutual, is in charge of prizes 
which he states will be larger_in number 
than ever before. Chairman of the Out- 
ing Committee is Gerald Young, gen- 
eral agent, State Mutual Life. 

It has been requested that all mem- 
bers send in their reservations to Julius 
Eisendrath, treasurer, at once, so as to 
insure an active place in the festivities. 

Ample facilities are provided at The 
Echo Lake Club for golf, bridge and 
swimming, which should make the outing 
intensely popular with the membership. 


Frank L. Maher, Jr., has been ap- 
pointed Seattle representative of the 
Lincoln National Life, and will operate 
under the E. H. Small agency. 


having served the company twenty-two 
years. Guy, who has been with the or- 
ganization twenty-four years, is state 
agent of Automobile Insurance Co., with 
headquarters in Rochester, N. Y. K. A. 
Luther has been with the company forty- 
three years. Added up the years of these 
members of the Luther family foot up 


one hundred. 
Guy S. Luther is a brother of K. A. 
and Ennis D. is K. A.’s son. John K. 


is his nephew. 





O’Brien Agency, Berkshire, 
Breaks Company Record 


A ninety-year production record for 
3erkshire Life 
and for all other agencies of that com- 
broken in August when the 
O’Brien office paid for $832,- 


the Albany agency of the 
pany was 
James B. 
670. The last week of the month nearly 
swamped the cashier’s office with appli- 
cations. 

By August 12 the agency had already 
exceeded its quota for 1941 and by the 
last day of July an increase for the 
year to date of 54.6% was recorded. 
Paid business at that time passed the 
total volume for the entire year of 
1940. 

The month topped a campaign lasting 
from June 10 during which the O’Brien 
agency wrote and paid-for $1,388,173 on 
483 lives, an average of 9.6 sales for 
$27,663 per man. 

Bill Reed was the individual producer 
who won top honors: in volume, in ap- 


plications, in number of “fives” and in 
“mileage” for the campaign. Mr. Reed 
paid for $129,500. Other producers 
among the first ten are Herb Baum- 
gartner, Stan Verminski, Sam Kristt, 
Norm Beaty, Lute Fingar, Howard 


O'Brien, Leo Spain, Tom Shannon and 
Al Cook. 





Prudential Boston Agency 
Moves to Larger Quarters 


New offices have been opened by the 
Boston Ordinary agency, Prudential, of 
which the manager is Frederick Willis 


Fair. The new location is 80 Federal 
Street. 
Mr. Fair became manager in 1934 


when he succeeded Frank Chester Mann, 
the founder of the agency. He entered 
insurance as an agent in the Boston 
office in 1921. In 1922 he went to Ban- 
gor, Me., to act as the company’s rep- 
resentative and in a few years became 
manager for Maine and New Hamp- 
shire. From there he returned to Bos- 
ton to assume management of that 
office. 


PA Heuned +; See 
Office Field Assistant 


IN CHICAGO FOR HOME LIFE 


Ten Years in Insurance He Ranked 
Twelfth Among Home Agents 
Through August 


Paul A. Hazard, Jr., CLU, Chicago, 
has been appointed a home office agency 
field He will the 
selection, training and direction of field 


assistant. assist in 


underwriters with headquarters in the 


James F. Ramsey agency, Chicago, 





A. HAZARD, 


PAUL JR. 


where he has been engaged the past 


three years. 
Mr. Hazard has been in the insurance 
1931, 


another 


business since having been first 


affiliated He 
became one of the sales producers in 


with company. 
the Chicago area. In 1938 he came with 
the Home Life and qualified for the 
President’s Club by the end of that year. 
In August 1941 he ranked twelfth among 
the company’s leaders. 

Mr. Hazard has also engaged in super- 
visory activities in the Ramsey office, 
qualified for CLU in 1940, and has ap- 
peared on programs of local associations 
in Northern Illinois and Michigan. He 
addressed managers and general 
agents meetings. 


has 


National L. & A. Agents Go 
Back to Work; End Strike 


National 
Co. in 


\ strike of agents of the 
Life and Accident 


Detroit and Philadelphia was terminated 


Insurance 


last Friday, August 29, when the men 
returned to work, after being out for 
over two weeks. All the agents returned 
to work under their individual contracts 
which were in force prior to the con- 
troversy after negotiations had failed to 
materialize a union contract. The strike 
was called for August 11 after the agents 
had submitted demands that were de- 
clined by the company after a series 
of bargaining conferences. 


BALTIMORE NAMES SLATE 

Leonard V. Godine, National Life of 
Vermont, is the presidential nominee of 
the Baltimore Life Underwriters Asso- 
ciation, whose annual meeting will be 
held September 11. 

The slate of officers also includes C. 
Lee Packard, Connecticut Mutual, first 
vice-president; Ernest J. Clark, Jr., John 
Hancock, second vice-president; George 
R. Robertson, secretary-treasurer. 


G. R. HAGAN WITH ACACIA 


Gregory R. Hagan has been appoint 


manager in St. Paul for the Aca 
Mutual Life. He was formerly wit! 
Mutual Benefit Life. 
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QUERY: What life insur- 
ance company is developing 
a pioneer experience in Fam- 


ily Group coverage? 


COMMENT: Continental 
Assurance is writing all eli- 
gible members of a family 
... Single contract . . . single | 
premium payment... com- | 
plete protection including | 


waiver of premium if the 


father should die. 
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Review of An Interesting Case 


By W. Roy Carrick, 
General Agent, Aetna Life, Worcester, Mass. 


It has always been my opinion that 
insurance should be bought for what it 
will do rather than sold or bought as 
“just so much insurance.” Insurance men 
have the duty of translating for the 
buyer all insurance into results. The 
prospect is occupied with thoughts of his 
own work and interest. The agent should 
bear in mind all of the insurance angles 
as he has been trained to look ahead, 
able to visualize all contingencies. For- 
tunately, the great bulk of insurance 
agents understand this responsibility. 

I think I can best illustrate this by 
telling about one of the most interesting 
cases which I have encountered recently. 
It has to do with a man, age 37, and 
possibly if I discuss this case it may be 
helpful to the fraternity. 

First Became Insured When 17 

This insured bought his first policy 
when he was 17. 1t was a $2,000 20 Pay- 
ment Life. The primary beneficiary was 
his wife with his mother named as sec- 
ondary beneficiary. Settlement provi- 
sion was a lump sum. Policy was orig- 
inally made payable to his mother, but 
had been changed. 

Eight years went by and at the age 
of 25 he made his second purchase. This 
time he bought $2,500 more 20 Pay Lite. 
At the time of the application for this 
policy the agent had issued and placed 
an additional $2,500, making the total 
purchase $5,000 in two policies of $2,500 
each. In both policies the mother was 
the only beneficiary and the method of 
settlement was a lump sum payment. 
They had not been changed subsequent 
to his marriage and the birth of a daugh- 
2er. 

Buys Other Policies 


In 1932 at the age of 29 he bought a 
$2,000 Ordinary Life which was made 
payable to the mother in a lump sum 
and the beneficiary was never changed 
thereafter. 

At age of 34 he bought a $7,000 31 Pay- 
ment Life which would make the policy 
paid up at Age 65, The beneficiary ar- 
rangement on this was that in event of 
his death his child was to receive the 
interest on the $7,000 until she entered 
preparatory school, at which time she 
was to receive $50 a month for four 
years, and upon entering college she was 
to receive $100 a month for four years, 
exhausting the principal. If his death 
occurred prior to the time his daughter 
was of the age where normally she 
would attend college, and yet she did 
not go, she was to receive the then un- 
used principal of approximately $4,500 in 
cash on her twenty-first birthday. Those 
payments for the child, with the excep- 
tion of the cash payment at age 21, were 
to be made to the mother as trustee for 
the child. 

Recently this insured’s policies were 
reviewed and the reaction over the result 
was considerable. He had thought that 
he had better than the average insurance 
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W. ROY CARRICK 


estate. He had bought $16,000 of insur- 
ance, but in event of his death the in- 
surance situation would have been this: 

1. His wife would receive $2,000 in 
cash. 

2. His mother would receive $7,000 in 
cash. 

3. His wife would be paid as trustee 
for the child about $20 a month until 
the child went to preparatory school; 
then $50 a month for four years; then 
$100 a month for the next four years. 
Furthermore, if his daughter did not go 
to college, payment of approximately 
$4,500 would be made to her in cash on 
her twenty-first birthday. 

What Should Have Been Done 

In this case the major sale was un- 
doubtedly made around the educational 
idea, but without sufficient thought as to 
how the family was going to live prior 
to the educational period of the child. 

In connection with this case from a 
further sales standpoint I certainly be- 
lieve it was a duty to recommend post- 
ponement of the educational provisions 
unless additional insurance were bought. 

There are two possibilities here: 
(1) if the man cannot purchase addi- 
tional insurance, and (2) if he is able to 
purchase additional insurance. 

In the first case, with $16,000 of in- 
surance and lack of ability to purchase 
additional—the child being 3 and the 
income need being for 18 years—the ar- 
rangement would much better be to pro- 
vide $100 a month for eighteen years, 
exhausting the funds. 

If additional insurance can be pur- 
chased and it is desired to leave the edu- 
cational provision as is during the pre- 
liminary school period, the funds would 
bring in $20 a month and the balance 
of $9,000 of insurance spread over twen- 
ty years would bring in $50 a month. 
This is a total of $70 a month from the 
old insurance. The purchases, therefore, 
of $3,000 of Family Income insurance 








1,000 Candidates Take 
British Course Exams, 


Addressing the annual meeting of the 
Chartered Insurance Institute in London 
recently President Norman Walker de- 
clared that the decision to hold exam- 
inations up to Part I of the Associate. 











ship had been ambly justified. About | 
1,000 candidates have been examine | 
and the percentage of successes wa: 


substantially higher than under normal 
conditions. 

W. A. Workman, F. I. A, F.C LI 
managing director of the Legal and Gen. | 
eral, was elected president for the com. 
ing year. William Penman, actuary and 
life manager of the Atlas, was elected 
president of the Insurance Benevolent 
Fund and also of the Insurance Orphan. 
age. A. MacDonald, general manager 
and secretary of the Royal Exchange 
was elected deputy-president of both | 
bodies. 





L. P. HEPBURN MARKS 45 YEARS | 


Lloyd P. Hepburn was presented last 
week with a certificate commemorating 
his forty-fifth anniversary with the Pru. 
dential at a luncheon held at the Drug | 
& Chemical Club, New York City. The 
luncheon was given in his honor by 
Harris L. Wofford, CLU, Prudential | 
manager at 90 John Street. 

Those present included A. E. N. Gray, 
assistant secretary of the company; Dr. 
Bertram Comeau, medical referee; Mor- 
ris Schultz, who has been with the com- 
pany more than twenty-eight years; and 
Diederich H. Ward, whose father was 
general agent when Mr. Hepburn joined 
the Ordinary department of the com- 
pany. 








would bring the income up to $100 a 
month and still provide for education. 
Premium in such case would be about 
$100 a year. 

Such an expenditure, together with the 
required arrangement of the present in- 
surance, would turn an ineffective situa- 
tion into one constructive. 





DISPOSAL AFTER BANKRUPTCY 

A borrower from a bank assigned to 
the bank, as collateral security for the 
loan, a life policy, in which his wife F 
was beneficiary, with right reserved to 
insured to change the beneficiary. The f 
proceeds of the loan were deposited in 
a bank account in the wife’s name, but 
subject to checks drawn by the husband 
under a power of attorney. He filed a 
voluntary petition in bankruptcy, but 
failed to list the policy in his filed 
schedules, and 10 months after adjudi- 7 
cation sought by amendment to include 
the policy, asserting that it was exempt 
because his wife was named beneficiary. 

The Federal District Court for east- 
ern New York, in re Ragazzino, 38 Ff 
Supp. 52, held that the bankrupt’s fail- 
ure to list the policy in his schedules 
as filed, and to seek an amendment from 
the date of his adjudication, was not, 
under the circumstances, consistent 
with entire good faith; and the cour! & 
affirmed the referee’s decision denying 
the amendment so far as it sought 4 
claim for exemption. The referee’s cot 
clusion was held sound, that the bank 
rupt sought to apply the cash surrendet 
value of his policy for his personal ad © 
vantage, and therefore that the exemp © 
tion must be denied. 
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LAMAR LIFE CONVENTION 


H. M. Faser, superintendent of agen 
cies for the Lamar Life, was in charge 0! 
that company’s All Star conventiol 
which was held at the Hollywood Beach 
Hotel in Florida recently. The tw@ 
morning sessions were devoted largely 
to talks by agents. a 























W. Lloyd Mooney, CLU, has beeth 
made acting manager of the Ottaw® 
branch, Mutual Life of Canada. Mana § 
ger E. S. Bringloe has enlisted in_ the 
Canadian Air Force. 
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ia w England Mutual 
To Hold Regionals 


FIRST AT PORTSMOUTH, N. H. 


Seve! 





ral Home Office Men on Program; 
Headed by President George 
Willard Smith 





six regional meetings will be held 
during September and October by mem- 
pers of the field force and home office 


stafl of the New England Mutual. On 
‘he agenda are new sales plans, tested 


the a : 
and general agents 


sales procedures, 
-onferences. 
oes general agencies of the New Eng- 
land states will convene at Portsmouth, 
N. H. on September 5-6. This will be 
followed on September 12-13 by a 
regional conference of the Pacific Coast 
states and Honolulu at Yosemite Na- 
tional Park, and simultaneously by a 
meeting of the North-Central territory 
at French Lick Springs. On September 
%-27 there will be conferences of the 
South-Central and Mountain states at 
Hot Springs, and of the Southeastern 
states at Virginia Beach. The final con- 
ferences will be October 3-4, which will 
be for the Central Atlantic states to be 
held in Hershey, Pa. 


On the Program 


Among the members of New England 
Mutual’s home office staff who will take 
an active part in the programs are Presi- 
dent George Willard Smith; Vice-Presi- 
dents Morris P. Capen, George L. Hunt, 
and Walter Tebbetts; Samuel S. Hall, 
Jr, financial secretary; Dr. Harold M. 
Frost, medical director; John L. Stearns, 
actuary; Wm. Eugene Hays, director of 
agencies; David W. Tibbott, director of 
advertising; Charles F. Collins, agency 
secretary ; Dr. Frederick R. Brown, asso- 
ciate medical director; Everett C. Lewis, 
executive underwriter; Robert J. Law- 
thers, head of the Benefit Department; 
James P. Hall, agency supervisor; and 
John Hill, head of the Educational Di- 
vision. 

The program for the Portsmouth 
meeting will include the dean of the 
Boston general agents, Albert H. Curtis, 
who will speak on “Heritage of a Hun- 
dred Years’; Merle G. Summers, gen- 
eral agent, Boston, and E. Lester Good- 


rich of the same agency, on business 
insurance; William C. Gentry, super- 
visor, Boston- Curtis agency, ‘Social 


Security—Springboard to Sales’; How- 
ard R. Brewster, Providence, “Career 
Underwriting Sales Slants.” 

In the panel discussion and “Prospect 
Quiz,” with W. Watson House, Hart- 
ford, general agent, as chairman, the 
following fieldmen will form the team 
of experts: Winslow S. Cobb, Jr., Bos- 
ton-Curtis; Lloyd S. Greenlaw, of Port- 
land; Gordon C. Henley, Providence; 
Richard W. Partridge, Boston, general 
agent; Ralph C. Peterson, Worcester; 
Winthrop B. Robbins, general agent, 
Springfield; Kenneth V. Robinson, Hart- 
ford; Howard G. Todd, Boston-Sum- 
mers; Richard T. Willis, Manchester; 
and A. C. Matthews, general agent, Rut- 
land. 

On the evening of the first day, there 
will be a company dinner, which will 
feature an original skit staged by Wil- 
liam L. Wadsworth and Ernest A. Hoff- 
man, of the Boston-Summers agency, 
and a sound film, “Building with New 
England Mutual,” showing highlights of 
the construction of the company’s new 
home office building. 


J. W. ROCK GETS AGENCY POST 


John W. Rock has been appointed 
general agent for the American Mutual 
Life for St. Louis and St. Louis County. 

Mr, Rock was first associated with the 
American Mutual in 1935, following 
twenty-three years of previous life in- 
surance experience. In the past six 
rears he has qualified each year for the 
 roduction Club convention and is a 
charter member of the company’s Week- 
y Production Club. ; 
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ON PLAN FOR AGENTS 


To all the other advantages of being a Connecticut 
Mutual life underwriter—wide range of contracts and optional 
settlements, sales help, advanced training courses — the Com 


pany now adds 4 Liberal Pension Plan for full-time agents 


The preliminary announcement of this Pension Plan 
at the Company's recent convention at Quebec was received 
with enthusiastic acclaim. The plan goes into effect January 1 
1942 and is based on length of service, production, and 


insurance in force 


HIGHLIGHTS 
TOP PENSION - $250 2 month 
NORMAL RETIREMENT AGE - 65 for agents coming 
with company at ages 45 and below; age 70 for agents coming with 
Company at ages 45 -55 
RETIREMENT BENEFIT 


come with one hundred monthly payments certain. Agent may choose 


automatic benefit is monthly in- 


to receive an equivalent life income without period certain or an 
equivalent joint end survivor annuity on lite of himself and wife 
DEATH BENEFIT 


pany and agent, or $2,000, whicheve 


return of contributions made by Com- 


s the greater 


INTRIBUTIONS ontributions are matched 


agent s 


the company and ere based new life insurance pro 


Life Insurance Co. 


95 years of 


Dependable Performance 
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Husband-Wife Cases 


(Continued from Page 34) 


when one spouse assaults the other, or when the 
suit is brought, there is little left of the domes- 
tic tranquillity to be disturbed. Another reason 


advanced by some of the courts denying the 
right of action is the danger of domestic col- 
maintain that to permit 


wife would 


lusion. These courts 
the action between husband and 
open the door to fraudulent collusion between 
them to secure the satisfaction of a judgment 
against an insurance carrier. 

holding to the 
public 
maintenance of the 


The courts minority view 
prohibition 


action grew 


maintain that the policy 
against the 
up in the early decisions which, to a large ex- 
tent, were based upon actions in tort for assault 
and battery. It is also maintained that where 
the action is brought by the wife against the 
recover damages for personal in- 
negligence, that in 


husband to 
juries resulting 
most cases the real party defendant is an in- 


from his 


surance carrier, and that this would not tend 
in any way to disturb the domestic tranquillity. 

The two outstanding authorities sup- 
porting the dissenting opinion he cited 
as Fiedler vs. Fiedler in Oklahoma, and 
3rown vs. Brown in Connecticut. 

Malice vs. Negligence 

In later cases, involving automobile 
accidents, attempts have been made to 
distinguish an action for malicious tort 
from one of ordinary negligence. But, 
said Mr. Heyl: 

A distinction cannot be made so far as the 
principle is concerned. Both wilful and _ negli- 
gence torts are breaches of duty, and it is this 
fact that does control. A 

In the jurisdictions where the action has 
permitted the courts have made no dis- 
wilful and negligence torts, 


been 
tinction between 
and the same rule has been applied as to both. 
Where the courts adopted the minority 
rule in recognizing the right of action, there 
is no reason for any distinction. 

Actions for negligence or wilful and 
wanton torts between husband and wife 
have been denied or prohibited by sta- 
tute in the following states: 

California, Delaware, District of Col- 
umbia, Florida, Georgia, Illinois, Indi- 
ana, Iowa, Kentucky, Louisiana. Maine, 
Maryland, Massachusetts, Missouri, 
Michigan, Minnesota, Mississippi, Mon- 
tana, Nebraska, New Jersey, New York, 
Ohio, Pennsylvania, Rhode Island, Ten- 
nessee, Texas, Vermont, Virginia, Wash- 
ington and West Virginia; also in Eng- 
land and Ontario. 

Tort Actions Allowed 

Tort actions between spouses have not 
been allowed in Alabama, Arkansas, 
Colorado, Connecticut, New Hampshire, 
North Carolina, North Dakota, Okla- 
homa, South Carolina and Wisconsin. 

Tort actions between spouses has not 
arisen in Arizona, Idaho, Kansas, 
Nevada, New Mexico, Oregon, South 
Dakota, Utah and Wyoming. 

While New York is listed among the 
states denving right of action in such 
cases, in 1937 the legislature expressly 
provided that married women may sue 
or be sued by their husbands for any 
wrongful or tortious act resulting in in- 
iury to person, property or character. 
Therefore, said Mr. Heyl: 

All the former decisions of New 
taining the public 
law, and husbands and 
immune from 


have 


York sus- 
policy rule are no longer 
longer 
suits by their spouses for per- 
sonal torts, and also any partnership of which 
one spouse may be a member is now liable 
for all injuries inflicted in the course of the 
partnership business. 
Amended Auto Policy 

That same session the legislature 
amended the law relating to the stand- 
ard provisions of the automobile policy 
so as to exclude liability of insured for 
his or her spouse unless expressly pro- 
vided in the policy, and amended the 
law requiring bonds or policies issued 
to motor vehicle owners to cover the 
owner and any person operating with 
his consent, exempting the owner from 
liability for injury to his or her spouse. 
On this point, the speaker continued: 

There are some interesting conflict of laws 
questions which arise in tort cases as a result 
of the passage of these statutes. If a husband 
and wife, residents of New York, are traveling 
by automobile in the State of Connecticut, and 


wives are no 
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the wife is injured by her husband in that 
state, she has a right of action in Connecticut 
against her husband. 

If there is a recovery against the husband, 
and he fails to discharge the judgment, then 
would namely; may the 
wife bring an action in Connecticut to recover 
against the insurance carrier who has writtey 
a policy in New York in which there js no 
assumption of liability for this action, and may 
the wife return to New York and there re. 
cover from the insurance carrier? 


two questions arise, 


Division of Authority 

There is a division of authority on the ques. 
tion whether a rule of law of a foreign state 
will govern in a forum which has a contrary 
rule. The law of the place of injury usually 
governs a transitory cause of action unless a 
strong public policy of the forum forbids the 
In other words, the substantive Tights 
of the parties in tort actions are determined 
by the law of the place of the tort, and this 
law will be given effect in any forum selected, 

This general rule is qualified by the equally 
well established rule that the selected forum 
will not recognize and give effect to the law 
of another state if that law is contrary to the 
positive law of the forum, or 


action. 


contrary to its 
public policy, or injurious to the state or citi. 
zens of the forum. 

The most recent case on this point 
was Kyle vs. Kyle, in which the Supreme 
Court of Minnesota held that the wife 
could not recover in Minnesota from the 
husband for personal injuries received 
while riding as a passenger in her hus- 
band’s automobile in Wisconsin, because 
of the public policy rule of Minnesota, 
although such action could have been 
maintained in Wisconsin. Mr. Heyl said: 

Domicile Is Immaterial 

On the other hand, if negligence and injury 
occur in a denying the right of 
one spouse to sue the other, the general rule 
of conflict of laws will be recognized and te. 
covery denied, in any jurisdiction, even though 
the forum 


jurisdiction 


chosen be one allowing the 
suits, had the tort been 
committed there. The domicile or residence of 
the parties to a tort 


liability or 


may 
maintenance of such 


action is immaterial to 


recovery, 





Donkey Party 
(Continued from Page 3) 


and will be hauled here by truck. The 
owner furnishes all the equipment and 
has been doing this as a regular enter- 
tainment stunt at conventions for some 
time. I don’t understand why so many 
people think this is a gag. It is going 


to be the real thing and will furnish 
more excitement and fun than ‘Panama 
Hattie.’ 

Also, discussing the donkeys, Joseph 


M. Gantz, general agent, Pacific Mutual, 
Cincinnati, gave additional information. 

“These donkeys are owned by an oll 
Alaskan sourdough. Some of them were 
in the Klondike rush and were known 
to Jack London and Robert Service.” 

Mr. Gantz said that there were a great 
many rules in the game which_ have 
been communicated to the captains ol 
the teams. The basket ball captains will 
be Charles J. Zimmerman, Chicago: 
D. Douglas, San Antonio; Paul B. Hobbs, 
Chicago; Theodore M. Riehle, New York; 
Paul C. Sanborn, Boston; S. D. Weiss- 
man, Boston; Robert P. Burroughs, 
Manchester, N. H.; and Jul Baumann, 
Houston, Tex. 





=n 





Mr. Gantz summarized the playing 
rules as follows: 
No one is allowed to bring oats om 
the floor. 
Spurs are not to be longer than hall 
pie-pan size. 
Because legs will reach the floor, 
is not fair to walk while riding the burro. 








Texas plavers will not be allowed tof 


wear their ten-gallon hats while playing. 

CLU keys are to be left at home. 

Officers and trustees are to appeaf 
friendly, sociable and democratic. 

All the sons of New England will have 
to warm un and forget the cold cod. 

There will be additional referees be 
tween New York and Chicago. 

Razor will be checked at the door. 

Players may play in their dinnet 
clothes, but tails are barred, and i 
shorts are worn they must be the gym 
nasium kind. 
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Your Biggest Sale of the Year! 


Grove INSURANCE volume goes hand in hand with 
business. When business is good, and it IS good NOW, 
Group Insurance volume goes up. 

Over $150,000,000.00—enough to build half a dozen 
battleships—will be paid this year in Group Insurance 
claims to workers and their families. 

Over 2,500 agents and brokers will help improve 
employer-employee relations this year by writing Group 
Insurance policies. 


Your biggest sale of the year might well be a Group Life; 





Accident and Sickness; Hospital—Surgical Policy. 


THE TRAVELERS INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


Call up the nearest Travelers Office for the services of a Group specialist, or use the coupon. 


To Tue TRAVELERS INSURANCE COMPANY 
Hartrorp, CONNECTICUT 


I have a Group prospect. Please have a Group specialist get in touch with me. 


(ee ee 
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A. M. Collens Traces 
Phoenix History 


RECALLS AGENCY PIONEERING 





Insurance in Force Is Now Over 
$700,000,000; Predicts Insur- 


ance Growth 





Recalling the history of the Phoenix 
Mutual Life in the opening address at 
the ninetieth anniversary convention, 
September 1, President Arthur M. 
Collens recalled that the early records of 
the company mention John H. Holcombe 
was secretary in 1852; Dr. Archibald 
Welch was the first medical director 
and A. M. Collens one of the first com- 
missioners named in the charter to re- 
ceive subscription to the capital stock. 
Continuing, he said “It is a pure coin- 
cidence, but an interesting one, that 
fifty-one years, seventy-one years, and 
eighty-four years later a son of the first, 
a grandson of the second, and a great- 
grandson of the third man mentioned 
were successively elected to the presi- 
dency of the Phoenix Mutual.” 

In describing the founding of the com- 
pany, Mr. Collens quoted as follows from 
a history of insurance in Connecticut 
written in 1935 by Archibald A. Welch, 
late president of the company: 


Founding of Company 

“Tn 1851, at a time when the country 
was stirred with the thought that the 
way to salvation lay through total ab- 
stinence, a group of enthusiasts, among 
them prominent lawyers and_ philan- 
thropists of Hartford, conceived the idea 
that a life insurance company which in- 
sured only total abstainers would enjoy 
a lower mortality than other companies. 
Accordingly, they organized the Amer- 
ican Temperance Life Insurance Com- 
pany under a Connecticut charter which 
required each applicant for insurance to 
sign a pledge of total abstinence. If 
the pledge was broken, the policy was 
to become void. Many agents of the 
company were temperance exhorters 
who, after their meetings in the various 
towns, gave their listeners an oppor- 
tunity to serve God and insurance in a 
good company at the same time. 

“In abovi ten years, it was found that 
total absiainers were not numerous 
enough ty» support the company. The 
name was then changed to the Phoenix 
Mutual Life Insurance Company and 
thereafter its policies were not condi- 
tioned on total abstinence. About thirty 
years later an interesting comparison 
was made. The mortality then experi- 
enced among the teetotalers proved to 
be nearly ten per cent lower than that 
among the more recent policyholders of 
the company. It cannot be held, how- 
ever, that this lower mortality was due 
entirely to total abstinence. Men selected 
because they had high ideals of life 
and principles they were not ashamed 
to observe, might easily show a mortality 
more favorable than that of a group 
not so selected.” 

In tracing the progress of the com- 
pany after 1889, when the Phoenix Mu- 
tual became the first stock company to 
become purely mutual, President Collens 
paid high tribute to such men as 
Jonathan B. Bunce, John M. Holcombe, 
Archibald A. Welch, Silas H. Cornwell, 
and Winslow Russell whose capable 
leadership played such a vital role. 

The Agency Plan 

Turning to the agency plan of the 
company, developed in the years since 
1914, Mr. Collens mentioned some of the 
outstanding steps, such as changing from 
general agency to the branch office 
system; elimination of part time agents; 
elimination of brokerage business; uni- 
form contracts for all agents; pros- 
pecting by direct mail; high standards 
in selection of agents; sales research 
and national advertising. As proof of 
the soundness of these plans, Mr. Collens 
traced the growth of the company dur- 
ing this development period. Between 
1910 and 1930, insurance in force grew 
from $126,000,000 to $623,000,000; income 





ARTHUR M. COLLENS 


from $6,300,000 to $34,000,000; and assets 
from $30,000,000 to $150,000,000. 

“In the years since 1930,” said Mr. 
Collens, “the institution of life insur- 
ance has been put to the acid test in 
many ways and has not been found 
wanting. It has been a period of general 
industrial depression and has included 


monetary and banking panics, mora- 
toriums, violent readjustment in the 
values of real estate and_ securities, 


changing laws, and now all the incidents 
of the defense effort. Through it all 
the Phoenix Mutual has taken every 
event in its stride, has come through 
with flying colors, and continues to grow 
in strength and stature. 


Financial Progress 


“The TNEC investigation of life in- 
surance was no fun in the toll it took 
of work, executive time, and expense. 
But now it is all over I personally feel 
the by-products have been beneficial to 
life insurance. It proved the great 
strength of life insurance and the in- 
dustry’s very helpful stabilizing force 
in the national economy. The net re- 
sult to my mind has been to strengthen 
the confidences of the public in the 
soundness of life insurance protection.” 

During the past decade, through 1940, 
according to President Collens, income 
of the Phoenix Mutual increased from 
$34,600,000 to $45,900,000; assets from 
$150,000,000 to $269,500,000; and insur- 
ance in force from $623,500,000 to $689,- 
600,000. Since the opening of this year, 
insurance »n force has passed the $700,- 
000,000 mark. 

Turning briefly to investments Mr. 
Collens stated, among other things, that 
the book value of real estate acquired 
during and because of the depressions 
reached a peak of $26,261,000 in Novem- 
ber 1936. In less than five years, this 
figure has been reduced to less than 
$17,000,000. 

Speaking of the future, Mr. Collens 
said: “In my judgment, we are entering 
a period when a well-selected, trained 
force of agents of the calibre of this 
group, with their intelligent salesman- 
ship, should enjoy material increase in 
business. Come what may, for some time 
there is bound to be growing activity in 
many directions, consequent higher in- 
comes, and added needs for insurance 
protection. 

Mr. Collens concluded, “It is my sin- 
cere conviction that the policyholders, 
the field, and the company are entering 
a period in which their mutual interests 
will be furthered and strengthened.” 





GAIN FOR R. N. WADDELL 

The Robert N. Waddell agency, Con- 
necticut Mutual, has closed the largest 
July production since 1937. It has had 
twenty-two plus months in the last twen- 
ty-three. Agency leader in volume was 
C. E. Adams; in number of applications, 
George H. Heitz, who recently joined 
the office. 


Phoenix Mutual’s 90th 
Anniversary Meeting 


200 AGENTS AT HOT SPRINGS 





Bruce Barton Guest Speaker at Ban- 
quet; President Collens Delivers 
Opening Talk 





The ninetieth anniversary was ob- 
served this week by the home office and 
field force of the Phoenix Mutual Life 
at a convention in Hot Springs, Virginia. 
More than 200 agents attended besides 
the home office staff, managers, super- 
visors, wives and invited guests. 

Among the latter were Bruce Barton, 
nationally known writer and statesman; 
Col, Frank D. Layton, president of the 
National Fire and a director of the 
Phoenix Mutual; and John Marshall 
Holcombe, Jr., manager of the Life In- 
surance Sales Research Bureau. 

President Arthur M. Collens delivered 
the opening address, in which was traced 
the history of the company. 

Following Mr. Collens, Col. D. Gordon 
Hunter, vice-president and agency man- 
ager, talked on “The Challenge of To- 
day.” 

Other highlights were talks by Robert 
L. Rowley, medical director; George W. 
Cheney, secretary; Mr. Holcombe; C. T. 
Steven, advertising manager; Col. Lay- 
ton; John M. Brown, Charlotte agency: 
John R. Larus, vice-president and 
actuary; James A. Griffin, assistant man- 
ager; Frank P. Fonvielle, Oklahoma 
agency; J. Renwick Montgomery, Phila- 
delphia agency; and Herbert C. Skiff, 
agency secretary. 

The program also included the presen- 
tation of a Monday morning agency 
meeting on improving sales techniques, 
led by Raymond J. Dolwick, supervisor 
of agencies, and Maurice R. Perry, edu- 
cational director, with seven leading 
salesmen participating; an insurance 
“spell-down” quiz conducted by Irving 
E. Partridge, Jr.; and a panel on modern 
prospecting led by Paul Zerrahn, con- 
sultant of the estate planning division. 

High point on the social calendar was 
the ninetieth anniversary dinner held 
Tuesday evening in honor of the issuing 
of the first Phoenix Mutual policy ninety 
years ago. M. C. Terrill officiated as 
toastmaster, and Bruce Barton was the 
speaker. 


Mrs. G. Kahle to Address 


New Detroit Women’s Group 


Mrs. Garland Kahle, Equitable, Chi- 
cago, will address the newly formed 
Women’s Division, Detroit Association 
of Life Underwriters at its forthcoming 
first meeting. The meeting will be held 
at the Women’s City Club, and will be 
conducted as a breakfast meeting. 

Mrs. Kahle is a sister of Beatrice 
Jones, president of the Association of 
Life Underwriters of the City of New 
York. She will discuss sales problems 
and suggestions to women agents. 

Chairman pro-tem of the group is 
Florentine C. Heath, Mutual Life of 
New York, who is assisted by Florence 
Lorf, Penn Mutual; Elizabeth Souerdike, 
New. England Mutual; Alma Glock, Pru- 
dential; and M. Louise Wilson, John 
Hancock. 

Nominations for the coming year will 
be reported at this breakfast dinner. 
Chairman of the nominating committee 
is Miss Lorf. 








RELIANCE LIFE MAKES GAINS 

The Reliance Life’s paid business for 
July totaled $4,612,760, a gain of 10.4% 
over July, 1940. For the first seven 
months of this year, the company re- 
ported new life volume of $33,343,112, 
an increase of 7.2% over the same period 
last year. 

Life insurance in force continued to 
increase, the total at the end of July 
being $517,998,092. 

New accident premiums gained 36% 
in July and new health premiums were 
up 45% for the month. 


J. D. Moynahan Heads Met 


Managers for Hartshorn 
The campaign to elect W. W. Har. | 
shorn, Metropolitan manager at Hart. | 
ford, a national trustee is being furth. ” 
ered by a trustee committee of the | 
Metropolitan managers throughout the | 
country with John D. Moynahan | 
chairman. : 
In a letter to Chairman John q/ 
Thompson, of the sponsoring committee | 
Mr. Moynahan has said, “He knows} 
from the bottom to the top the problems 
and work faced by local and state asso. 
ciations as well as by the various na. 
tional committees. He also knows the 
Industrial man’s problems. He ha 
served the National Association well 3 
a member of the membership committee | 
and has been chairman of the publica. 
tions committee and chairman of the 
committee on local association admip- 
istration.<... ” 








TO HONOR HARRY YARIN 





Testimonial Drive to Be Conducted by 
Eastern Life’s Agents Commemo- 
rating V.-P.’s 15th Anniversary 
The agency staff of the Eastern Life 
of New York has decided to give a 
testimonial to Harry Yarin, vice-presi- 
dent and superintendent of agencies, on 
the occasion of his fifteenth year of sery- 

ice with this company. 

The testimonial will take the form of 
new business registered as a tribute to 
Mr. Yarin. At a meeting of the agents, 
many recruits for the testimonial enter- 
prise were enrolled. It is expected to 
complete the testimonial in Decemberf 
with a banquet in honor of Mr. Yarin 
at which time the final results will be 
reported. 





DALLAS ASS’N COMMITTEES 

John P. Costello, Southwestern Life,” 
president of the Dallas Association oi 
Life Underwriters has named the asso- 
ciation directors to key committees off 
the association this year, with the view 
of stepping up the efficiency of the 
organization. 

Harry M. Roberts, Reliance Life, vice-f 
president of the association, is in charge 
of administrative committees, including 
Policyholders Service Bureau, Finance 
Sales Congress and Constitution and By. 
laws. Charles E. Seay, Southland Life 
treasurer of the association is in charg: 
of the Program Committee and the Com 
mittee on Special Events. The com 
mittee on Law and Legislation and Bus: 
ness Standards is under the direction ¢ 
E. C, Stradley, New England Mutual. 

Other committee chairmen include, At 
tendance, Campbell Green, Southwestern 
Life; Education, Lyman E, King, Mir > 
nesota Mutual Life; Public Relations 
E. Gordon Ferry, American Nationa 
Membership, Jerry Wertheimer, India 
apolis Life; Community Service, Ray 
mond Campbell, Jr., Connecticut Mutua’ 
Co-operation with attorneys, trust oft 
cers, credit men and certified publi} 
accountants, Ricks Strong, John Hah 
cock; Attendance at state and nation? 
conventions, George Wells, Great Sout!: 
ern Life; Local Association Co-opett § 
tion, J. Max Spangler, Kansas City Litt 


bis a 











FEDERAL LIFE GAINS 


Federal Life of Chicago is experient 
ing one of the best years in its histo § 
and for the past twenty months has s! 
a new production record each mont) 
each record in turn breaking that of th 
corresponding month of the previ0s 
year. August production is approximatt 
ly 35% above that of last year, and th 
best August since 1931. During the fr 
half of 1941 Federal reported an 
crease in life insurance sales of 256 
over the same period of 1940. Dun 
the six-month period premium income! 
creased 3.8%; assets increased 2.6%, av 
free surplus rose to 6.8%. Assets, ® 
of July 1, totaled $18,540,662. On the 
same date Federal reported payments! 
policyholders and beneficiaries since ! 


had reached a total of $57,897,898.46. 
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The FAMILY— 


THE GREATEST “CORPORATION” IN THE WORLD 









The head of every home is the chairman of (to him) the most important organization in the world—his 


family! America is made up of millions of these little “business units.’ 


y] 


In the aggregate they constitute 


the backbone of the nation—verily, the nation itself. The strength of the nation as a whole is the com- 
bined strength of these individual units, and the economic welfare of the nation is measured by the 


economic security of the families which constitute it. 


@ Take, for example, THE MAN WHO IS IN BUSINESS 
FOR HIMSELF. In the final analysis, for whose benefit 
is he conducting the business, with its multiplicity of 
cares and responsibilities? His family—the wife and 
children at home. 


@ What of THE MAN ON A SALARY—for whom is he 
working? The boss? Yes, but his day by day efforts for 
that pay check, while contributing to the success of his 
employer’s business, are actually for the little family 
corporation at home. 


@For whom is THE PROFESSIONAL MAN devoting 


his time and talents? Immediately, of course, for his 


clients, but in a truer sense he is working for his wife 
and children—possibly other dependents, who form that 
“close corporation”—so close and dear to him. 


@ What of THE YOUNG MARRIED MAN? Figuratively 
speaking, he has just been incorporated. He and his 
young bride have launched a little company which pre- 
sumably will expand with the years, bringing with its 
growth added responsibilities along with the joy of 
achievement—the establishing of a home-and-family unit, 
another successful family-business-enterprise, of which he 
is the head. 


All the hopes, ambitions, plans and responsibilities of these countless family corporations can be safe- 
euarded by modern life insurance. In THE EQUITABLE alone over SEVEN BILLIONS of LIFE 
INSURANCE is maintained by men in business for themselves, by professional men, by salaried workers, 
by newly married men, and by those nearing retirement—all of whom, through Equitable policies and 
annuities, are individually and collectively safeguarding the greatest corporation in the world—the Family. 


393 SEVENTH AVE., NEW YORK, N. Y. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


THOMAS I. PARKINSON, President 
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HEARD On The WAY 





A substantial life policy on the life 
of William Van Rogers, son of the late 
Will Rogers, has been written by Rob- 


ert M. Feely, manager in Newark of 
the Eastern Division, North American 
Life. Mr. Rogers and his wife are 
honeymooning on a houseboat in the 


Hudson River; they were married about 
months ago 


Feeley is a leading producer for 


three 

Mr. 
his company. 

General Agent Charles W. Cammack, 
Sr., John Hancock, who has been elected 
president of the Huntington, West Vir- 
ginia Life Underwriters Association, is 
the third member of the family to hold 
that office. His son, Howard, Charleston 
general agent, was president some years 
ago and another son, Charles W. Cam- 
mack, Jr., associate general agent at 
Huntington, was president in 1936. 

Next February, Mr. Cammack will ob- 
serve his fiftieth anniversary with the 
company. 








The September issue of Your Charm 
magazine has a four-page illustrated 
article of two of the “thousands of lucky 
girls who work for Hartford’s big in- 
surance companies.” Nanette Kutner is 
the author. The girls are designated as 
“Charlotte of the Travelers” and “Bar- 
bara of the Aetna.” The stories are part 


of a series of articles on “I have to 
Work for a Living.” 

Travelers’ Charlotte is Charlotte Pal- 
mer Albertine, clerk in the Travelers 
home office, and Aetna’s Barbara is 


Barbara Baker, payroll clerk. Both girls 
live at the Broad Street Y.W.C.A. 

The story on Miss Albertine is in 
interview form, which brings out such 
items as what she eats, where she buys 


her clothes, how she budgets her in- 
come, exercises, hobby and boy friend. 
Among the illustrations is one showing 


Travelers’ employes rushing to the com- 
pany’s cafeteria and girls’ club. Another 
shows Miss Albertine in the recreation 
room. She is described as “a sparkling 
girl who knows how to live with this, 
her era.” 


Miss Baker’s story is told almost en- 


tirely in pictures. There is one of her 
entering the doorway of the Aetna Af- 
filiated Companies’ Building; others on 
the miniature golf course, lunching at 


cafeteria, playing shuffle- 
board, and the largest, at an adding 
machine at work. She was Hartford’s 
last year’s rose festival queen. 


the company 





Judge Allen May has completed his 
duties with the Association of Life In- 
surance Presidents and has returned to 
St. Louis, where he will make his future 
home. In 1921 Mr. May was appointed 
judge of Municipal Corporation Court of 

3uchanan County, Missouri, and later 
was made general counsel of ‘the General 
American. He resigned from the latter 
position some months ago and has been 
living in New York since then. 

Uncle Francis. 





VICTOR H. ELLINGSON DIES 

Victor H. Ellingson, 48, field super- 
visor for the Iowa territory, Federal Life 
died August 9 at the Veterans’ Hospital, 
Des Moines. Mr, Ellingson had been ill 


for over a year. 





Harold J. Fett, Newark manager, Mu- 
tual Life of New York, is observing his 
thirty-third anniversary with company 
service. He came to Newark on Janu- 
ary 1, 1939. 

Arthur P,. Morris, Newark agency, 
Home Life, has been made chairman 
of Life Publication Notes of the Life 
Underwriters Association of Northern 
New Jersey. Assistant chairman is Elsie 
Matthews, New York Life. 


Married Service Men 
Now Better Prospects 


IMPROVED DEFERMENT STATUS 





New Rules Would Treat Liberally Ap- 
plicants With Family Dependents 
Even If Wife Works 





New regulations concerning deferment 
of married Selective Service registrants 
were recently issued which clarify pre- 
vious rules for the benefit of state Selec- 
tive Service directors. The Lamar Life 
agency paper, The Firing Line, calls 
attention to life insurance implications 
of the liberalized interpretation of such 
deferment rules, which are that married 
men can go ahead with their life insur- 
ance programs because of their increased 
chances of deferment. 

In a special bulletin to state directors 
General Lewis B. Hershey, deputy di- 
rector of Selective Service, points out 
that applications for discharge from 
service on dependency grounds have in- 
creased to such an extent that it has 
become a burden upon the administrative 
machinery of headquarters. These apph- 
cations arise chiefly from men who are 
already married, newly married, or whose 
wives contribute to the family support. 

Pointing out that Selective Service 
regulations require local boards to de- 
termine all such cases “with sympathetic 
regard for the registrant and his depend- 
ents” and to resolve any reasonable 
doubt in favor of deferment, the instruc- 
tions go on to say that registrants whose 
wives work and contribute to the sup- 
port of the home may not for that rea- 
son alone be denied deferment. The 
newly married registrant has the same 
right to deferment as any other married 
registrant. Neither the law nor the reg- 
ulations place any limitations of time be- 
yond which the registrant may not in 
good faith assume obligations to depend- 
ents. 

The only restrictive provision is that 
the local board is instructed to require 
a showing that the new status of the 
registrant was acquired in the ordinary 
course of human affairs and was not ac- 
quired in order to avoid training and 
service. In applying this rule, however, 
any reasonable doubt should be: resolved 
in favor of deferment. 

The new instructions go on to say: 
“In the case of a registrant whose finan- 
cial status is such that the local board 
believes his dependents may _ support 
themselves in some fashion, despite his 
induction, it should be remembered that 
nothing in the law or the regulations 
requires a registrant or his dependents 
to liquidate their capital assets and use 
up the proceeds before a basis for de- 
ferment may be established. 

“The registrant may not be required 
to cash or borrow on his life insurance, 
sell or mortgage his home, deplete his 
savings or other assets before being en- 
titled to deferment.” 





JOINT CHICAGO MEETING 


The annual joint meeting of the Chi- 
cago Association of Life Underwriters 
and the Chicago Chapter Chartered Life 
Underwriters will be held September 24. 
Program arrangements are in the hands 
of Roland D. Hinkle, president of the 
CLU chapter, and George Gruendel, its 
program committee chairman. 

The Chicago Underwriters Association 
will hold a membership meeting to start 
off the year’s activities. 





N. B. SALSBERY ADVANCED 


Nathan B. Salsbery has been named 
district agency of the Connecticut Gen- 
eral at Scranton, Pa. Mr. Salsbery is 
a past president of the Scranton Alumni 
Association of the Wharton School of 
Commerce. 


KNIGHT AGENCY GAINS 


The Charles G. Knight Agency, Inc., 
general agents, Union Central Life, New 
York City, report paid for business for 
August of $1,068,322. This compares with 
a volume in August 1940 of $1,017,095. 




















Total Insurance in force 
increased 11.03% 
during 1940 


There is a reason! 


ee 
INSURANCE COMPANY 
Founded 1850 
120 West 57th Street 
New York, N. Y. 

















COULD NOT WAIVE PREMIUM 

In an action on a life policy which 
the defendant contended had lapsed for 
non-payment of premiums, the Georgia 
Court of Appeals, Gulf Life v. Yearta, 
10 S. E. 2d 120, held that where no cus- 
tom of the insurer to accept premium 
payments after the time they became 
due was shown, and the agent to whom 
the premiums were paid did not come 
within the description of those desig- 
nated by the policy as authorized to 
modify or reinstate the policy if it 
lapsed or to extend the time of payment 
of a premium, the defendant, after an 
adverse judgment, was entitled to a new 
trial. The policy expressly provided 
that “no agent has power on behalf of 
the company to waive any forfeiture or 
to bind the company by making any 
promises, or by making or receiving any 
representations or information.” 





TORSNEY ON EXECUTIVE COMM. 


Philip Torsney, Metropolitan manager 
at Bloomfield, N. J., has been named to 
the executive committee of the New 
Jersey State Association of Life Under- 
writers as a representative of the Life 
Underwriters of Northern New Jersey. 





NOEL HAYS, TEXAS, ADVANCED 


Noel Hays, Texas Prudential, has been 
promoted from assistant manager at 
Vernon, Tex., to manager at the San 
Angelo agency, succeeding the late 
Frank Voight. 





MINNEAPOLIS WOMEN ELECT 

Evelyn Healey Bowe has been elected 
president of the women’s division of the 
Minneapolis Life Underwriters Associa- 





tion. Vice-president is Hazel C. Herr- 
meyer; secretary, Mary Farnan; treas- 
urer, Nina Gibbs. 

Justin Narbasse, Masterson agency, 


Equitable Society, Newark, has_ been 
made associate editor of “Life Notes,” 
the publication of the Life Underwriters 
of Northern New Jersey. 









Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN ae. NEW YORK 
Telephone BArclay 7-4443 











HAIGHT, DAVIS & HAIGHT, les! 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 















pointed chairman of the committee on 
law and legislation of the Life Under- 
writers Association 
Jersey. Mr. Litwack is well-known as a 
business and 
authority. 














Insurance Accountants 
90 John Street, New York 
Telephone BArclay 7-3428 
bog me rigpoasrerns A 
NOW IN OUR //th YEAR : 


A milestone at 
which we are grateful for 
the steadfast confidence and 
good will that mark day-by- 
day relations between policy- 
holders, field force and home 
office staff. 


An anniversary 
in which we are striving to 
be worthy of continued lead- 
ership as one of America’s 
oldest and strongest life 
insurance companies. 
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NED LITWACK IN N. J. POST 
Ned C. Litwack, Newark, has been ap- 





of Northern New 


estate analyst and tax 





MANUFACTURERS LIFE GAINS 


The Manufacturers Life shows an 18% 
increase in issued business for July over 
the same month last year. The United 
States division gained 61%, Canada was 
up 18%. The latter figure, reports A. 
Mackenzie, assistant manager and man- 
ager of agencies, would have been largef 
but for the fact that during June the 
majority of the Canadian organization 
was engaged in selling war bonds. 
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Round Tables Feature 
John Hancock Meeting 


OBJECTIONS, ANSWERS GIVEN 





H. Gardiner Agency in Spotlight with 
Panel on Handling Objections; 
Other Talks 





One of the unique features of the 
John Hancock convention last week in 
Chicago was a round table on Handling 
Objections, which was staged by the 
Harry Gardiner agency, New York City. 
Central figure in the round table was 
Iohn D. Howell. Said Mr. Howell, 
“There are only 100 objections and we 
must take the time to learn them and 
the answers. Then we know in advance 
what the prospect is going to say and 
what we are going to say, but he doesn’t 
know in advance what we’re going to 
say. We should use the Socratic methods 
—ask questions and get the prospect 
thinking about his situation in life. 
Mr. Howell then displayed a notebook 
of objections and answers, and _ chal- 
lenged his audience to present any rea- 
sonable objection which he could not 
meet with a reasonable answer. For 
the next hour he amazed the gathering 
with his grasp of this subject and his 
versatility. 

Howell Answers Objections 

One “objector” posed the problem, 
‘Tam facing bigger income taxes and 
can’t afford more insurance.” 

Mr. Howell replied, “But the taxes 
must be paid by somebody next year 
even if you aren’t here to pay them, 
and you are thus setting up additional 
tax liability for next year. How can 
you do without setting up additional re- 
serves or without using life insurance 
which was intended for the family ?” 

“But I am figuring on living,” said 
another “objector,” “so I am putting my 
money into real estate, and I’ll make 
more.” 

“That may be alright if you live and 
if you are fortunate,” was the answer, 
“but your calculations may be wrong and 
you may not live, and if you do live, 
your investments may be unfortunate. 
I'll tell you what to do. You put 80% 
of your money into real estate and give 
20% to me, and if you don’t happen to 
live or if what you do with the other 

8% doesn’t happen to work out well, 
then you'll still have this 20% invested 
in a safe place.” 


Three Kinds of Answers 


In outlining the program, Mr. Gardiner 
stated there were just three classes of 
objections: excuses to get rid of the 
agent; stalling or put-offs; and sincere 
objections. The answers to these objec- 
tions, said he, may also be classified into 
the head-on rejoinder, the boomerang 
or the method of using what the pros- 
pect says against him; and the “yet-but” 
method or converting the real objection 
to your own use. 

Mr. Gardiner introduced three mem- 
bers of his agency who staged typical 
interviews: G. Ellis Fulton, David M. 
Joachin and Pasquale A. Quarto. 

Those who offered objections and took 
part in the discussion were: Lester N. 


Turner, Baltimore; Henry G. Wisch- 
meyer, Cleveland; John L. McCobb, 
Portland, Me.; Henry S. Stout, Dayton; 
Robert B. Pitcher, Boston; Monroe 
Prager, New York; Charles S. Broh, 
Huntington, West Va.; Urban F. Weber, 
Jetroit; Louis Berman, San Antonio; 
Franklin M. Nice, Reading; Claude 
Maer, Dallas; Dan W.. Flickinger, 
eg pr Clement E. Malone and 
sree E. Carlin, Columbus; and William 
:. Watson, Des Moines. 
Salary Continuance 
The importance of system was the 


subject outlined by Eli S. Skaist, Read- 
ing, who said that until he had gone 
to the home office training school, his 
usiness had been of the “hit-and-miss” 
Variety, but that since he had put into 
Practice the lessons on system he had 
earned there he had written more busi- 


ness than in the preceding six months. 

Richard H. Swann, San Antonio dis- 
cussed salary continuance plans. An 
employer to whom he had been referred 
had never heard of this kind of insur- 
ance and was so surprised to hear that 
his only responsibility would be that 
of having his cashier collect and for- 
ward premiums each month that he in- 
vited Mr. Swann to return at five o’clock 
and talk with the employes. 

Said. Mr. Swann, “I began by asking 
what they would think if the boss were 
to call each one in separately and say 
that his salary was being cut 12 cents 
a day.” After waiting for a reaction he 
continued, “suppose your boss then said 
that for 12 cents a day he would guar- 
antee your family if you should die in 
his service a check each month for two 
years equal to half of your present 
salary. 

“One man retorted that it would be 
fine, but that the boss couldn’t do that 
as he would have to hire another man 
to take his place and 12 cents a day 
would never offset the extra expense of 
giving his family a monthly income for 
two years. 

“When I told them that they could 
accomplish the same thing for them- 
selves by letting their employer take 12 
cents a day out of their pay envelope 
and turn it over to the insurance com- 
pany, the spokesman for the group re- 
plied, ‘You can put me down for that 
right now!” 

“The opportunity to do business with 
the people you like, to cultivate a greater 
sphere of friends in your community 
through your business efforts,” was one 
of the greatest advantages of the life 
insurance business, according to Lloyd 
O. Swanson, Minneapolis. “T can’t think 
of any other business which offers such 
an opportunity to a man from the day 
he starts in the business until he writes 
his last life insurance policy.” 

Elmer L. Weimer, district agent at 
Marion, Ohio, stressed certain funda- 
mental rules which he stated were neces- 

sary in selling to strangers: “First, is 
smile. Another is, pronounce his name 
correctly. Assure him that you did not 
come to sell him today. Do not use 
high pressure. Make it easy for him 
to dismiss you. Present an idea that 
promises profit worthy of an interview.” 
Round Table for Women 

An interesting phase of the conference 
was the round table for ladies who are 
not in the life insurance business. Lead- 
ers in this discussion were J. Harry 
Wood, vice-president and manager of 
general agencies; Robert M. Williams, 
Little Rock general agent; Ferrell M. 
Jean, general agent at Oklahoma City; 
and Howard H. Cammack, Charleston 
general agent. 

3y means of colorful charts, Mr. Wood 
gave his audience a quick picture of the 
company and its financial standing. 

Mr. Willians outlined the advantages 
of the life insurance agent’s profession 
and how the wife might help him in his 
career. 

“Prospecting,” said Mr. Williams, 
“can really be a lot of fun and you can 
train yourself to be on the alert for 
prospects for your husband. I like to 
think of prospecting as the art of ment- 
ally ‘moseying around. 

“All day long you come in contact 
with people who may be prospects. Peo- 
ple whom your husband would like to 
know about. What about the girl who 
filled in at the bridge club last week? 


Where did she come from? Does she 
have a husband? Do they have any 
children ? 

“School is starting soon. Go to the 


first P. T. A. meeting and get acquainted 


with all the new mothers. Find out 
what their husbands do.” 
Indirect Selling Se 
Howard Cammack defined indirect 


selling as “the process of so managing 
conversations and contacts that the uses 
of life insurance and your husband’s 
handling of life insurance problems is 
favorably brought to people’s minds.” 
“Indirect selling,” he continued, 
quires that one be subtle. And there 





R. M. Williams President 
Of Hancock Gen’! Agents 


Robert M. Williams, general agent at 
Little Rock has been elected president 
of the John Hancock General Agents’ 
Association. Other officers are Dwight 
Sayward, Portland, Me., and Clarence 
W. Wyatt, Boston, vice-presidents; 
Henry S. Stout, Dayton, treasurer; Al- 
bert C. Adams, Philadelphia, secretary. 

Mr. Williams entered the insurance 
business in 1926 as a partner of the 
late John C. Eakin. He is chairman 
of the Little Rock Board of Education 
and past president of the Little Rock 
Country Club and Boys Club. 





ROBJENT IN NEW QUARTERS 


George F. Robjent, general agent in 
Boston for the State Mutual Life for 
the past thirty years, moved his office 
on September 2 to larger quarters in the 
Statler Building. The agency is one of 
the top reducing units of the company 
and one of the largest agencies produc- 
ing Ordinary life insurance in Boston. 





COLONIAL PROMOTIONS 
The Colonial Life has made the fol- 
lowing promotions: Clarence J. Par- 
sons to managership of Syracuse; to 
assistant managerships, Valentine Luc- 
zak, Charleroi, Pa., Joseph Calbert, Jer- 
sey City; and John J. Kinane, Syracuse. 





J. H. HAAS WITH FIDELITY 


J. H. Haas, for the past two and a 
half years with the Kansas City agency, 
National Life of Vermont, has been ap- 
pointed manager in that city for the 
Fidelity Mutual Life. 





MacWHINNEY AGENCY GAINS 30% 
A 30% gain is reported for the first 
eight months of the year by the J. Bruce 


MacWhinney agency, John Hancock, 
Newark. 





F. G. Ball, Madison, So. Dakota, oldest 
fieldman of the Northwestern National 
Life and oldest in service as well, cele- 
brated his eighty-fifth birthday and 
forty-seventh service anniversary recent- 
ly with two new applications. 





W. Hobson Mansfield has been ap- 
pointed agency supervisor of the Chat- 
tanooga office of the Massachusetts Mu- 
tual, with twenty-three counties in Ten- 
nessee and Georgia under his supervi- 
sion. Mr. Mansfield is the retiring 
president of the Chatanooga Associa- 
tion of Life Underwriters. 





C. R. Smith, formerly with California- 
Western States Life at Fort Worth, has 
been appointed general agent for the 
Farmers & Bankers Life at San Angelo, 
Tex. 





are many types of situations in which an 
alert wife can help her husband by just 
such subtle indirection. 

“Next month education is an apt sub- 
ject to bring up. You will be talking 
to a friend and observe that the station 
platform last night was crowded with 
youngsters leaving for college. You 
might say, ‘It stuns me to think that 
it won’t be long ’till Junior will be leav- 
ing. They say living costs are rising; 
I’m certainly glad it isn’t this year. I 
suppose, though, it would be bad any- 
time. In our family I’m afraid we would 
never make it if we had to pay it all 
out in just four years. We are paying 
for college over twelve years and have 
already started by means of the educa- 
tional policies my husband sells.’” 

Mr. Cammack concluded, “Loyalty to 
one’s husband, pride in his work, en- 
thusiasm for his accomplishments, re- 
spect for the importance of his mission 
are winsome characteristics in any wife. 
What just pride you may take! What 
enthusiasm you may properly show! You 
can help as much in selling your hus- 
band as a good life underwriter as in 
developing the desire for insurance.” 





Course for Insurance 
Buyers at C.C.N.Y. 


UNDER MONROE FLEGENHEIMER 





Designed to Inform Large Buyers on 
Facts and Factors of Var- 
ous Coverages 





The School of Business and Civic Ad- 
ministration, City College of New York, 
has announced the inauguration of a 
course in Insurance Buying, which has 
been introduced by Flegenhei- 
mer, insurance consultant. 

Registration opened September 4 and 
will last to September 17, from 7 p.m. 
to 8 pm. Fee is $2 per term, plus a 
library fee of 50 cents, plus $10 for the 
course. Courses are offered subject to 
sufficient enrollment to any mature resi- 
dent of New York City. Classes are to 


Monroe 


be held at Lexington Avenue at 23d 
Street on Monday evenings between 
6:45 and 8:25 p.m., begining Septem- 
ber 22. 


The lectures and discussions are in- 
tended as a general survey of facts and 
factors essential to large buyers of in- 


surance. Special consideration will be 
given to Fire, Marine, Liability, Casual- 
ty and Surety, Accident & Health, 
Workmen’s Compensation and Life In- 


surance, including Group Life. Also to 
be, considered are loss prevention, in- 
vestigation of risks, engineering, taxa- 
tion, legal and medical phases, tech- 
nique of loss adjustment. 

Among the guest speakers are Leo 
Eisen, associate agency manager, Equi- 
table Society; Solten Engel, manager, 
Insurance Department, Consolidated Ed- 
ison; Edward Maeser, ae & 
Maeser; Lewis Mayers, LL. Ph.D., 
chairman, Department of Law, r cial. ol 
Jerome S. Miller, author, “Selling 7 
cident & Health Insurance”; George M. 
Palmer, president Palmer & Dexter, 
Inc.; Clinton W. Parker, assistant sec- 
retary, Dime Savings Bank, Brooklyn; 
Harold Rosenthal, insurance consultant; 
Paul Molnar, State Insurance Depart- 
ment; Joseph A. McLaughlin, office of 
the Attorney-General. 





MONUMENTAL LIFE CHANGES 

The Monumental Life has made the 
following changes in managerships: R. 
Parrish, special home office representa- 
tive to Saginaw, Mich., succeeding H. 


Bean, now manager in Chicago: T. Car- 
roll, formerly at Chicago, to Philadel- 
phia, succeeding W. Keidel, who is 


transferred to Highlandtown, Md.. 

New assistant managers are J. Lang- 
kam, Baltimore; W. Batt, New Or- 
leans; F. Sutton, Evansville, and J. Pas- 
cucci, Baltimore. 





PARET AGENCY MAKES RECORD 
The largest paid-for volume for one 
month in the history of the agency was 


written in August by the Louis Paret 
agency, Provident Mutual Life, whose 
offices are at Trenton, New Brunswick, 


Camden and Philadelphia. The total is 


$561,830. 





JIMMY ROOSEVELT’S INSURANCE 
James Roosevelt, son of Presi- 
dent, has taken an additional amount of 


life insurance, bringing his coverage to 
about $225,000. 


the 





Comp. Program 


(Continued from Page 5) 


mental argument for insurance, namely, 
its immediate creative power, and we do 
not have to ignore the slow but never- 
theless certain accumulation of money 
through the reserve fund which becomes 
available if in later years it is found 
that the full insurance values are not 
needed. In brief, if we are sufficiently 
intelligent and sufficiently industrious, 
conditions obtaining today furnish us the 
opportunity for a good living in the life 
insurance business 
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EFFECTIVE SPEECH IN SELLING 
In publishing a booklet, “Effective 
Speech in Selling,” the Business De- 


velopment Office, which is a fire insur- 
ance educational office sponsored jointly 
Executives Association 
and National Association of Insurance 
\gents, one theme of the authors has 
been to emphasize the necessity of ease 
simplicity and poise in 
Fluency as well 


by Insurance 


of expression, 
talking before groups. 
as simplicity is needed, but there should 
be no oratorical flourishes. 

Sporadic efforts to improve interviews 
have been made in several localities. In 
one state the fieldmen banded them- 
selves into a speakers’ club with the sole 
objective of self-improvement and that 
club has developed far beyond its orig- 
inal intent. The members have written 
and produced skits on the several lines 
of insurance and they are in constant 
demand for appearance before agents’ 
groups. In several cities local agents and 
fieldmen have definite programs along 
the same line. 

What the B. D. O. now proposes to 
do is to coordinate these activities into 
an organized unit and to introduce new 
ideas to insure its effectiveness. Publi- 
cation of this new book on effective 
speech is the first step. It is a manual 
containing almost as many “don’ts” as 
suggestions for conducting and appear- 
ing on programs of speakers’ meetings. 
It uses the speech of salesmanship. It 
divides a public talk into “approach,” 
“presentation” and “close.” 

It warns against ‘weary, tired 
phrases,” shouting, muscle contraction, 
improper breathing, slurring, repetition, 
fumbling with notes. It says: “don’t be 
a chair leaner; don’t be a paper mover; 
don’t be a coin jingler; above all, don’t 
put your hands in your trouser pockets.” 

The booklet reminds the presiding of- 
ficer that he should not be a “speech 
hogger.” It also tells the man in the 
audience that he should not confuse a 
meeting by private conversations. It en- 
courages self-confidence in the timid 
speaker not by shoving his nervousness 
aside but by showing him how he can 
use it to advantage, when it says: 

“The nervous feeling you experience 
before a talk is natural. Most of our 
great speakers and actors experience the 
same nervousness but they use this 
nervous energy to good advantage in 
their performances. You may be com- 
pared with a fully charged battery. This 
nervous energy, if controlled, will make 
your speech sparkle and will bring life 


to your voice and power to your ges- 
tures.” 

Under the B. D. O. program it is easy 
to picture groups of insurance agents 
and fieldmen building up their self-con- 
fidence before each other and gradu- 
ally learning how to master, to fullest 
effect, the nervousness which in so many 
cases has kept them from telling the full 
measure of insurance protection, whether 
before an audience or a prospect. 





SUCCESSFUL MEMBERSHIP 
DRIVE 

With little or no publicity to spur it 
on, the National Association of Casualty 
& Surety Agents has just completed a 
membership campaign which netted 119 
new members and brings the total mem- 
bership up to well over the 500 mark. 
the due in large 
measure to well organized planning in 
advance under the leadership of Vincent 
J. Armstrong of Jacksonville, Fla., gen- 
eral chairman of the campaign. For 
each state key men were picked to have 
complete charge and there was keen 
competition among them for top honors 
in new members secured. The winners 
were New Jersey and Mississippi, re- 
spectively in charge of Frank L. Mitchell 
of Newark and F. G. Ross, Hattiesburg. 
Largest membership today from a single 
state is in New York where there are 
forty general agents who belong to the 
National Association of Casualty & Sure- 
ty Agents. 

In another month this organization, 
now more than twenty-five years old, 
will hold its joint convention at White 
Sulphur Springs with the International 
Association of Casualty & Surety Un- 
derwriters. When this event takes place 
prominent mention will undoubtedly be 
given to the membership campaigning 
of the past year. Today’s many field 
problems demand the clear thinking and 
united action of healthy, growing organi- 
zations and the National C. & S. Asso- 
ciation is definitely in this class. 


Success of drive is 





JOIN CLAIM ASSOCIATION 


Seventeen Companies Added _ Bring 
Membership to New High Says Chair- 
man W. Clark Butterfield 


The International Claim Association 
has added to its membership seventeen 
additional insurance companies bringing 
the total to 176, the largest number in 


the thirty-two years of the organization, 
as announced yesterday by W. Clark 
Butterfield of the National Casualty Co., 
chairman of the membership committee. 








Paul D’Ome 
ROSALIE LANE 


Rosalie Lane, wife of Mervin L. Lane, 
New York insurance broker, has _ illus- 
trated the book for children, “Wilhel- 
mina,” written by Janet P. Johl, and 
which will be published by the Grey- 
stone Press of New York on September 
18. The author is active in the National 
Doll Association which holds annual con- 
ventions attended by collectors of dolls 
and their costumes. The book consists 
of articles which have been published in 
Christian Science Monitor. Mrs. Lane 
sometime ago designed costumes for a 
Metropolitan opera star, and is also one 
of New York’s leading handwriting ex- 
perts. 

x * x 

Jess G. Reed, Insurance Commissioner 
of Oklahoma, delivered an address be- 
fore the Muskogee Post of the Ameri- 
can Legion, August 30, following which 
he joined Mrs. Reed and their son, Bill, 
on a motor trip to Scottsville, Ky., where 
they attended the wedding of one of his 
assistants, Jack Oliver, to Miss Pattye 
Tucker on September 3. 

* * x 

R. W. Forsythe, manager at Richmond, 
Va. of the service office of the North 
America companies, is a patient at the 
Medical College of Virginia Hospital in 
that city. The doctors have him under 
observation. Mr. Forsythe was injured 
in a wrestling match when he was a 
student at the University of Princeton 
years ago and the doctors are endeavor- 
ing to determine whether he is suffering 
from a recurrent affect of that injury. 

eS. ee 


Thos. E. Hartmann, associate general 
agent of New England Mutual Life in 
Newark, N. J., recently completed twen- 
ty-five years of service with the com- 
pany. He started in the Allen & Schmidt 
agency, New York City, as cashier. On 
November 1, 1924 he transferred to the 
Newark general agency where he has 
been ever since. 

* * * 

William T. Reid, Jr., a director of Life 
Co. of Virginia, has recently been elect- 
ed director of the Chesapeake and Po- 
tomac Telephone Co. Mr. Reid is a 
Richmond business leader and president 
of the Richmond Chamber of Commerce. 


E. A. Ellis, general agent at Portland, 
Me., for the Pacific Mutual, has been 
named district governor of the Univer- 
sity of Southern California for that area. 

* 


E. G. Thompson, prominent insurance 
man of Roxboro, N. C., will be president 
of the local chamber of commerce dur- 
ing the coming year. 





CARL K. WITHERS 


Carl K. Withers, former Commissioner 
of Banking and Insurance of New Jer- 
sey and now president of the Lincoln 
National Bank of Newark, N. J., is one 
of a committee of five men appointed 
to study proposals to readjust the city’s 
bonded debt. Walter L. Cropley, munici- 
pal bond specialist of the Prudential 
Insurance Co., is another member. 

x * x 

Harry Rethoret, general manager of 
the Fire Underwriters’ Investigation 
3ureau of Canada, has just had published 
a book entitled “Incendiarism and Acci- 
dental Fires.” The author, in his intro- 
duction, explains that the purpose is to 
assist investigators of fires to arrive at 
the true solution of facts, no matter 
whether incendiary or accidental in ori- 
gin. The author, too, advocates further 
cooperation between public authorities 
responsible for fire prevention and in- 
vestigation with the men employed for 
investigating and for preventive purposes 
by the insurance companies. 

x * x 


The Reverend Holmes S. Rightmire, 
insurance and real estate agent of Day: 
tona Beach, Fla., and Mrs. Emma Jane 
Martin were married last week at. the 
Ridgewood Avenue Baptist Church, Day- 
tona Beach. Reverend Rightmire went 
to Daytona Beach from New York State 
in October, 1914, to become pastor o! 
First Baptist Church, a post he retained 
for ten years. Later he was pastor 0! 
Calvary Baptist Church and Ridgewool 
Avenue Baptist Church. He entered the 
insurance and real estate business 
1925 and has built up a large agency. 

x * 


Mary Groesbeck Cabell, daughter 0 
Hartwell Cabell, prominent New York 
City insurance lawyer, and Mrs. Cabel 
will marry Richard Parker Crenshaw, 
Jr., at Saint James Church, New York 
City, on September 19. 

x * * 

Edwin C. Hinck, associated with the 
Joseph M. Byrne Co. agency in Newark 
N. J., has been appointed a member 0! 
the insurance committee of the New Jer 
sey Building and Loan League. He * 
also director of the First Federal Sav 
ings and Loan Association of Montclait 


Edmund R. Cook, Prudential chief i 
vestigator, was recently elected a_ lilt 
member of the International Associatio! 
of Chiefs of Police in return for met 
torious service to the association. 

_ +  * 

Frank D. Buser, Fidelity Mutual Lift 
has opened a midtown office in associa 
tion with Pennsylvania General Under: 
writers, Inc., in the Fidelity-Philadelphia 






Trust Building, Philadelphia. si 
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Noel C. Scaffa, Recoverer of Stolen 
Jewels, Dies 


Noel C. Scaffa, who figured in daily 
newspapers more than any private de- 
tective in years, stories about him being 
based on his sensational and amazing 
recoveries of stolen jewelry, died on 
August 31 in Hahnemann Hospital, 
Philadelphia. He had done work for 
burglary departments of many insurance 
companies. He was 53 and death was 
attributed to a heart attack. 

In their obituary stories the daily 
papers took turns in estimating the value 
of stolen jewels which had been re- 
turned to their owners through the in- 
strumentality of Mr. Scaffa, whose de- 
tective agency was in John Street, New 
York. One popular estimate was $10,- 
000,000. The insurance companies them- 
selves did not care to make an estimate 
of the value of these gems, but that they 
ran up into the millions cannot be 
doubted. 

One of the most interesting of the 
obituaries was that published by the 
New York Times, which said in part: 
“Mr. Scaffa became a private detec- 
tive by accident. He had no idea of be- 
coming an investigator of crime when 
he answered a ‘blind’ advertisement. The 
want ad led to his first position, which 
was with the Pinkerton Agency in New 
York, and where he remained for twelve 
years, the latter period as superintendent 
of the New York branch. 

“Shortly after the panic of 1907 Mr. 
Scaffa’s father died, after losing most 
of the money he had accumulated during 
the years that he was in the contract- 
ing business. His widow and _ several 
children were left with meager re- 
sources, and Noel, the oldest son, had 
to find work. He was a quiet and stu- 
dious lad, and not given to reading 
cheap thrillers. ‘I never read a detective 
novel in my life,’ Mr. Scaffa once said 
in the course of an interview. ‘I have 
seen detectives in the motion pictures, 
however, and I must say that they are 
a weird lot.’ 

“Mr. Scaffa, after twenty-five years of 
work as a crime investigator and after 
handling all types of cases except di- 
vorce and labor dispute cases, admitted 
in 1933 that only 10 per cent of the 
crimes he investigated were solved and 
that 90 per cent were failures. 

“Born in New York City on July 1, 
1888, Mr. Scaffa was educated in the 
public schools. His boyhood was un- 
eventful; his parents, who had come to 
this country from Italy, were compara- 
tively well off, and there was no ap- 
Parent need for worry until the financial 
crisis of 1907. 

“In 1920 he established the Scaffa_De- 
tective Agency, with offices in New 
York, on John Street. His specialty was 
to recover stolen articles, principally 
Jewels, and he was frequently engaged 
by insurance companies and individuals 
lor such purpose. 

_ ‘In only a few cases did he recover 
Jewels without causing the criminals to 
9 brought to trial. One was in 1925, 
when he figured in the celebrated Dona- 























hue jewel case. On Sept. 30, while Mrs. 
James P. Donahue, daughter of the late 


W. Woolworth, was bathing, her 
jewels, valued at $683,000, were stolen 
from an unlocked dressing table drawer 
in an adjoining bedroom. 

“Two weeks later Scaffa announced 
that he could recover the loot for $65,- 
000. This sum, he claimed, was handed 
by him to one ‘Layton,’ who was never 
apprehended. On Oct. 23 Mr. Scaffa was 
indicted on a charge of compounding a 
felony. He was twice tried. The first 
time, in November, 1926, the jury dis- 
agreed, and he was finally acquitted on 
May 16, 1928. Mr. Scaffa maintained 
that he had met ‘Layton’ at the Prince 
George Hotel, and that the jewels would 
never have been returned had not this 
mysterious person been promised im- 
munity. 

“In 1924 Mr. Scaffa regained most of 
the $100,000 worth of jewels stolen from 
the home of Joshua C. Cosden at Sands 
Point, L. I. The identity of the thieves 
was known, but they were never caught. 

“Two years previously he succeeded 
in returning $50,000 in stolen jewels to 
Mrs. Stedman Bent of Philadelphia. The 
thief, Elmer Dowdy, was arrested some 
time later at Long Beach, Cal., and was 
sentenced to life imprisonment at San 
Quentin. 

“Among other cases in which Mr. 
Scaffa figured was the so-called Com- 
modore affair. That was in 1931, when a 
group of men and women were traced 
to the Hotel Commodore in New York 
after escaping from Florida with about 
$200,000 worth of jewelry. When the 
police and Scaffa arrived they were said 
to have thrown thousands of dollars into 
the street. The accused were tried and 
subsequently acquitted by juries; only 
one of them, John W. Watson, alias 
Australian Mac, was later arrested at 
Harrisburg, Pa., and sent to prison for 
four to eight years. 

“In 1935 Mr. Scaffa figured in news- 
paper reports following theft of jewelry 
valued at $185,000 from Mrs. Margaret 
Hawkesworth Bell (later Mrs. Harold 
C. Content), former dancer. The rob- 
bery occurred at the Miami Biltmore 
Hotel in Miami on Jan. 26, 1935. 

“The Department of Justice, under its 
chief, J. Edgar Hoover, by April of that 
year had obtained sufficient evidence 
against certain underworld characters to 
indict them for this and similar crimes. 
At the same time Mr. Hoover disclosed 
that the key to the strong-box in which 
the jewels had been found had been 
supplied by Mr. Scaffa, who also had 
represented an insurance company the 
New York Insurance Company, insured 
the gems for $185,000. 

“Mr. Scaffa, while questioned at 
length, was not accused of any crime. 
But the Federal authorities found that 
the evidence indicated existence of a 
‘racket’ which consisted of stealing 
jewels and then returning them to their 
owners after payment, through appar- 
ently respectable intermediaries, of sub- 
stantial rewards. 

“After the conviction of two of the 
robbers in the case, a Federal grand 





jury in New York was called to inves- 
tigate the activities of Mr. Scaffa in 
connection with the jewels’ recovery. 

“On May 30 Mr. Scaffa was arrested 
on a charge disclosed as suspicion of 
perjury before the grand jury. The fol- 
lowing day he was arraigned in Federal 
court on an additional charge of vio- 
lating the Federal Stolen Properties Act, 
and released in $10,000 bail. The com- 
plaint was that he caused the transpor- 
tation from New York to Miami of the 
Bell jewelry, which he knew had been 
stolen. Mr. Scaffa was indicted on 
June 7 

“Six others indicted with him under 
the first charge included those who had 
been convicted of the robbery. Mr. 
Scaffa pleaded not guilty on all counts. 

“On Sept. 16 Federal Judge Carroll 
C. Hincks sentenced Scaffa to six 
months in jail on each of the three 
counts, the sentences to run concur- 
rently. Judge Hincks pointed out that 
there was no proof that Mr. Scaffa had 
had any part in the robbery and that, 
following his conviction, he had made a 
full statement to the government. 

“George Z. Medalie, as Scaffa’s attor- 
ney, submitted testimonial letters from 
insurance companies and said that Scaf- 
fa had had ‘a mistaken loyalty to his 
employer.’ ” 

* * * 


William H. Rhodes 


William H. Rhodes, Hartford, father 
of Russell Rhodes, fire insurance editor 
of The Weekly Underwriter, has just 
celebrated his seventy - sixth birthday, 
and was subject of a personality sketch 
by Art McGinley in the Hartford Cour- 
ant. Mr. Rhodes has had a colorful 
career. 

He started out in the insurance busi- 
ness but the travel bug bit him early 
and he soon succumbed to it. He went 
first with the Connecticut Mutual Life 
Insurance Co. and then with the Aetna 
Fire. While he was with the Aetna he 
had a chance to take a party to England, 
so he took a month off. The story goes 
that he wanted to go abroad again and 
that the late William H. King, vice- 
president of the company, gave him his 
choice of insurance or travel. He chose 
travel and that was the end of his short- 
lived insurance career. 

He has made more than a dozen trips 
to Europe and toured many other for- 
eign countries. One of his latest trips 
was to the South Sea Islands. 

He has lectured in many sections of 
the country, has written a number of 
travel and personality sketches and 
talked on the radio. One of his most 
popular lectures is on The Unknown 


Soldier. Another is on the Passion 
Play, which he saw twice at Ober- 
Ammergau. 


Russell Rhodes is Mr. Rhodes’ only 
child. From his father he inherits his 
love of travel and of the theatre. Be- 
fore joining The Weekly Underwriter 
staff he was American vice-consul in 
London, and was foreign correspondent 
for some American newspapers. He 
covered the Jubilee of King George V 
in London, on special assignment from 
the New York Morning Telegraph and 
the New York Herald Tribune. 

He publishes trenchant reviews of the 
new plays in New York in The Weekly 
Underwriter and contributes a weekly 
theatrical column to several Connecticut 
papers. He is regular correspondent for 
the Dancing Times of London and is for- 
mer editor of New York, Where to Go. 

Russell Rhodes’ attachment to insur- 
ance comes from his mother’s side. She 
was a sister of. Joseph W. Russell, New 
York vice-president of the Aetna Fire. 

William H. Rhodes’ only grandson is 
the Russell Rhodes’ son, Westell Rus- 
sell Rhodes, 8 years old. He is in school 
at Essex, Conn. 

* * * 
Non-airline Flying 

According to the enginering depart- 
ment of the Aero Insurance Underwrit- 
ers, New York City, two records were 
set up during 1940 non-airline flying. 
The percentage of fatal accidents to all 
accidents was the lowest since 1931. 
Percentage of accidents to planes cer- 











tified and identified was the highest since 
1931. An average of one out of five 
planes was damaged in flying accident 
as compared to one out of six in 1939. 
Fatal accidents dropped 15% over 1939. 
This shows that—flying is safer for the 
pilot and less safe for the plane. 

Aero Insurance Underwriters gives an 
example of a spectacular example of 
what may result from solo cranking, 
i. e., cranking without a competent per- 
son in the cockpit. 

A plane, with tie-down ropes holding 
it securely, was being cranked with no 
one in the cockpit. The engine started. 
A newspaper report of the result fol- 
lows: “The ship broke from two guy 
ropes and hurtled across the field, 
careening from side to side while nearly 
1,000 spectators fled from its path. Then 
in a flight unique in local aviation his- 
tory, the plane rose into the air (to a 
height estimated at 1,000 feet) twisting 
and turning continually. The ship 
traveled a quarter of a mile before it 
crashed and burst into flames on the 
highway.” 

This type of violation frequently re- 
sults in planes getting away and being 
badly damaged. To non-airline pilots 
Aero Insurance Underwriters says: 

“If in an emergency you must crank 
the engine solo we suggest you follow 
this procedure. Prime and load the en- 
gine as usual. When the engine is ready 
to be started, shut off the gasoline sup- 
ply. Then turn on the switch and pull 
the prop. Now, if the plane should get 
away, it will soon stop from lack of 
gasoline. If the engine starts and every- 
think is O.K., you will find plenty of 
time to get into the cockpit and turn on 
the fuel supply.” 

There are some new regulations gov- 
erning flying above 3,500 feet. A sum- 
mary, with advice to pilots, follows: 

1. Ceiling minimum for contact weather 
is now 1,000 feet. You must stay 500 
feet above or below an overcast or cloud. 

2. There are no changes in regula- 
tions for flights below 3,500 feet above 
the ground or water nor for flights 
above 3,500 feet NOT on civil airways. 

3. For contact flights above 3,500 on 
civil airways, the plane must have, in 
addition to other required equipment, 
the following: (1) A sensitive altimeter 
adjustable for changes in barometric 
pressure and compensated for changes in 
temperature. Note: At the present time 
full temperature compensation is not 
required. All present models of sensi- 
tive altimeters meet this requirement 
even though not fully compensated. 
(2) A radio receiver receiving from 200 
to 400 Kc with a normal range of 100 
miles. Note: The receiver should re- 
ceive voice broadcasts intelligibly. Some 
small ones will not. (3) A radio trans- 
mitter capable of maintaining communi- 
cation with Airway Communication Sta- 
tions. Note: We understand a dry- 
battery operated set with a minimum 
range of 25 miles—the radius of a con- 
trol zone of intersection—is permissible. 
You must obtain from the FCC a re- 
stricted telephone permit for yourself 
and a station license for the plane be- 
fore you may transmit. 

4. For contact flights above 3,500 feet 
on traffic controlled civil airways you 
are required to: (1) File a flight plan. 
See Part 3, Civil Aeronautics Manual 60 
for information. Bear in mind that parts 
of it are superseded by these amend- 
ments. The plan should be filed with 
the nearest airways communication sta- 
tion preferably by telephone before 
flight or else by radio after takeoff. It 
must be filed, by radio if desired, before 
entering the airway when coming from 
an airport off the airway. Flight plans 
must be acknowledged and approved. 
(2) Fly at odd or even thousand foot 
levels, measured from sea level, accord- 
ing to the airway you are on and your 
direction. See CAR 60.58 for informa- 
tion. (3) Keep listening continuously on 
the appropriate frequency (usually the 
nearest range station). (4) Report iden- 
tity and position as you pass over each 
airways communication station, i. e., give 
(Continued on Page 38) 
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D. E. Monroe to Retire 
From Commercial Union 


IS ASSISTANT U. S. MANAGER 





Widely Known Executive Started Career 
With American Bonding; Long in 
Fire Insurance 





D. Edward Monroe, assistant United 
States manager of the Commercial Union 
Assurance and its British affiliates and 
vice-president of the American compa- 
nies in the group, will retire September 
30. He has held his present position 
since 1931, and prior to that time was 
vice-president of the American Central 
of St. Louis, which became a member of 
the Commercial Union Group in 1916. 

Mr. Monroe has traveled widely over 
the country and is a well-known figure 
in local agency circles. He has done 
a great deal of committee work in com- 
pany organizations. 

Native of Baltimore 

Born in Baltimore in 1875, Mr. Mon- 
roe was a reporter for R. G. Dun & 
Co., and entered the insurance busi- 
ness aS a surety man with the Amer- 
ican Bonding Co., Baltimore, traveling 
throughout the country. He came to 
New York with the National Surety Co. 
as special agent shortly after William 
B. Joyce became president of the com- 
pany in 1904. 

The following year he was made super- 
intendent of agents of the Illinois Sure- 
ty Co., Chicago. While holding that po- 
sition he is credited with having made 
the original suggestion, adopted by the 
Surety Association of America, that the 
surety companies should agree not to ac- 
cept reinsurance except at manual rates. 

He next entered the fire insurance 
business, to which he was to devote the 
greater part of his business life and in 
which he achieved his highest distinction. 
Fred S. James, founder of Fred S. James 
& Co. Chicago, appointed him special 
agent for the National Fire of Hartford 
in Illinois. Next he was made state 
agent and St. Louis was added to his 
field. 

With American Central 


In 1915 Mr. Monroe became assistant 
secretary of the American Central and 


was succeedingly secretary and vice- 
president. He is a director of the com- 
pany. 


From 1919 to 1921 he was general 
agent for the fire branch of the Union 
of Canton at Chicago. He then returned 
to St. Louis as vice-president of the 
American Central, remaining there until 
he was called to New York to become 
assistant manager of the Commercial 
Union Group under United States Man- 
ager F. W. Koeckert. 

The value of Mr. Monroe’s services 
to the companies in the group is rec- 
ognized in the liberal retirement allow- 
ance granted to him. 





Many Prizes to Be Awarded 
At Brokers Golf Tournament 


Frank M. Clason, committee chairman 
for the annual golf tournament of the 
Brooklyn Insurance Brokers Associa- 
tion, has announced that the number 
of prizes for this year’s affair will proba- 
bly exceed that of any previous year. 
The prizes which are donated are on 
display in the Brooklyn offices of the 
Continental, Hartford Fire and Home 
Insurance Co. All offices are on Mon- 
tague Street. The tournament will be 
held this year at the Garden City Coun- 
try Club, Stewart Avenue, Garden City, 
L. I, N. Y., next Wednesday, Septem- 
ber 10. 


Robert H. Mason Dies; 
Prominent Buffalo Agent 


Robert H. Mason, 73, president of 
Smith, Davis & Co. of Buffalo, N. Y., 
died August 31 in his Buffalo home 
after a lengthy illness. He served as 
general chairman of the 1940 convention 
of the National Association of Insur- 
ance Agents in Buffalo. 

A life-long resident of Buffalo Mr. 
Mason entered insurance with Thomas 
M. Cutting, then with Smith & Germain. 
The firm’s name later was changed to 
Henry T. Smith and finally to Smith, 
Davis & Co. Mr. Mason began his 
career with the company more than half 
a century ago in the fire insurance de- 
partment. In 1905 he was elected assist- 
ant treasurer in charge of the fire di- 
vision. Later he was elected treasurer 
and in 1932 became president of the 
company, a position he held at the time 
of his death. 

He represented his firm in the Buffalo 
Association of Fire Underwriters since 
1905, serving as president in 1920-1921. 
He served on various committees, in- 
cluding the finance committee of the 
New York Insurance Rating Organiza- 
tion, Buffalo division, since its forma- 
tion. He also was an active member 
of the Buffalo Chamber of Commerce. 





NATIONAL UNION AD COUNSEL 
_ The National Union Fire and the Birm- 
ingham Fire of Pittsburgh have ap- 
pointed Parker-Allston Associates, Inc., 
18 East Forty-eighth Street, New York, 
as advertising counsel, effective October 
1. Raymond D. Parker will be account 
executive. 


Manager and Assistant Manager 


Of Eastern Underwriters’ Ass’n 





R. M. BECKWITH 


GEORGE F. NEILEY 


R. M. Beckwith, newly appointed assistant manager of the Eastern Under- 
writers’ Association, arrived in New York Tuesday from Chicago to take over his 
post. He will assist George F. Neiley, who succeeded Sumner Rhoades as manager 
on July 1. Mr. Beckwith was previously assistant manager of the Western 
Actuarial Bureau where he made a definitely favorable impression on fire insur- 
ance leaders. He is a graduate in fire protection engineering from Armour In- 


stitute of Technology and served with the Western Actuarial Bureau from 1927 4 


until the end of last month. 

The post of assistant manager is a new one in the Eastern Underwriters’ 
Association and was created in order that Mr. Neiley should have able assistance 
in carrying out the broad program which the E.U.A. has adopted. 





General Brokers’ Dinner 








Aerr to changing conditions 
and needs, our organization is kept 
flexible to meet new problems and as- 
sure you adequate service. 


FIRE-AUTOMOBILE-INLAND MARINE 


RHODE ISLAND 
INSURANCE COMPANY 


Providence, R. I. 


INCORPORATED 1905 


At Astor on October 22 


The General Brokers’ Association of 
the Metropolitan District, New York 
City, will hold its sixteenth annual 
dinner in the grand ballroom of the 
Hotel Astor on Wednesday evening, 
October 22. President George F. Sulli- 
van has appointed Nathan Greenbaum 
chairman of the dinner committee, with 
Leonard Jacobs vice-chairman and 
Abraham Prusoff _ secretary-treasurer. 
Chairmen of other committees are as 
follows: 

Invitation, Mr. Jacobs; reception, Rob- 
ert M. Ferguson, with Stanley J. Corsa, 
vice-chairman; seating, S. Nicoll 
e Schwartz ; music, Paul Simon; door, 

John F. Nubel; publicity, E. Weston 
Roberts; boosters, Alexander A. ‘Wag- 
man, 





INSURANCE MEN HONOR LUCAS 


_ Judge Ray B. Lucas, Missouri Super- 
° intendent of Insurance, who will retire 

from office as soon as his successor is 
appointed, was guest at a luncheon at 
the Missouri Hotel, Springfield, tendered 
by twenty-one insurance organizations, 
August 27. Basil V. Sparlin, Spring- 
field, president of the Missouri Associa- 
tion of Insurance Agents, presented him 
with a leather-bound parchment testi- 
monial on behalf of all of the organi- 
zations. 
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Loss PAYMENT RECOVERED 
jnsurance Company Paid Loss on Mis- 
representation as to Encumbrances 

on Property 

In an action to recover money paid 
the insurance company showed that it 
acted, in adjusting the loss, upon the 
representations of the insured concern, 
made by its president, that it had title 
to the property insured, and that there 
were no encumbrances thereon at the 
ime of the loss. The evidence further 
showed that the insured company sub- 
mitted to the plaintiff a proof of loss, 
executed and sworn to by its president, 
in which it was stated that at the time 
of the loss the company had sole and 
ynconditional ownership of the property 
insured and that there were no encum- 
brances thereon. 

Jt was also shown that such repre- 
sentations were false in that at the time 
of the loss the premises insured had 
been transferred by a bill of sale to a 
third party, and that neither the local 
agent of the insurance company who 
wrote the policy, nor the agent who ad- 
justed the loss for the company, nor the 
company’s special agent who paid the 
loss, had any knowledge of this bill of 
sale, and the agent who paid the loss 
did so because he relied on the sworn 
misrepresentations of the insured that 
there were no encumbrances on the 
property. 

Evidence for the insurance company 
was held sufficient to authorize a finding 
by a jury that the misrepresentation 
was knowingly and fraudulently made by 
the insured with the intent to defraud 
the insurance company. The Georgia 
Court of Appeals, Scottish Union & Na- 
tional v. Peoples Credit Co., 12 S. E. 2d 
474, held it was error to award a non- 
suit and reversed judgment for defend- 
ant. 





Grand Ball at Astor on 
Sept. 26 for War Relief 


_A grand ball and entertainment to be 
held at the Astor Hotel, New York, on 
Friday evening, September 26, has been 
arranged under the auspices of the 
Downtown Committee of the British 
War Relief Society, Inc. Net proceeds 
tom the sale of tickets at $1 each, and 
advertising revenue from a special sou- 
venir program, will be devoted to the 
alleviation of suffering for those in 
Great Britain who are experiencing the 
stress of war-time conditions. 

The committee on arrangements has 
provided for a well-filled evening of en- 
tertainment. Music for dancing will be 
supplied by the well-known composer 
and band leader, Van Alexander, and 
his orchestra. Miss Jane Winton, who 
recently completed a successful appear- 
ance at the Persian room of the Plaza 
Hotel and who more recently has been 
leatured in one of Ned Wayburn’s 
musical revues, will also be on hand to 
contribute her talent to the entertain- 
ment features. Climaxing the evening’s 
special events, the British War Veter- 
an's Organizations in metropolitan New 
York will troop the colors to the skirl- 
ing of the pipes. 

Dress is optional and tickets, at $1 
each, may be obtained from any of the 
following New York City branches of 
the British War Relief Society: 111 
Broadway, 25 Broadway, 17 Battery 
Place, 34 Whitehall Street, 150 William 
Street, the last-named being the United 
States home offices of the Royal-Liver- 
pool Groups. 





Dwight R. Peel Appointed 


To Kentucky Dept. Post 


Dwight R. Peel of Dwight R. Peel & 
Co. local agency of Benton, Ky., has 
been appointed supervisor of the fire 
Prevention and rates section of the Ken- 
tucky Insurance Department. He has 
resigned as a member of the rural agents’ 
committee of the National Association 
of Insurance Agents. He is also a past 
President of the Kentucky Association. 


Home of New York Companies Show 


Large Gains in Unearned Premiums 


The Home of New York reports ad- 
mitted assets amounting to $123,830,520 
in its semi-annual statement issued as of 
June 30. The assets are practically un- 
changed from the figures of December 
31 last. Cash holdings of $24,167,556 are 
down about $400,000. Net surplus is $37,- 
377,271, compared with $42,314,380, the 
decrease being due to a large gain in 
the unearned premium reserve, which 
in turn reflects a sizeable increase in 
premium income this year. The unearned 
premium reserve is $61,167,577, compared 
with $54,916,300 on December 31, 1940, 
and with $51,862,641 on June 30 last year. 
The Home has increased its reserve for 
losses to $8,030,540 from $7,842,729 at the 
end of last year. 

The City of New York, member com- 
pany of the Home Fleet, reports total 
admitted assets on June 30 of $5,774,912. 
This is an increase of about $130,000 
over the close of 1940. Net surplus is 
$974,639, against $1,148,508. The unearned 


premium reserve is given as $2,763,972, 
compared with $2,428,046. 

The New Brunswick, another member 
of the group, gives June 30 admitted 
assets at $5,499,163, a gain of over $400,- 
000 since December 30. The net surplus 
is $1,647,892, against $1,881,742. Un- 
earned premiums amount to $1,970,467, 
against $1,759,176. 

The Paul Revere of Buffalo reports 
admitted assets at June 30 of $4,273,054, 
compared with $4,043,988 at the close of 
last year. The net surplus is $1,066,567, 
compared with $1,253,450, and the un- 
earned premium reserve is $1,673,142, 
avainst $1,456,747. 

The Homestead Fire reports admitted 
assets of $3,625,243, net surplus of $451,- 
417 and unearned premiums of $1,648,632. 

The Georgia Home has admitted as- 
sets of $3,144,870, net surplus of $846,389 
and unearned premiums of $1,408,526. 

The Carolina reports assets of $2,984,- 
038, net surplus of $965,120 and unearned 
premiums of $960,685. 





William I. Hawks, Aged 85, 


Insurance Veteran, Passes 


William I. Hawks, 85 vears of age, 
an insurance man since his youth, died 
recently at his home in West Brookfield, 
Mass. Although he had retired from 
active business a number of years ago, 
it was a matter of pride to him to re- 
new his New York agency license each 
year and so remain identified with the 
business. He had his license for 1941. 

A native of Georgtown, N. Y., Mr. 
Hawks entered insurance with the Trav- 
elers. He went to Omaha as its rep- 
resentative, remaining there until 1900, 
when he went with the National Surety. 
He retired in 1916 and made his home 
in West Brookfield after that time. 
He was prominent in Masonic circles. 
Surviving is his daughter, Mrs. Arthur 
Cesario, Norwalk, Conn. 





CANADIAN FIRE LOSSES 

Fire losses in Canada for the week 
ended with August 23 have been esti- 
mated at $165,710 as compared with the 
high, of $775,600 in the previous week 
and the figure of $310,150 for the same 
week of last year. Total losses in Can- 
ada since January 1, on the unadjusted 
weekly basis of computation, is $10,433,- 
815, against $9,983,100 for the same 
period last year. 


Plan Maryland Unit 


Of Insurance Women 

All eligible women in Maryland are 
being invited to take part in the organi- 
zation of a state chapter of the Na- 
tional Association of Insurance Women. 
Guy T. Warfield, Jr., of Baltimore, presi- 
dent of the Maryland Association of In- 
surance Agents, which is cooperating in 
the movement, has sent letters to all 
association members* urging them to ad- 
vise the key women in their organiza- 
tions of the plans. As a result, letters 
have been pouring in. 

Present plans call for an organization 
meeting in Baltimore during the first 
part of October. An invitation to at- 
tend and assist in bringing about organ- 
ization will be extended to Ada V. 
Doyle, chairman of the educational com- 
mittee of the National Association of 
Insurance Women. The local organizing 
chairman named is C. A. MacCubbin of 
the United States Fidelity & Guaranty. 





IDAHO AGENTS ELECT 

At the seventeenth annual convention 
of the Idaho Association of Insurance 
Agents, Oscar W. Nelson was elected 
president, with three vice-presidents— 
L. E. Huff, Moscow; C. V. Carter, 
Idaho Falls, and Ed McMonigle, Boise. 
Secretary-treasurer is Joseph E. Grid- 
ley, Coeur d’Alene. 





Conservation for Defense Effort 


1941 Fire Prevention Week Aim 


“Fire defense for national defense” is 
the theme of this year’s Fire Preven- 
tion Week, to be observed throughout 
the country October 5-11. Fire safety 
takes on added importance at this time, 
for not only is it necessary to elimi- 
nate the losses and interruptions of 
production caused by fire but it is a 
vital part of the civil protection pro- 
gram of the Office of Civilian Defense 
of which Mayor Fiorella H. LaGuardia 
of New York City is director. 

“We are becoming a nation armed 
against fire,” declares T. Alfred Flem- 
ing, chairman of the Fire Prevention 
Week committee of the National Fire 
Protection Association, leader in this 
annual crusade against fire losses. “We 
must protect our homes, our industries, 
our military establishments and all of 
our people from fire—no matter if it 
occurs from ordinary causes, from sabo- 


tage, or as the result of air invasion. 
Each of us must become a fire warden 
to help safeguard the destiny of our 
country.” 

The fire services of many of our 
cities, towns and rural areas already are 
intensifying their own training programs 
and taking on the added task of enlist- 
ing and training auxiliaries. In indus- 
trial plants and institutions, more and 
more workers are being trained to use 
fire hose, fire extinguishers and other 
protective equipment. Rural fire dis- 
tricts are expanding their protective re- 
sources to protect forests, crops and 
food processing and storage plants. Ur- 
ban householders, men and women alike, 
are volunteering for emergency fire 
services to protect their individual homes 
and communities from  conflagrations 
that are the purpose of incendiary 
bombing. 


Membership of Agents’ 
Ass’n Hits New High 


NOW 16,237 MEMBER AGENCIES 





Rhode Island Shows 40% Gain in Year 
With Nevada Next; Texas Has Net 


Increase of 119 





The National Association of Insurance 
Agents reports a new all-time high in 
membership, with 16,237 member agen- 
Attain- 
ment of this record climaxes a vigorous 


cies registered as of August 30. 


membership campaign this year under 





DAVID A. NORTH 


the direction of David A. North of New 
Haven, Conn., chairman of the member- 
ship committee. The fiscal year ended 
August 30 with a net national gain of 


636. 

Only eleven states ended the year in 
the minus column, among the lowest 
number in the history*of the associa- 
tion. Of these eleven states, seven had 
losses of under ten members. New York 
State had a net loss of one member. 
The total net loss among these eleven 
states was a mere 13, which, if past 
records were labored over, would no 
doubt prove a record on this score. 

There was a race during the last 
month between Nevada and Rhode 
Island for the honor of the largest per- 
centage increase. It looked safe for 
Nevada for a while, but during the last 
few days of the campaign Rhode Island 
registered eight new members to beat 
out the Western state by a mere two 
percentage points. The final score be- 
tween the two states was Rhode Island 
40%, Nevada 38%. 

Other states having large percentage 
gains were Connecticut, 20%; New 
Hampshire, 1534%, and New Mexico, 
which won the president’s membership 
cup last year for the largest percentage 
gain, continuing its work with an in- 
crease of 13%%. 

New England took the prize tor sec- 
tional gains, with all six states showing 
increases and Rhode Island going over 
the 100-mark, the last state in that sec- 
tion to do so. Mr. North’s own state, 
Connecticut, added a total of seventy-one 
through the year, not all of whom cam 
in as a result of the 





he coextensive affili- 
ation of the Hartford board. 

Numerically, Texas ended the year at 
the head of the list with a net gain of 
119. Connecticut was second. Then 
came Indiana with fifty-three, lowa fifty- 
one and Minnesota fifty. The next five 
states in order were California thirty- 
seven, Massachusetts thirty-six, Tennes- 
see thirty-four, Kentucky thirty-two and 
Rhode Island thirty. 
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Sullivan to Address 
N.A.LA. Convention 


WELL KNOWN AS A SPEAKER 


Insurance Manager of Loose-Wiles Bis- 
cuit Co. Expected to Talk on the 
Problems of Buyers 


W. A. Sullivan, insurance manager of 
the Loose-Wiles Co. of Kansas 
City, Mo., will address the annual con- 
vention of the National Association of 
Insurance Agents at Kansas City, Octo- 
13-17. 


Biscuit 


ber Formerly vice-president in 


W. A. SULLIVAN 


charge of the insurance division of the 
American Management Association and 
at present a member of the board of di- 
rectors of that organization, Mr. Sulli- 
van will bring to the Kansas City plat- 
form a direct expression of the insur- 
ance buyers’ viewpoint. His address will 
be heard at the main session on Wed- 
nesday morning, October 15, immediately 
following the reports of the national of- 
ficers of the association. 

It is announced that Mr. Sullivan will 
take the subject of insurance education 
as the underlying theme of his address. 


It is expected, however, that he will 
approach the topic in its broader aspects 
and that his discussion will doubtless 


touch on a number of the leading prob- 
lems of the business today with which 
insurance agents and insurance buyers 
are concerned. 

Mr. Sullivan began his business career 
as an insurance man. Before engaging 
in his present work he had a _ back- 
ground of ten years of insurance activity 
in Kansas City, during which time his 
experience touched on all phases of the 
business including accounting, selling, 
adjustments and underwriting. He join- 
ed the Loose-Wiles Biscuit Co. in 1928. 
In addition to being the insurance man- 
ager of that firm he has general charge 
of its extensive accident prevention ac- 
tivities and is also identified with the 
company’s personnel department. 

From the outset of his career with 
the Loose-Wiles Biscuit Co. Mr. Sulli- 








van has been active in the insurance 
buyers’ movement. His affiliation with 
the American Management Association 
began in 1929, and he was one of the 
organizers and first chairman of the In- 
surance Buyers Conference of the As- 
sociated Industries of Missouri. Con- 
currently with these activities he has 
been prominent in safety organizations 
and has taken an active interest in the 
Kansas City Chamber of Commerce, be- 
ing a member of its insurance commit- 
tee. He is identified with the local 
safety council and serves on its board 
of governors; also lectures to the young 
people of the Kansas City area who are 
employed in insurance offices. Mr. Sul- 
livan has been much in demand as a 
speaker before insurance organizations. 





PA. AGENTS’ PROGRAM 





State Association Announces Highlights 
of Convention at Shawnee-on- 
Delaware, Sept. 15-16 

The’ Pennsylvania Association of In- 
surance Agents has issued the program 
for the fifty-second annual convention 
to be held Monday and Tuesday, Sep- 
tember 15-16, at Shawnee-on-Delaware, 
Pa. The program follows: 

Monday, September 15 

11:00 A. M.—Local board conference. 

1:30 P. M.—Opening of general con- 
vention. 

Annual address by President W. Ray 
Thomas. 

“Modern Trends in Business’—H. C. 
Conick, assistant U. S. manager, Royal- 
Liverpool Groups and chairman, execu- 
tive committee, Eastern Underwriters 
Association. 

“Casualty Insurance Trends,” Robert 
I. Catlin, vice-president, Aetna Casualty 
and Surety. 

“Rewards of Planned Organization,” 
Thomas G. Redden, member of executive 
committee, National Association of In- 
surance Agents. 

Tuesday, September 16 

9:00 A. M.—Executive session for 
members only. 

11:00 A. M.—Final open session. 

“National Defense through Fire De- 
fense,” Richard Lee Smith, chairman, 
fire prevention committee, Pennsylvania 
Association of Insurance Agents. 

Presentation of local board award. 

Election of officers and directors. 

Tuesday afternoon, official golf tour- 
nament. 

7:30 P. M.—Anual banquet and dance. 
Entertainment, courtesy of Harry M. 
Albert, past president, Pennsylvania As- 
sociation. 


PHOENIX OF LONDON AMERICAN 
ee & C FIDELITY -PHENIX 


COMPLETE 
FACILITIES 


O'GORMAN 


744 BROAD STREET - - 


New York Brokerage 
110 William Street 


HARTFORD 
NORTH AMERICA - U Ss 


Service Since 1894 


B. D. O. Prints Booklet 
About Public Speaking 


AGENTS’, FIELDMEN’S GUIDE 





Treats Public Speaking as Training in 
Salesmanship; Aids to Founding 
Speakers’ Clubs 





The Business Development Office, of 
which Milton W. Mays is director, has 
just published, “Effective Speech in Sell- 
ing,” a seventy-five page booklet, to 
assist agents and fieldmen in organizing 
and conducting speakers’ clubs, and to 
coordinate the work of such clubs al- 
ready in existence. 

This project was studied and approved 
at the recent meeting of the agents’ ad- 
visory council of the B. D. O. in New 
York City. It is the first step in the 
new, broadened program of the organi- 
zation, 

Distribution of this book to company 
executives, chairmen of B. D. O. com- 
mittees in all states, presidents of state 
associations of insurance agents and field 
clubs will be started immediately. It is 
planned to limit the distribution of the 
booklet to those persons who evidence 
their interest by participation in public 
speaking activities. 


Benefit of Effective Speaking 


The book is divided into six parts. 
It outlines the benefits to be derived 
from effective speaking. Then it goes on 
to treat the subject of speaking under 
three headings: “What You Say,” “How 
You Say It,” and “You.” A section is 
devoted to the problem of organizing 
and conducting a speakers’ club. The 
final section is the appendix which in- 
cludes a specimen constitution and set of 
by-laws for a speakers’ club and a bib- 
liography giving specific references in 
standard texts on this subject. These 
are intended to supplement the material 
included in this seventy-five page B. 
D. O. publication. 

The staff of the B. D. O. is now 
equipped and ready to assist fieldmen 
and agents in organizing for speech 
training. It is expected that this activity 
will coordinate, on a nationwide basis, 
all of the various endeavors to train 
insurance men to speak more effectively 
and to become better salesmen. 


Speech Outlines Available 

As a supplementary service to speak- 
ers’ clubs, the B. D. O. is making avail- 
able speech outlines. They will serve 
as guides to agents and fieldmen in the 
preparation of coordinated and _ logical 
presentations of various phases of the 
insurance business which will be of in- 
terest to groups within and without our 
business. 

These speech outlines will be arranged 
along the lines suggested in the section 
of the book dealing with “What You 
Say.” They will require study and 
preparation on the part of agents and 
fieldmen before they can be used, inas- 
much as their arrangement will not per- 
mit the users to read them off in “canned 
speech style.” It is hoped that this 
organized activity in better speech train- 
ing eventually will result not only in 
more effective salesmanship but in a 
fairer and more complete presentation 
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of the story of insurance to its cys. 
tomers. 

In a statement issued in connection 
with the new booklet, the B. D. 0, oyt. 
lines the research which culminated in 
its preparation as follows: 

“In the Fall of 1940, the Busines 
Development Office conducted a survey 
of the activities of speakers’ clubs within 
the insurance business. The purposes 
of this study were to learn what had 
been accomplished in this field and to 
determine the type of assistance needed 
by insurance men who were attempting 
to improve their speaking ability, 

“Tt has long been recognized that the 
relations of our business with the public 
would be strengthened if there wer 
more experienced insurance men capable 
of presenting the true story of insurance 
to the insurance-buying public in an 
interesting and convincing manner, 4s 
far as the members of the public are 
concerned, their friends and acquaint. 
ances are the insurance business. The 
buyers of insurance judge this great busi- 
ness of ours by the manner in which 
their friends interpret it to them pub- 
licly and in private. 

Fundamental Objectives 

“The fundamental objectives of train. 
ing in public speaking are sometimes | 
not fully appreciated. The purpose of 
equipping insurance agents and _ insur- 
ance company employes to speak inter- 
estingly and forcefully about their busi- 
ness is not to make public speaking their 
principal activity to the detriment of 
their daily work. Rather, it is to give 
them the training to enable them to tell 
the public about their business when the 
opportunity presents itself in their line 
of duty. 

“The real benefit to be derived from 
training in public speaking, however, is 
that it is training in salesmanship. If 
a person learns to speak effectively toa 
group of persons, how much better can 
be talk to an individual buyer of in- 
surance.” 


TO DISCUSS AVIATION COVERS 











Stephenson to Address Ohio Agents at 
Toledo; Cameron Will Be 
Banquet Speaker 

Aviation insurance is to be one of the 
principal subjects at the annual conven: | 
tion of the Ohio Association of Insur- 
ance Agents, at Toledo October 20-22) 
according to an announcement by Virgil 
G. Martin, Columbus, executive secre: F 
tary of the organization. 

E. L. Stephenson, branch manager in 
Chicago for the Associated Aviation Un- 
derwriters, will explain the manual and 
rates and a general discussion will fol-F 
low his address. 

Rural insurance problems also will be f 
the subject of a round table discussion, F 
with Max M. Fulks, Chillicothe, chair- f 
man of the rural agents committee, pre- 
siding. 

There will be only three other speak- 
ers at the convention. W. J. Cameron, 
Ford Motor Company, Detroit, will be 
the speaker at the banquet, and John 
A. Lloyd, State Superintendent of In- 
surance, and Miles J. Warner, Toledo, 
National commander of the Americat 
Legion, will speak at the luncheons. 

Outstanding insurance men will pat — 
ticipate in a roundtable to be held of 
the second day of the convention. On 
the first day there will be a bridge and ; 
a golf tournament and in the evening § 
the annual dinner of the board of trus- 
tees will be held. At the golfers’ buffet, 
prizes won in the golf and bridge tour 
naments will be awarded. 


GEORGE F. LACOMBE DIES AT 4 

George F. Lacombe, one of the lead- 
ing local agents of Maplewood, N. J. 
died August 25 in Irvington General 
Hospital after an illness of seven 
months. He was 46 years old. He was 
a former vice-president and secretary of 
the New Jersey Association of Rea 
Estate Boards. He was active in civit, 
fraternal and religious affairs and had 
held many posts of honor in various of 
ganizations. He had lived in Maple 
wood twenty years. 
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Blue Goose Holds 
Grand Nest Meeting 


G. E. EDMONDSON GRAND KEEPER 





Florida General Agent a National Offi- 
cer; Malcolm of Toronto Most 
Loyal Grand Gander 





George E. Edmondson, well known 
general agent of Tampa, Fla., and presi- 
dent of the American Association of In- 
surance General Agents, was elected 


grand keeper of the golden goose egg 
of the Honorable Order the Blue 
Goose International at the thirty-fifth 
grand nest meeting at Asheville, N. C.,, 
last week. His election places him in 
line for the post of most loyal grand 


of 


gander of the fire insurance fraternal 
organization in 1945, 

A spirited contest preceded Mr. Ed- 
mondson’s election as there were three 
other candidates and a final decision was 
not reached until the sixth ballot. The 
other candidates were Julius V. Bow- 
man of Louisville, Ky., state agent for 
the Fire Association; Charles L. Beale 
of Dallas, Texas, Yorkshire Insurance 
Co., and Jess White of Mississippi. 

C. J. Malcolm of Toronto was elected 
most loyal grand gander to succeed Ben 
S. McKeel of New York and the 1942 
grand nest convention will be held in 
Toronto. Howard A. Reynolds of San 
Francisco was advanced to grand super- 
visor of the flock; Louis A. Law of 
Minneapolis is grand custodian of the 
goslings, and P. M. Winchester of New- 
ark, N. J., is now grand guardian of the 
nest. R. A. Kenzel of Milwaukee was 
re-elected grand wielder of the goose 
quill. 

Ben S. McKeel’s Report 


Most Loyal Grand Gander McKeel, in 
his address, reported that membership 
stands at- 7,485 which was a net gain 
of 115. There were 518 new members 
and ninety-one reinstated members; six- 
ty-seven died, ninety-nine resigned and 
328 were dropped for non-payment. 
There was a decrease of five members 
in the eastern division from 761 to 756; 
the Canadian ponds show a decrease of 
forty-three, from 856 to 813. Mr. McKeel 
remarked that this is a remarkably good 
showing in view of the war. The cen- 
tral division made an increase of thirty- 
one, from 2,603, to 2,634. There was an 
increase of seventy-four’ in the South, 
from 1,739, to 1,813, and in the West 
there was an increase of fifty-eight, from 
1,410 to 1,468. 

Mr. McKeel announced that the cup 
for the pond showing the greatest per- 
centage of increase in membership goes 
to Texas. San Francisco had the great- 
est number of new members, eight-one. 
Illinois had thirty-eight new members, 
New York City thirty-five, Carolinas and 
Ohio twenty-three each. 

A number of recommendations were 
offered by Mr. McKeel. He suggested 
that the ritual be brought up to date 
and reprinted and the required number 
of copies distributed to each pond, with 
obsolete copies returned to the grand 
wielder. 

Mr. McKeel spoke enthusiastically of 
the regional meeting that was held in 
Sioux City, Ia., by the Iowa, Nebraska 
and Dakota ponds. He suggested that 
similar regional meetings be held else- 
where. The practice of furnishing depu- 
ties with a badge or emblem of office 
that was instituted during the past year 
should be continued, he said. 

Greater efforts should be made to 
publicize the principles of the organiza- 
tion to the public and to the insurance 
interests. Consideration should be given 
to the idea of the grand nest lending 
financial aid to ponds that are respon- 
sible for staging the grand nest meeting 
and to ponds in each region that. join 
in a co-host manner. By doing so, he 
said, ponds of smaller membership might 
be encouraged to present candidates for 
office. 
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Completes 25 Years’ 
Service with the F.LA. 





CLAYTON R. WILCOX 


Superintendent Clayton R. Wilcox of 
the negotiation department of the Fac- 
tory Insurance Association of Hartford 
on Tuesday celebrated his completion of 
twenty-five years’ service with that or- 
ganization. He was honored with a 
dinner attended by many of his F.LA. 
associates at which he was _ presented 
with the association’s customary gift to 
men and women attaining a quarter 
century of service, a wrist watch suit- 
ably inscribed. He was also given a 
basket of twenty-five roses. 

Mr. Wilcox was graduated from Wor- 
cester Polytechnic Institute in 1914 with 
the degree of Bachelor of Science and 
entered the employ of the Western 
Union Telegraph Co. with which he re- 
mained until September 1, 1916, when 
he entered the employ of the F.IA. as 
an inspector in the field. His service 
was temporarily broken in 1918 by serv- 
ice with the A.E.F. in France but upon 
his discharge from the Army he re- 
sumed his work in the field, shortly 
thereafter being brought into the home 
office as.a supervisor in the inspection 
department. Subsequently he took up 
similar supervision work in the negotia- 
tion department of which he became su- 
perintendent in 1937. 

Twenty-five of the men and women 
employed by the association, out of a 
total of approximately 300, have served 
continuously for twenty-five years or 
more, the maximum being forty - two 
years. 





FIRST COVER IN 90 YEARS 

One of the oldest mansions in Minne- 
sota, built ninety years ago, this week 
was covered by insurance for the first 
time, as far as the records show. Up to 
a few months ago the property was 
owned by the State of Minnesota which 
is a self-insurer. The recent state legis- 
lature conveyed the property to the 
Washington County Historical Society 
for museum purposes and upon taking 
possession the society immediately took 
out insurance. 


VICTORY INS. CO. IN CANADA 


English Company to Do Reinsurance 
nly; V. R. Willemson of Sterling 
Offices in Charge 

The Victory Insurance Co., Ltd., with 
head office in London, England, now is 
operating in Canada. The company’s 
attorney in the dominion will be Verner 
R. Willemson in the Metropolitan Build- 
ing, Toronto, where Sterling Offices of 
Canada are managers and will service 
the Victory’s Canadian business. 

The company announcement states 
that its activities are confined solely to 
the business of reinsurance, and it will 
not enter the direct field of underwriting. 

Concurrent with this announcement is 
an advertised announcement over Mr. 
Willemson’s signature to the effect that 
the Victory has been granted by the 
Dominion Insurance Department a cer- 
tificate of registry authorizing it to 
transact in Canada the business of fire 
insurance, civil commotion insurance, 
earthquake insurance, limited or inherent 
explosion insurance, falling aircraft in- 
surance, hail insurance, sprinkler leak- 
age insurance, impact by vehicles insur- 
ance and windstorm insurance. These 
to be limited to the insurance of the 
same property as is insured under a pol- 
icy of fire insurance of the company. 

The Victory is the only British com- 
pany in Canada offering reinsurance fa- 
cilities on an admitted basis. The com- 
pany was organized in England in 1919, 
Chairman of the directorate is Rt. Hon. 
Lord Iverforth, P.C. 





Murphy Retires from Aetna; 
J. H. Bryson Succeeds Him 


Joseph A. Murphy, manager of the 
Pacific Coast automobile claims depart- 
ment of the Aetna Fire Insurance Co., 
Los Angeles, has retired and is suc- 
ceeded by J. Henry Bryson. 

The oldest Aetna employe, Mr. Mur- 
phy, went with the company in 1886 as 
a stenographer in San Francisco and has 
remained with it continuously in Cali- 
fornia and in the Pacific northwest field. 
He was named assistant marine general 
agent at San Francisco in 1920, then 
superintendent of the automobile de- 
partment, and was made automobile 
claims manager in 1927. 

Mr. Bryson is advanced from assist- 
ant to Mr. Murphy. He will be assisted 
by Walter Burke, who has been with 
the Aetna at Seattle. Mr. Bryson was 
head of the independent adjusting firm 
of J. H. Bryson & Co. for many years. 
He joined the Aetna in 1936. 


BOWLING TEAM FOR N. J. ASS’N 

The New Jersey Special Agents As- 
sociation will not hold a meeting in 
September because of the Labor Day 
holiday and also many members will be 
attending the annual convention of the 
New Jersey Association of Insurance 
Agents at Asbury Park during the lat- 
ter part of the month. The next meet- 
ing will be held on Monday, October 6. 
This year the specials’ association will 
be represented in the Newark Insurance 
and Banking Athletic League with a 
well supported bowling team. The league 
team will bowl every Tuesday at 6:45 
p. m. at the Rogers Recreation Alleys 
in Newark. The first contest will start 
September 9, President F. W. Hoops 
states. 




















































CHESTNUT AT THIRTEENTH STREET 


PHILADELPHIA 
ROOMS NOW $3.50 UP 
















Four air-conditioned restaurants 
Banquet facilities—Sample rooms 




















++ FIRE «a 

























NEW YORK 


REINSURANCE 









ORDERS MICHIGAN RATE DATA 





Berry Instructs Fire Companies to File 
Experience in Connection with 
September Hearing 

Insurance Commissioner Eugene P. 
Berry of Michigan has issued instruc- 
tions to all fire companies licensed in 
the state to file detailed experience re- 
ports for the period from 1931 to 194, 
inclusive with the Department in con- 
nection with the rate hearing ordered 
for September 15. 

Although an order had gone out for 
such filings, no time was specified, and 
according to Commissioner Berry, none 
of the companies has filed the experience 
to date. 

Dwelling house fire rates in Detroit 
were reduced recently and at that time 
it was announced that the companies 
would be called upon to justify their 
dwelling house rates on a_ state-wide 
basis. 

The hearing on September 15 will be | 
before the State Rating Commission of | 
which Commissioner Berry is chairman. | 





Virginia Dept. Sends 
Questionnaires to Agents 


The Virginia Insurance Department is 
sending out questionnaires to agents 
throughout the state to determine 
whether they are devoting their entire 
time to the insurance business. This 
is required by provisions of Section 4235 
of the insurance laws. If they are en- 
gaged in other occupations they are re- 
quired to state in the questionnaire how 
much time is devoted to these occupa- 
tions. They are also required to give 
the total volume of premium (other than 
life, title and ocean marine) written 
during the year ended May 31, 1941, and 
received from various sources. 





TEXAS FIRE RATE CHANGES 


Another reduction of 5% in the all 
important fire dwelling schedule goes 
into effect in Texas, September 15. This 
reduction was one of numerous amend- 
ments to the general basis schedules an- 
nounced by Fire Comissioner Marin 
Hall. The charge for shingle roofs on 
dwellings, excepting farms, has been re- 
duced from 20 cents to 15 cents and the 
experience credit has been changed to 
15%. Among the more important changes 
are rules designed to penalize excessive 
storage of cotton at single locations. 
Also the credit for chemical  extin- 
guishers in apartment houses has been 
eliminated. 








30 YEARS WITH AETNA FIRE 


Edward H. Johnson, superintendent of 
the tabulating department of the Aetna 
Fire of Hartford, last Friday observed 
his thirtieth anniversary with the com- 
pany. Before going to Hartford he was 
assistant postmaster at Norfolk, where 
he was born. He organized the tabulat- 
ing department after joining the com- 
pany. 
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(COMMON Wan BY BK CO. OF NOE AMES 


DO YOU KNOW? 


Many of your present assureds are ripe prospects for the 
sale of other forms. But you can’t distinguish one from 

‘the other until you yourself know which ones need which 
| forms ... and you can’t know that until you’ve made a 


‘survey. There’s no question about it... the survey is 








the more efficient and more profitable way of selling 


insurance. 


See our full-page advertisement in 
the September 8th issue of Life. 


Insurance Company of 
North America 
PHILADELPHIA 
and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Sounded 1792 


Losses Paid 
over $457,000,000 


Capital 
$12,000,000 


















Scott Tells Chiefs of 
Canadian Fire Defense 

OFFICIAL SPEAKS IN BOSTON 

Calls Fire Defense First Line of Battle; 


This Continent’s Danger From 
Incendiary Bombs 








W. J. Scott, K.C., fire marshal of On- 
tario, Canada, and director of fire serv- 
ice of the Ontario Civilian Defense Com- 
mittee, talked on war emergency prepa- 
rations in Canada at the meeting of the 
International Association of Fire Chiefs 
at Boston August 20. 

He said no one can doubt that the 
present war is one of fire as well as 





Barefoot, Toronto 


W. Jj: SCOLFD? 


guns, and the only way to postpone the 
day of attack on this continent is by 
full and complete preparations to meet 
any attack. 

“Fire would undoubtedly be the great- 
est weapon in any sporadic air raids or 
attacks on this continent,” he said “The 
ocean is not a barrier to the American- 
built planes which are daily flying the 
Atlantic, but it is a barrier to mass or 
continuous air raids on this continent. 

High Explosive Bombs 

“To be effective, high explosive bombs 
must be of a considerable size, so that 
only a few can be carried in one plane. 
This limits the number of targets and 
the possibility of missing these targets 
makes the use of high explosive bombs 
even more unlikely. In addition their 
area of destruction is limited, for once 
a bomb has exploded the damage is con- 
cluded. 

“On the other hand, 2,000 incendiary 
bombs can be carried in a single bomb- 
ing plane, and fire once started propa- 
gates itself and continues to grow and 
extend its area of destruction. 

“It is to meet this possibility of spo- 
radic air raids with incendiary bombs 
and the possibility of major fires being 
started by subversive elements that the 
fire departments of this continent are 
today intensively studying the problems 
of fire defense. 

Possibilities of War 

“Even though the chances are only 
1,000 to 1 that an accidental fire’ may 
start in any home, almost everyone car- 
ries fire insurance on his home. The 
possibilities of the war extending to this 
continent are much greater than the 
chances that a fire will start in any 
particular home, and fire defense prepa- 
rations are our insurance against the 
damage which might result if we were 
unprepared.” 

_ Mr. Scott said his department had 
just completed a detailed survey of the 
fifty-seven municipalities in the prov- 
ince which have been designated as vul- 
nerable by the Department of National 
Defense, which has requested war emer- 
gency preparations only in areas where 





damage or destruction would be harmfy 
to the war effort. 

He explained how the Canadian wa | 
emergency preparations are distribute | 
among Federal, provincial and municipal | 
governments. They are operated on, | 
volunteer basis, and for the most pay | 
the authorities are public officials who 
take on the additional preparedness wor 
without extra compensation. 

Not Fully Prepared 

“While much progress has been made” | 
he said, “we in Canada do not consider 
we are by any means fully prepared | 
The equipment supplied by the Federal | 
Government which has responsibility fo; 
the general war effort, is so far on the 
basis of training needs rather than the 
quantity required to actually handle any 
emergency. ; 

“The Federal scheme for compensa. 
tion to volunteers in training or op 
duty in case of death or injury is still 
under consideration. As an example oj 
what is still to be done or prepared } 
in Ontario we need air raid warning 
siren systems, and preparations to use 
existing static water supplies and the 
creation of new water storages. 

“In equipment, as well as bringing up 
to proper peace-time standards for all 
these fire brigades, we are recommend- 
ing the purchase of 386 trailer fire pump- | 
ers, nearly 200,000 feet more fire hose, 
and the supplying of 40,000. stirrup 
pumps. When we have warning that 
enemy bombers are over the seacoast, | 
it is much too late then to think of 
ordering new fire apparatus and equip- 
ment. i 

First Battle Line 3 

“Tn conclusion, may I reiterate that inf 
this war fire defense is in reality the? 
first line of the battle. Those of uf} 
who can remember the casualties of the | 
former war think of it as one of men} 
killed and wounded in large numbers, | 
What this war means to the firemen is 
shown by the fact that in the last year) 
the firemen of London, England, have © 
suffered casualties and wounded nearly 
equal in proportion to the killed and 





wounded in the Canadian Army in four 7 


and one-half years of the last war. 

“The necessity for fire defense in Brit- | 
ain and the dangers of the fire service 
is further shown by the fact that from) 
the outset of the war no fireman ha/ 
been allowed to join the army and now) 
the conscripts for national defense have} 
their choice of joining either the army) 
or the fire services. 

“On this continent we are at the mo-) 
ment somewhat remote from the actual 
scene of the battle. But this remote- 
ness depends not only on the aid given 


those fighting dictatorship in other con) 


tinents. It depends also on the extent) 
and effectiveness of our defense prepa} 
rations on this continent. 

“Few fire departments on this conti 





nent can today handle more than ten 


simultaneous fires. 
One Enemy Bomber 


“One enemy bomber alone could drop 
2,000 incendiary bombs which would fint> 


ready targets in our extensive wooden} 
construction. A few months ago the 


London Fire Brigade had to fight 1,50) 


major fires during the one night ani 
they could fight these because they half 


increased their fire apparatus and perf 
sonnel ten times the peace-time stant: 4 


ards. 


“Men who have been there tell us thal 
the first thing that happens in a bombing 


raid is that the telephone system, tht 


firm alarm system, and the hydrant sys 
tem are all dislocated in the first fevgy 


minutes of a bombing raid, and_ that 
streets are frequently impassable to fit 


apparatus, and when they do arrive ay 


the fire the firemen must frequently 
stand up on the ladders in the light of 
the flames as the individual targets for 
enemy bombs and machine-gun bullets 

“The fire chief has the responsibility 
of protecting his municipality from fit 
in both peace and war and may havt 
to meet somewhat similar situations !! 
the war comes to this continent. 1? 
carry out these duties under the emer 
gencies that may come to this continet! 
demands the utmost in preparednes 
from all fire chiefs and their fire de 
partments.” 
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Don’t say “UNPREPARED"! For there 
is no hazard so great to the American 


people as the specter of being unprepared 





to meet any threat to its freedom. The 
government’s swift swing into action to 
unify our defense energies is a form of in- 
surance for 130 million individuals, guaran- 
teeing their will to live by choice. 

When you buy a U. S. Defense Bond, 
you volunteer a premium for the most 
urgent insurance policy in America. As an 
insured you are also an investor, and as an 
investor you are also insured. 

For nearly ninety years, THE HOME 













has kept a trained eye on hazard, because 
it has had to assume risks and pay losses. 
It is therefore in a position to recommend 
U. S. DEFENSE BONDS as the best insur- 
ance to dispel an ominous national hazard 
_.. the cloud of unpreparedness. 


* THE HOME ~ 


NEW YORK 


( The Home, through its agents and brokers, is America's 
leading insurance protector of American Homes and the 
Homes of American Industry. 


FIRE © AUTOMOBILE ® MARINE INSURANCE 
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New York Society Prize Winners 


In Fire-Marine Insurance Courses 


Joseph J. Magrath, chairman of the 
committee on prizes of the Insurance 
Society of New York, announces the 
following winners of prizes in fire and 
marine insurance courses conducted last 
Spring: 

Fire NI, III (old plan): Donor, Harold 
V. Smith, president Home. 

Fire NI: First prize, John Bagot, Gen- 
eral Security Assurance; second prize, 
John F. Joyce, Jr., Chubb & Son; third 
prize, Harry M. Comstock, Jr., Pacific 
Fire. 

Fire IJI: First prize, Mark Rosenfeld, 
New York State Insurance Department; 
second prize, John H. Ellen, Yorkshire 
Indemnity; third prize, Douglas E. Kee- 
ton, Atlantic Mutual. 

Fire Insurance Accounting: Donor, 
Harold Warner, United States, manager 
Roval. First prize, George H. Cable, 
North British & Mercantile; second 
prize, Herbert Hempel, Phoenix Assur- 
ance; third prize, Joseph Hermelin, 
North British & Mercantile. 

Fire Insurance Inspection & Rating: 
Donor. Bernard M. Culver, president 
America Fore Grou». First prize, Archie 
P. Hague, Fireman’s Fund; second prive, 
Frank J. Caso, American Foreign In- 
surance Association; third prize, Fred 
W. Schriefer, Hartford Fire. 

General Principles of Insurance & 
Suretyship: Donor, Paul L. Haid, presi- 
dent Insurance Executives’ Association. 
First prize, Victor F. Castiglioni, In- 
redeco; second prize, Donald E. Knapp, 
Texas Co.; third prize, John G. Corn- 
messer, Jr., Great American. 

Inland Marine: Donor, late John C. 





Philadelphia Fire Income 


Shows Moderate Increase 


Philadelphia fire insurance premiums 
increased 3.4% during the first six 
months of this year over the same period 
in 1940. Stock and mutual companies 
reporting to the Philadelphia Fire In- 
surance Patrol reported premiums of $3,- 
993,411 for the first half of 1941 com- 
pared with $3,862,543 last year. Of the 
total business this year mutual compa- 
nies wrote $371,469. Leading stock com- 
panies include the Franklin, $353,490; 
Insurance Co. of North America, $325,- 
297; National Liberty, $159,746; Penn- 
sylvania Fire, $144,503; Pearl Assurance, 
$119,338, and the Fire Association, $106,- 
921. 





OVID BROOKS DIES 


Ovid Brooks, 40, partner in the gen- 
eral insurance firm of Brooks & Luellen, 
Rochester, N. Y., and president of the 
Mutual Insurance Agents Association of 
New York State, died of a heart attack 
Monday while working in the garden of 
his home near Rochester. 





WILLIAM SCHIFF IN ARMY 

William Schiff of Schiff, Terhune & 
Co., a lieutenant-colonel in the Army 
Reserve, reported Tuesday for active 
service to the Finance Division at Fort 
Jay, Governors Island. He is a well 
known New York insurance broker. 





MISS ADELE K. HENNINGS DIES 
Miss Adele K. Hennings, secretary to 
United States Manager Edward W. 
Elwell of the Royal Exchange, died last 
Thursday afternoon at Downtown Hos- 
pital, New York City following a heart 
attack earlier in the day. Miss Hennings 
was 47 years old and had been with the 
Royal Exchange for twenty-five years, 
having started on June 15, 1916, as secre- 
tary to Richard D. Harvey, then United 
States manager of the company. She 
was well known to many company men 
and others in the insurance district. 


Keegan, vice-president Providence Wash- 
ington. First prize, Marshall A. Freese, 
Aetna Life; second prize, J. Richard 
Gendar, Atlantic Mutual; third prize, 
Donald H. Bigelow, North British. 


Inland Marine: Donor, a friend of the 
society. Special prize, Marshall A. 
Freese, Aetna Life; best essay, Dudley 
W. Stoddard, Chubb & Son. 


Legal Principles Applied to Insur- 
ance:.Donor, D. Roger Englar, Bigham, 
Englar, Jones & Houston. First prize, 
Willard W. Dixon, Commercial Union; 
second prize, William B. Lewis, Com- 
mercial Union; third prize, John P. 
Kearney, Home. 


Ocean Marine: Donor, Percy Chubb, 
Chubb & Son. First prize, Raymond J. 
Walsh, Chubb & Son; second prize, 
Charles B. White, Appleton & Cox, Inc. ; 
third prize, William H. Light, William 
H. McGee & Co. 


CLARK TO BE NEXT WITNESS 





Loyalty Group Western Manager to Tes- 
tify in Missouri Suit Hearings 
in Chicago 

Herbert A. Clark, vice-president and 
Western manager for the Loyalty Group, 
will be the first witness to be called 
when hearings in connection with the 
Missouri quo warranto ouster suit 
against 123 fire insurance companies are 
resumed at Chicago September 15. 

Since the Chicago hearings were ad- 
journed July 15, Leonard Bukstein of the 
staff of Attorney General Roy D. Mc- 
Kittrick of Missouri has spent much time 
at the office of Manager Paul Terry of 
the Missouri Inspection Bureau at St. 
Louis. Last week he appeared at the 
office of Russell D. Hobbs, manager of 
the Western Actuarial Bureau at Chi- 
cago, with a request that he be furnished 
with a mass of files, believed to be in 
connection with the data he discovered 
in St. Louis. 

In addition to Mr. Clark, it is believed 
that Mr. Hobbs will be the only witness 
to be called at the resumed hearings in 
Chicago. Mr. Clark is expected to tes- 
tify for four days while Mr. Hobbs is 
attending the meeting of the Western 


——= 


Underwriters Association at White Sul. 


phur Springs, W. Va., September 16 ani / 


17, following which it is expected tha 
Attorney General McKittrick will resuny 
his questioning of Mr. Hobbs, who Was 






HSB 


witness during six of the seven week, — 


of the last hearing. 
Counsel for the companies have jp. 
dicated that when Mr. McKittrick j, 


through with his direct questioning | 


Mr. Hobbs, they will “take just as much 


time on the cross examination as the 


Attorney General takes on the dire 
questioning.” 


OMAR H. WRIGHT DIES 





Funeral services were held at Bely. | 


dere, Ill, on August 31 for Omar }, 
Wright, 74, president of the Illinois 
Mutual Fire. Mr. Wright passed away 
at his home on Thursday of last week 
He was a prominent figure in banking 
and industrial circles 
state besides being in the insurance busi- 


ness. He was president of the Second | 


National Bank of Belvidere, and was a 


past president of the Illinois Bankers 


Association and of the Illinois Chamber 
of Commerce. He was state director of 
finance under Governor Frank O. Loy- 
den. 








AUTOMOBILE ° FIRE = 





INLAND MARINE 





Sound technical skill p/us prompt and expert 


judgment is always a determining force in the 


successful operation of every company. In our 


thoroughly trained nation-wide organization, we 


can rely on every man in every job for the right 


decision at the right time. . . a constant advantage 


to Pearl agents and Pearl policy - holders. 


80 JOHN STREET, NEW YORK 
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Cleveland, O. 


314 Bulkley Building 


Cincinnati, O. 


1724 Carew Tower ° 


Chicago 


ASSURANCE COMPANY, 


175 W. Jackson Blvd. 


FARL AMERICA 


Philadelphia, Pa. 
525 Chestnut Street 
San Francisco 


200 Bush St. 
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peatns From Fire 
Heaviest Among Young 


UNDER 5 DANGEROUS PERIOD 





National Board Study Shows Fatalities 
Are Lowest Between the Ages 
of 10 to 14 Years 

New figures released by the National 
»oard of Fire Underwriters show con- 
clusively that fires take their greatest 
toll among children of early age. This 
fact was developed in the course of the 
hoard’s study of a five-year period of 
the latest vital statistics available from 
all parts of the United States. Under 
fve is the dangerous age by a ratio of 
almost three to one over any other simi- 
lar period of life. The deaths from fire 
take a drop in the 5-9 year age groun. 
Fatalities are lowest between the ages of 
10-14 and not much higher at any later 
age. 

The figures used in this studv were 
vathered by the United States Bureau 
of Census from copies of death certifi- 
cates filed in the forty-eight state offices 
of vital statistics. The bureau’s comnila- 
tion is entitled “Accidental Deaths Per 
Year Due to Conflagration and Burns.” 

Five-Year Figures Averaged 

In its tabulation of these figures the 
National Board of Fire Underwriters 
averaged the statistics for the latest five 
vears available (1935-1939 inclusive) in 
order to determine the age distribution 
of deaths from fires in a typical year. 

In the past authoritative figures for 
the nation have not been available and 
it was not generally realized that the 
threat to young children from fire is 
proportionately far greater than the 
menace from other fatal accidents at 
this age. 

In the average vear fire takes the lives 
of 1,673 children under five years of age, 
but only 591 of the 5-9-year-olds die in 
this wav. When people reach the age 
of 20-24, fire takes toll of 410 of their 
number in an average twelve months’ 
period. The significance of the fire haz- 
ard to the young is shown by comnar- 
ing these deaths to the fatalities from 
all causes of accidents. Under five vears 
of age 25% of all accidental fatalities 
are caused by fire. From 20-24 years of 
age, however, the deaths from fire com- 
prise only 6% of the total. 

148 Fatally Burned Each Week 

Continuing its study of vital statistics 
the National Board estimates that the 
probabilities are that in an average week 
148 people will be fatally burned, of 
whom thirty-two will die in burning 
buildings. Asphyxiation (including deaths 
trom smoke, fumes and superheated air) 
will take thirty-one lives, electrical 
shocks another fourteen and lightning 
seven. Averaged from figures over the 
last seven years, the complete period 
for which statistics are now available 
trom all states, the total annual losses 
trom these causes amount to a grand 
total of 10,464 deaths from fire in one 
form or another. On this basis 230,208 
American lives have been taken by these 
causes in the years since the close of 
World War I. By comparison, only 
20,500 American soldiers lost their lives 
in battle during that war. 

Releasing the results of its study the 
National Board urged the moderniza- 
tion of building codes and fire preven- 
tion ordinances in American cities in the 
belief that many of 10,000 lives that will 
probably be sacrificed needlessly in 1941 
might well be saved if adequate precau- 
tions were observed. The observance of 
National Fire Prevention Week, October 
d-11, is expected to dramatize in many 
communities the importance of conserv- 
ing both lives and property as a part 
ot the national defense program. 





LIST WILSON AS SPEAKER 

W. Owen Wilson, prominent Rich- 
mond, Va. local agent and a past presi- 
dent of the National Association of In- 
surance Agents, is listed as one of the 
Speakers on the 1941-42 program of the 
Richmond chapter of National Associa- 
tion of Cost Accountants. 














MARYLAND AGENTS TO MEET 


Annual Convention to Be Held October 
23-25 at Cumberland; Three 
Committees Appointed 
The Maryland Association of Insur- 
ance Agents, of which Guy T. Warfield, 
Jr., of Baltimore, is president, has se- 
lected October 23, 24 and 25 for its an- 
nual convention, which promises to be 
one of the largest gatherings in the 
history of the organization. Cumberland 
had been selected previously as the place 
for the convention and it has now been 
decided to make the convention head- 
quarters at the Fort Cumberland Hotel. 

President Warfield also announced ap- 
pointment of three special committees 
to consider important subjects discussed 
at the mid-year convention in Ocean 
City and report to the Cumberland con- 
vention. 

One of these committees was named 
to confer with State Insurance Commis- 
sioner John B. Gontrum, in regard to 
details dealing with the administration 
of the new agents’ qualification bill. This 
measure was passed at the 1941 session 
of the Maryland General Assembly 
through the efforts of the association. 
The Insurance Commissioner is author- 
ized to draw up details of administra- 
tion of the law. The committee is com- 
posed of F. Albert Roloson, of Henry 
M. Warfield-Roloson Co., Baltimore, 
chairman; Thomas Conlon, Cumberland; 
George I. Gardiner, Jr., La Plata; Albert 
G. Geiger, Baltimore; S. Denmead Kolb, 
Salisbury, and I. Addison Fowler, rep- 
resenting the Baltimore fire companies. 
The committee will be enlarged also to 
include representatives of the Maryland- 
Virginia Field Club and of the Balti- 
more casualty companies. 

Another committee is on the personal 
property floater and its duties are to 
investigate the possibility of the Mary- 
land Association going on record for the 
personal property floater. John Cooney, 
of Poor, Bowen, Bartlett & Kennedy, 
Baltimore, is chairman and the other 
members are Howard N. German, 
Easton; Mr. Holzshu, William Shenk 
and Felix R. Sullivan, Jr., Baltimore. 

The third committee has been ap- 
pointed to investigate the possibility of 
eliminating the commission on F. I. A. 
business and is made up of Presley D. 
Bowen, Poor, Bowen, Bartlett & Ken- 
nedy, Baltimore, chairman; Ralph G. 
Bittle and Albert L. Heil, Baltimore. 





IOWA AGENTS’ CONVENTION 





Record Attendance Expected at Meet- 
ing Sept. 8-10 Dedicated to National 
Vice-President R. W. Forshay 
Climaxed by a record-breaking mem- 
bership drive as a tribute to its native 
son, R. W. Forshay of Anita, who is 
vice-president of the national associa- 
tion, the thirty-fifth annual convention 
of the Iowa Association of Insurance 
Agents to be held at Cedar Rapids, Sep- 
tember 8 to 10, is expected to attract at 
least 500 insurance agents and fieldmen. 
Prospects of a record attendance ap- 
peared assured following a new high in 
membership of the Iowa Association and 
expectations of reaching a goal of 500 
members by the opening of the conven- 

tion. 

B. C. Hopkins of Des Moines, past 
president and chairman of the member- 
ship committee, reported the association 
had reached 485 members on August 29, 
a net gain of 105 members over last 
year. Hopkins was confident the goal 
of 500 would be reached by the open- 
ing of the convention. The association 
conducted a “500 tor Forshay” campaign 
during August in tribute to the national 
vice-president. 

Speculation centered over the selec- 
tion of a new president of the associa- 
tion to succeed Lyle M. Jetferies of 
Clinton who will preside over the Cedar 
Rapids meeting. It is expected that Leon 
Morse of Council Bluffs, executive vice- 
president, who has taken an active part 
in the association work during the past 
year, will step up to the presidency as 
is customary in the Iowa association. 
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“WIND BLITZ”’ 


September 21st marks the third anniversary of the 
horrific New England Hurricane of ‘38 which, while it 
left devastation in its wake, drove home this lesson: 
No section of the country is immune from a ‘ blitz’’ 
by wind. 

Weather Bureau records show that almost every 
day destructive windstorms occur somewhere in this 
country. As a matter of fact, for many years meteor- 
ologists have recognized the fact that there is no way 
of telling where the next wind “blitz” will strike! 


Windstorm Insurance is a protection now and a 
blessing in time of stress. It is most easily sold to 
policyholders through the Extended Coverage Endorse- 
ment, which many agents automatically attach to the 
Fire policy calling attention thereto by means of a 
policy-sticker. Other agents utilize a similar type of 
sticker suggesting the addition of Extended Coverage. 
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Our agents are invited to write for a supply of b Os 
these two types of stickers to aid them in writing this | 
class of business. ’ es 
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Chartered Institute of Britain 


Carries on Through War Period 


W. 
of the Legal and 
Society, has been elected president of 
Institute of 
institu- 


General Assurance 
Chartered Insurance 
Great Britain, the educational 
tion which carries on the same purposes 


the 


in Great Britain as the Insurance Insti- 


tute of America in this country. The 
C. I. I. meeting in England on July 24 
was held without the usual elaborate 


program because of war conditions. 

Retiring President Norman M. Walker 
summarized the work of the last year 
in a report which he presented at the 
meeting, saying in part: 

The conditions have been abnormal, 
yet I feel that our institute has been 
maintained as a live organization, that 
some useful work has been done, and 
that we are ready to go ahead and to 
take full advantage of the opportunities 
for insurance education which will arise, 
when the day of peace dawns. 

The war emergency committee has 
met quarterly, and their decisions have 
been reported to the council. 

The local institutes have been urged 
to continue their activities wherever pos- 
sible, and while these have been neces- 
sarily curtailed, I have been impressed 
by the amount of quiet work which has 
been done. 

The hall of the institute, while show- 
ing slight scars, has happily escaped the 
ravages of war. Our deep hope is that 
it may be spared and continue to be not 
only the center of insurance education, 
but a monument of peace, a beacon to 
shed its light amidst the darkness and 
destruction so rampant today. 


1,000 Candidates Examined 


The decision to hold examinations up 
to Part I of the Associateship was amply 
justified. Roughly, 1,000 candidates have 
been examined and the percentage of 
successes was substantially higher than 
under normal conditions. 

The reference library has remained 
open and is being kept up to date by 
the addition of new books. In the in- 
terest of preservation the museum has 
been dismantled and removed to a place 
of greater safety. 

To meet the needs of students under 
war conditions and particularly members 
serving with H. M. Forces, arrangements 
have been made with the cooperation of 
the Director of Army Education, for 
tuition by correspondence. The courses 
have been extended to prisoners of war, 
and are available to members of affili- 
ated institutes overseas. There is still 
a demand by prisoners of war for insur- 
ance books of reference, and I urgently 
appeal to members to send suitable cop- 
ies to the secretary. 

The Insurance Orphanage and the In- 
surance Benevolent Fund have not been 
forgotten, and their work is recorded 
in their reports. These charities are 
bound to need even greater support in 
the near future, and I commend them 
to the generosity of our members. 

As to the future, I believe and I ex- 
press only my personal conviction that 
two main problems will call for solution 
when happily peace is restored. The first 
is insurance education as distinct from 
examination. 


Need Complete System of Education 


A complete system of education, and 
by that I mean a combination of oral 
and written teaching, has not hitherto 
seemed practicable. The exigency of war, 
through the appeal of the army authori- 
ties, has driven us to meet the needs of 
our sailors, soldiers and airmen, and to 
provide tuition by correspondence. As 
so often happens in this life, the solu- 
tion to one part of the problem, which 
we have debated for many years has 
thus come at an. unexpected time and in 
a way which we had never contemplated. 
I believe that we are laying the foun- 


A. Workman, managing director 


dations for a comprehensive system of 
insurance education, and it will be for 
this council to complete the work when 
conditions permit. 

Probably the most difficult question 
will be the organization of oral tuition 
and linking it up with tuition by cor- 
respondence, but the object is worth 


while, and | do not doubt that the 
problem will be solved in the new days 
which lie ahead. 

The second matter affects the consti- 
tution of the institute. I believe our 
work would be simplified and more ef- 
fective if the local institutes were 
branches of the chartered body instead 
of separate units, working under vary- 
ing conditions as at present. I believe 
the members generally would benefit by 
such a reorganization, and that sooner 
or later reconstruction is inevitable. The 
problem is, of course, closely related to 
my first point. 


——_—_—== 
INDIANAPOLIS OUTING 


Members ot the Indianapolis Insurange 
a. a 
Board, Inc., composed of fire underwrit. 4 


Ss 


ers of the city, held their annual Outing & 


at the Indianapolis Country Club August 
22. A buffet dinner and dance was helj 
in the evening, preceded by a golf toy. 
nament and other games in the after. 


noon. The committee on arrangements 
included W. F. Souder, Jr., chairmap: 
P. E. Kopelin, Wayne Burns, W. J 


Henshaw, R. W. Mumford, Theodor 
Stein, Jr, P. J. McGinty and Willian 
Leppert. F 
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GREAT AMERICAN INSURANCE COMPANY 


Incorporated 1872 


NEW YORK, N.Y. > 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. + Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


Incorporated 1897 


NEW YORK, N.Y. > 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N.Y. - 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. + Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS: ~+ Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. + Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


Incorporated 1832 


PHILADELPHIA, PA. - 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. - Incorporated 1914 


Incorporated 1928 
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DANIEL R. ACKERMAN. . New York City 


Vice-President and Secretary, Great American 
insurance Company 


EARL D. BABST......... New York City 


Chairman of the Board, American Sugar Refining 
mpany 


H. DONALD CAMPBELL. New York City 


President, Chase National Bank of New York 


ARTHUR O. CHOATE. .. .New York City 
Clark, Dodge & Co. 


JOHN M. DAVIS........ New York City 


Chairman of the Board. Delaware, Lackawanna 
& Western Raitroad Co, 





WILLIAM H. KOOP 


President, Great American Insurance Company and Affiliated Companies 


DIRECTORS GREAT AMERICAN INSURANCE COMPANY 


LOUIS W. DOMMERICH. New York City 


L. F. Dommerich & Co., Commission Merchants 
ROBERT S. GLASS....... New York City 
Vice-President, Great American Insurance 
ompany 
EUSTIS L. HOPKINS..... New York City 
PERCY H. JOHNSTON. . .New York City 


Chairman of the Board, Chemical Bank & Trust Co. 
SAMUEL McROBERTS. ...New York City 
ALEXANDER R. PHILLIPS New York City 


Vice-President, Great American Insurance 
Company 








ER Ey es New York 








JESSE S. PHILLIPS....... New York City 


HOWARD C, SMITH..... New York City 
MAURICE J. SULLIVAN. .New York City ; 
ROY B, WHITE... 3<.0c.543 New York City 


GARRARD B. WINSTON. New York City 


Vice-President, Great American Insurance Com- 
pany. Formerly Superintendent of Insurance 
of New York 


Estate Trustee 


President, American Can Company 


President, Western Union Telegraph Company 





Shearman & Sterling, Attorneys 
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Canadian Superintendents’ Marine 


Committee Reports on Legislation 


Nova Scotia was the only province in 
Canada which enacted especial marine 
insurance legislation in 1941, This will be 
reported to the forthcoming twenty- 
fourth annual conference of the Asso- 
ciation of Superintendents of Insurance 
of the Provinces of Canada. The con- 
ference will be held in Toronto Septem- 
ber 15 to 18. 

The report of the special committee 
on marine insurance legislation, com- 
posed of the provinces of New Bruns- 
wick, Ontario, Quebec, British Colum- 
bia and Nova Scotia, with E. B. Mac- 
Latchy, New Brunswick, as chairman, 
will be presented to the conference as 
follows : 

“S resolution passed by the 1939 con- 
ference read, in part, as follows: That 
there be recommended to the several 
provinces concerned for enactment as a 
part of the respective insurance acts, a 
marine insurance part, following the 
model of the British Columbia act. 


1940 Resolution 


“At the 1940 conference the following 
resolution was adopted: 

“That the report of the special com- 
mittee on marine insurance be received 
and approved; and that the committee 
as now constituted, with the addition of 
Nova Scotia, continue for the ensuing 
year; 

“That in lieu of paragraph (2) (see 
above resolution in 1939) it be recom- 
mended to the several provinces con- 
cerned that when it appears to be neces- 
sary or feasible they enact marine insur- 
ance legislation modeled on the marine 


insurance act, either as a separate act 
or as a self-contained part of the general 
insurance act; 

“On April 8, 1941, Nova Scotia passed 
an act relating to marine insurance. The 
Nova Scotia act is the same as the 
British Columbia act, almost verbatim, 
the most notable exception being in 
section 3 of the respective acts con- 
taining a definition of a contract of 
marine insurance. The British Columbia 
act provides that a contract of marine 
insurance indemnifies against the losses 
incident to marine adventure, whereas 
the Nova Scotia act contains a compre- 
hensive statement of the risks covered. 

“No other province has reported any 
further progress towards the enactment 
of marine insurance legislation. 

“Although not coming within the orig- 
inal reference to the committee, some 
comment upon the question of deposits 
by marine insurers may not be out of 
place. 

“Companies are not required to main- 
tain a deposit with Ottawa on marine 
business. The effect of the deposit pro- 
visions of several provinces is that com- 
panies maintaining deposits at Ottawa 
are not required to maintain a deposit 
with the province. Doubts have arisen 
as to whether the exemption covers the 
marine business of a company maintain- 
ing a deposit at Ottawa for other classes 
of insurance. 

“Your committee recommends that in 
the provinces where it is necessary, leg- 
islation be enacted exempting companies 
from maintaining a deposit with the 
province for marine insurance.” 


W. C. Spelman Honored 
By Company Officers 


W. C. Spelman, who retired this week 
as United States marine manager of the 
Phoenix Assurance, Union Marine & 
General, Norwich Union Fire and 
Columbia of New York, was guest of 
honor at two functions last Thursday. 
James Mather, who succeeded Mr. Spel- 
man on Monday, was also a guest. 

Executives of the Phoenix and Nor- 
wich Union groups gave a luncheon for 
Mr. Spelman at the Bankers Club. The 
following were present from the 
Phoenix: J. M. Haines, United States 
general attorney; H. Lloyd Jones, deputy 
United States general attorney; T. J. 
Irvins, United States manager, and A. B. 
Clark, assistant fire manager at the head 
office in London, who is now visiting 
this country. From the Norwich Union 
office were present Hart Darlington, re- 


tired United States manager; W. M. 
Frink, United States manager; R. J. 
Macmichael, assistant United States 


manager, and Everard P. Smith, branch 
secretary. 

On Thursday evening the staff of Mr. 
Spelman’s office gave a dinner in his 
honor at Massoletti’s Tower Restaurant, 
with about thirty-five persons present. 





Herrmann Auto Special 


For North British Group 


Effective September 2, Henry M. Herr- 
mann was appointed special agent of the 
automobile department for the five com- 
panies comprising the North British & 
Mercantile Group. He will travel these 
states in the Middle Department terri- 
tory: New York, New Jersey, Pennsyl- 
vania, Maryland, Delaware, District of 
Columbia and West Virginia, but will 
make his headquarters at the New York 
home office, 150 William Street. 

Mr. Herrmann has been connected 
with the automobile department since 
its inception in 1927, although he was 
employed by the group two years prior 
to that time. His training has been thor- 
ough and practical and he is well quali- 
fied for his new duties. 





$4,000,000 Payment Made 
On Tacoma Bridge Loss 


Twenty-two insurance companies have 
paid the $4,000,000 to the Washington 
Toll Bridge Authority in settlement of 
the claim arising from collapse of the 
Tacoma Narrows Bridge last year. The 
insurance companies recently offered to 
settle for $4,000,000 and this was accept- 
ed. It is not known whether the bridge 
authority will use the money to rebuild 
the lost span or to pay off holders of the 
$3,750,000 in bonds issued to help finance 
the original bridge. 





FORMER AXIS SHIPS RERATED 
Cargo war risk underwriters this week 
announced that German, Italian and 
Danish ships taken over by Latin-Amer- 
can countries will carry rates similar 
to those applied on other Latin-Amer- 
ican flag vessels so long as they operate 
in the Western Hemisphere. The move, 
which means a substantial reduction in 
war risk charges, was taken because 
Great Britain has agreed to waive its 
belligerent rights in connection with the 
ships that have been immobilized in 
American ports since the outbreak of 
the war. On Western Hemisphere voyages 
shipments in Latin - American flag ves- 
sels carry the same war risk rate as 
shipments by United States vessels. 





REPORTS 25% PREMIUM GAIN 

Aubrey L. Owen, Virginia special 
agent for the Alliance and Philadelphia 
Fire & Marine, with Richmond head- 
quarters, reports that his premium vol- 
ume the first six months of this year 
Was more than 25% larger than it was 
in the corresponding period of last year. 

€ attributes the increase largely to ex- 


poason of plants handling defense or- 
ders and to improved engineering 
service, 








Mortgagee, Under 


Loss Payable 


Clause, Has No Separate Contract 


Moreland owned a tractor and was 
insured against collision under an in- 
dorsement attached to the policy issued 
to the former owner. The tractor was 
damaged in a collision with an automo- 
bile. Moreland, in an action for $25,000 
for personal injuries and $2,400 for dam- 
ages to the tractor, recovered a judg- 
ment for $8,500 for both claims under a 
stipulation of settlement entered in the 
case. He collected the judgment but 
did not pay to Conard, as mortgagee, 
the balance due on the purchase price 
of the tractor, which was $1,517. 

Conard brought an action against 
Moreland for this balance and also 
against the insurance company under 
the loss payable clause, in the indorse- 
ment, which read “loss, if any, payable, 
as interest may appear, to assured 
(Moreland) and Roy Conard & Brady 
Transfer & Storage Co. (the former 
owner) as their interest may appear. 
The trial court entered judgment against 
Moreland for the stated balance due on 
the purchase price and against the in- 
surance company for $1,100, which the 
court found to be the value of the trac- 
tor at the time of the collision. The 
insurance company appealed. The Iowa 
Supreme Court, Conard v. Moreland, 298 

W. 628, in a six to three decision, re- 
versed the judgment. 

Conard, it was held, under his loss 
payable clause, was Moreland’s appoin- 
tee, the person designated to receive 
whatever Moreland, the insured, was 
entitled to recover under the _ policy. 
Conard was in privity with Moreland 
only under the loss payable clause, 





which did not create a contractual rela- 
tion between him and the insurance 
company. The court distinguished this 
form of loss payable clause, sometimes 
called the open mortgage clause, from 
the standard mortgage clause, which 
creates an independent contract between 
the insurance company and the mort- 
gagee. 

Moreland did not have a cause of 
action on the policy against the insur- 
ance company on its obligation to in- 
demnify him against loss because he had 
recovered the full amount of damages 
to his tractor, and also because he had 
deprived the insurance company of its 
contract right of subrogation against 
the wrongdoer, such contract right be- 
ing derived from the insured, and, as 
the court had stated, Conard’s rights as 
appointee against the insurance company 
were limited to the amount due More- 
land under the indemnity contract. 

When Moreland recovered the amount 
of his damage from the wrongdoer, the 
latter was relieved from all further lia- 
bility for the tort. The insurance com- 
pany, thus being deprived of its right 
of subrogation, was discharged from its 
obligation to indemnify its insured. 

Under the policy provisions, the loss 
of its subrogation rights furnished the 
iusurance company a defense to an ac- 
tion on the policy by either Conard or 
Moreland. 

The court cited cases from various 
jurisdictions in support of its judgment 
and considered the cases relied on by 
the plaintiff as not controlling in this 

case. 





There was no dissenting opinion. 


Barred from Placing Line 


With Non-Admitted Insurers 


The first formal hearing before Cali- 
fornia Insurance Commissioner A. Cam- 
inetti, Jr., on the question as to what 
showing was necessary under Section 
1763 of the Insurance Code, in order to 
permit surplus line brokers to place 
business with a non-admitted carrier was 
held in the office of the Insurance Com- 
missioner recently. 

In the case under consideration the 
originating broker who secured the busi- 
ness from the insured, made a statement 
that he had placed all the business that 
he could with the insurance companies 
with which he maintained business con- 
nections. Owing te his connections it 
was impossible for him to place the busi- 
ness in other companies which, ad- 
mittedly, would have taken the business 
had the same been offered directly by 
the insured or by another broker. 

Pursuant to the provisions of Section 
1763, Insurance Commissioner Caminetti 
held that there was no showing that 
the insurance could not be placed with a 
majority of admitted insurance com- 
panies. Consequently it could not be 
placed with non-admitted insurers. 





Premium Taxes 
(Continued from Page 1) 


sel for marine underwriters, Messrs. 
Barry, Wainwright, Thacher & Symmers 
of 72 Wall Street, New York, which 
was fully discussed at a two-day con- 
ference at the San Francisco office of 
the Division of Insurance, attended by 
representatives of the commissioners and 
marine underwriters although the pro- 
posal afforded a most valuable basis for 
the consideration of the many technical 
problems presented by the prevalence of 
long established underwriting practices 
and needs in their relations to varying 
tax statutes, a number of changes were 
made, both by way of clarification and 
in order to assure the fullest possible 
compliance with the requirements of 
law. In the form finally adopted for 
submission to the National Association 
of Insurance Commissioners, and already 
accepted by the marine underwriters, the 
plan provides as follows: 
I. Hulls and Their Cargoes 

“All premiums for the insurance of 
hulls and their cargoes shall be allocated, 
for purposes of taxation, to the state 
wherein the contract of insurance was 
negotiated and placed. 

II. Other Marine Insurance Including 
Inland Marine 

“A. Where transit, transportation or 
movement is dominant, all premiums for 
such insurance shall be allocated, for 
purposes of taxation, to the state wherein 
is located the place of business of the 
assured through which the contract of 
insurance was negotiated, or in the case 
of a non-business risk, to the state 
wherein the residence of the assured is 
located. 

“B. Where the transportation hazard 
is not dominant and where the subject 
matter of insurance may be exposed for 
periods of intended rest, all premiums 
therefor shall be allocated, for purposes 
of taxation, to the state wherein subject 
matters are principally exposed. 

By Premiums for policies not coming 
within A or B above shall be allocated, 
for purposes of taxation, to the state 
wherein is located: 

“(a) in case of business risks, the 
place of business of the assured, 

“(b) in the case of non-business 
risks, the residence of the assured.” 
Similar investigations are being con- 

ducted or projected with respect to other 
classes of insurance. 





Loary Agency, Inc., Niagara Falls, 
N. Y. has been chartered by the New 
York Secretary of State with capital of 
200 shares non par value stock to engage 
in the general insurance business. Emma 
Loary, William E. Loary, 30 Wendel 
Avenue, Kenmore; Emanuel Atlas, 1003 
United Office Building, Niagara Falls, 
are directors and subscribers. 
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Keyncoter of Counsel’s 
Meet Oscar J. Brown 


WHITE SULPHUR ADDRESS 
Internat’l] President Gives Slant 
Lawyer’s Stake in Democracy; 
War Peotiame Discussed 
White Sulphur Springs, Sept. 3.—One 
of the highspots of today’s opening ses- 
the annual meeting of the 
Association of Insurance 
Counsel was the address of President 
Oscar J. Brown of Syracuse. He fol- 
lowed the welcome delivered by Clarence 
W. Meadows, Attorney General of the 
State of West Virginia and the response 
by Payne Karr, Seattle. Taking as his 
theme “The Lawyer’s State in Democ- 
racy” President Brown frankly admitted 
his concern over the effects of World 
War No. 2 on this and other nations, 
and he called upon members of the 
International Association “to protect and 
preserve our democratic safeguards and 
living.” 
speaker painted a thought-pro- 
picture as he traced the loss of 
both in speed and action, of 
the war-ridden coun- 
With many the change 
] voluntary but even in 
those countries where it has been, Mr. 
Brown wondered about the number of 
individuals who have welcomed and even 
assisted the new order. He added: 
“Stranger still is the apparent conver- 
leaders of thought in whole 
the idea that liberty and 
dead and that successful 
individual liberty can 


HIS 


on 


sion here of 
International 


way of 
The 

voking 

freedom, 

peoples living in 

tries of Europe 

1 


las not been 


sion of 
countries to 
democracy are 
governments and 


not co-exist. The conditions of Spain 
and the official pronouncements from 
unoccupied France give pause to the 


thoughtful.” 
Professions Due to Survive 


An encouraging angle to the situation, 


in Mr. Brown’s opinion, is that except 
for such general conditions that effect 
all in these trying times, most occupa- 


tion groups will continue their day-by- 
day work without change. He pointed 
out, for example, that labor is labor 
under any system of government; that 
manufacturing of machinery, instru- 
ments, etc., will .require the same pro- 
cesses whether democracy dies or 
flourishes; mathematics, chemistry, 
y and kindred subjects are un- 
changeable; teachers will always be re- 
quired; scientists and researchers will 
continue in their duties, so will sur- 
geons and doctors. 

\s for the legal profession, the speaker 
was convinced that of all the groups 
mentioned none has a greater selfish 
interest in the maintenance of our demo- 
cratic form of government than lawyers. 
Therefore, he said: “It behooves us to 
be alert and watchful that it be main- 
tained. That it is threatened from with- 
out, none can doubt. But even more 
dangerous are the happenings from 
within, whose full import is not realized 
until they become accomplished facts.” 


biology 


Governmental Control 

In this connection Mr. Brown warned 
against governmental control of indus- 
try, agriculture and business, and gave 
as an example, the fact that the gov- 
ernment now has power to say how 
much and how little wheat may be 
raised by what farmer; and powers to 
enforce its decrees in that respect by 
depriving the disobedient one of the 
market for his product. 

He also called attention in no uncer- 
tain language to the rising national debt 
and indicated his accord with views ex- 
pressed recently in a radio address by 
Congressman E. E. Cox of Georgia. 








to the effect that unless the 
makes an appreciable re- 


These were 
Government 
duction in expenditures for non-defense 


activities “the present solvency of our 
Government cannot long endure.” 
Many Insurance Co. Men Present 

Among those who listened to Presi- 
dent Brown and others on the program 
were prominent insurance company 
executives who hold executive rank in 
the International Association. They in- 
clude Oliver R. Beckwith, Aetna Life 
Affiliated Companies, who is a_ vice- 
president ; Royce G. Rowe, Lumbermens 
Mutual Casualty, also a vice-president ; 
and the following who are executive 
committeemen: Thomas N._ Bartlett, 
Maryland Casualty; Wilson C. Jainsen, 
Hartford Accident; J. Mearl Sweitzer, 
Employers Mutual Liability. Also prom- 
inent in the Counsel’s affairs are Ray- 
mond N. Caverly, Fidelity & Casualty, 
and Hervey J. Drake, counsel, Associa- 
tion of Casualty & Surety Executives, 
who was congratulated by many friends 
at the convention on his recovery from 
a serious operation. 

This convention closes on Friday (to- 
day), and final order of business will be 
election of officers and new executive 
committeemen. Other speeches delivered 
are reviewed on Pages 34 and 35 of this 
Issue, 


1911 ARMISTICE BALL 

Annual Armistice Ball of Insurance 
Post 1081, American Legion, New York, 
is scheduled for Election eve, November 
3, at Hotel Pennsylvania. First Vice- 
Commander Arthur Kistner of the York- 
shire is general chairman of the ball 
committee. 


G. H. ORT IN WASHINGTON 


Takes Post As Sane Saale in War 
Dep’t Serving Under L. F. Beck, Civil- 
ian Ins. Advisor; His Background 

G. H. Ort, who has been connected 
with the Emplovers’ Liability in its New 
York branch office for the past twelve 
years, has resigned to become a zone 
inspector for the War Department at 


Washington, D. C. in connection with 
casualty coverage written on national 
defense projects. Mr. Ort will serve 
under Lester F. Beck, former counsel 
of the National Automobile Underwrit- 
ers Association, who is now in Wash- 


insurance advisor to 
srigadier General L. H. Campbell, assist- 
ant chief of the Industrial Service 
Facilities in the Ordnance Division, War 
Department. 

Mr. Ort, who left New York City the 
latter part of August, was in the under- 
writing department of the Employers’ 


ington as civilian 


Liability as assistant to Frank A. Briggs, 
a post he has held for the past. six 
vears. He is a graduate of Rutgers 
College and member of the New York 
bar. 


TO FEATURE FIDELITY BONDS 
National Advertising of Standard Acci- 
dent in September Stresses Pro- 
tecting Hand of This Coverage 
During September Standard Accident 
will feature fidelity bond coverage in its 


national advertising. The company is 
putting stress on the point that this 
coverage is important to business and 


this time because a severe 
loss through embezzlement might seri- 
ously hamper defense production in 
which a firm may be engaged. 

Standard national advertising appears 
in Time, Business Week, Nation’s Busi- 
ness, Banking, and Credit & Financial 
Management magazines. The company 
began advertising in national magazines 
on a regular schedule in 1934 and was 
one of the first casualty companies to so 
advertise. 
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War Dep’t Post for | 
George E. Morrissey | 


INSURANCE UNIT | 
Former Casualty Company Executiye 
Assigned to Engineers Corps of 
U. S. Army at Washington 


Morrissey, 


HEADS NEW 


George E. well known in 


ranks, has already | 
Washington, 
insurance unit 


Engineers of the} 


executives 
duties 


casualty 
started his new 
D. C. as head of a new 


the Chief of 





under 








Studios 


MORRISSEY 


Darlene 
GEORGE E. 
administer the pro 
gram dealing with the War Depart 
ment’s casualty insurance rating plan 
Since mid-July Mr. Morrissey has been 
an insurance consultant for the Wat 
Department and hence he is thoroughly 
the ramifications of 


Army which will 











familiar with 
rating plan. 

The official news release from Wash 
ington points out that Mr. Morrissey } 
one of the small group of insurance 
executives who have been “drafted” from 
the industry to handle the complicate 
insurance problems with which the gor 
ernment is confronted in the national 
defense program. His background it 
cludes official duties as assistant secre 
tary of the Norwich Union Indemnity 
then vice-president of the Bankers In® 
demnity where he served as manage)” 
of the Western Department at Chicago 
and at the home office in Newark, N. 
as director of agencies. 

During World War No. 1 Mr. Morf 
held the rank - major and they 


rissey 4 
same rank in the U. Army Reserv 
Corps. He is a te of the Inf 






surance Society of New York, Inc, ant 
Insurance Institute of America, ante 
maintains his home in Upper Mont] 
clair, N. J. E 


ROMAN’S FISHING PARTY 
Harry Roman of the Thos. J. Hoga 
agency, New York, and who is historiat 












of Insurance Post 1081, Americal 
Legion, will be host today and tomorro# 
on a fishing party. About a dozel 


Legionnaires will attend including Cont 
mander J. W. Irving. Mr. Roman guar 
antees both a good time and fish. 
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| Successful Membership Drive of 
National C. & S. Agents Ass’n 


Vincent J. Armstrong of Jacksonville, 
Fla, as general chairman of a recently 
completed membership drive, advised 
members of the National Association of 
Casualty & Surety Agents this week 
of the results obtained. In a drive 
which proceeded quietly and without the 
stimulating effect of publicity, more than 
100 new members were obtained which 
brings the membership of the associa- 
tion up to well over 500. 

Following the system of appointing 
state chairmen with full authority to 
pass on the applications of those pro- 
posed, General Chairman Armstrong re- 
ported that largest number was obtained 
in the State of Mississippi under the 
chairmanship of F. G. Ross of Hatties- 
burg, and in the State of New Jersey 
in which Frank L. Mitchell of Newark 
was the chairman. New York State 
has the largest representation in the 
association at present closely followed by 
New Jersey, Ohio, Missouri, Illinois, 
Florida and Louisiana. 

State Chairmen 

In New York the state chairmen were 
John T. Harrison and H. W. Schaefer, 
both of New York City and both execu- 
tive committeemen of the association; 
in Illinois the job was handled by Lew 
H. Webb, vice-president ot the organiza- 


tion; in Indiana, George W. Mahoney 
and Will Jenkins; in Kansas, Glenn E. 
Charlton, who is chairman of the get- 
acquainted committee at the annual 
White Sulphur Springs joint gathering. 
Other state chairmen included: 
Arkansas—Omar Throgmorton; Colo- 
rado—W. M. Snider; District - of Co- 
lumbia—Spencer B. Curry; Georgia— 
Langdon C. Quinn and J. E. Cay; 
Idaho—D. L. Rogers; Kentucky—J. H. 
Dickey; Louisiana—Durell Black and 
k. A. Bolton; Maine—W. R. Campbell; 
Maryland—Stewart Anderson and Fran- 
cis Carnes; Massachusetts—John E. 
O'Neil, an executive committee man of 
the association; Michigan—George E. 
Cruickshank; Minnesota—C. M. Bend, 
executive committeeman; Missouri — 
Carl P. Daniel, executive committeeman; 
N. Carolina—L. E. Dinmette and Walter 
Lambeth; Ohio—J. Elliott Hannon, 
executive committeeman; Oklahoma—E. 
R. Ledbetter, executive committeeman; 
Oregon—K. V. Lively and Phil Gross- 
mayer; Pennsylvania—J. W. Henry; 
South Carolina—Harry J. O'Neill; Ten- 
nessee—Martin A. Hayes; Texas—C. M. 
Irvin; Virginia—Ralph W. Howe and 
L. D. Finley; West Virginia— C. A. 
Staats and Frank R. Bell; Wisconsin— 
Hampton B. Leedom and O. H. Gaedke. 








CAMINETTI ON THE WAR PATH 


California Commissioner Aims to Main- 
tain Daily Supervision Over 
Bail Bonds 

Insurance Commissioner A. Caminetti, 
Jr, at the end of the second week of 
hearings at Los Angeles in the state- 
wide bail bond broker disturbance, an- 
nouneed that in approximately sixty days 
he will promulgate rules for the govern- 
ment of the business and will maintain 
daily supervision over all bail bonds to 
be written. 

This supervision will be exercised 
through a central reporting bureau 
similar to that now maintained in Cali- 
fornia to handle surplus line brokerage 
business. This bureau will be composed 
of representatives of bail bond agents, 
surety companies, police commission, and 
members of the Division of Insurance. 

Commissioner Caminetti’s announce- 
ment was made after a hearing in which 
he denied license renewals to four agents 
and adjourned hearings at Los Angeles 
August 29. He was to take up similar 
cases in San Francisco September 2. 


During the Los Angeles hearings, 
Judge Caminetti, from the bench, 
threatened to revoke every bail bond 


license if necessary to “fumigate this 
business and prevent collusion among 
bail bondsmen, police and attorneys.” 





KEMPER’S TIMELY WARNING 
Says Auto Accidents Involving School 
Children Reach Peak in 3-6 P.M. 
Period; Greater Care Urged 
With the return of children to school 
this week, the danger of motorists strik- 
Ing and injuring a child will increase 
greatly between the hours of 3 and 6 
p.m. according to James S. Kemper, 
President of the (American) Lumber- 
mens Mutual Casualty and American 

Motorists, both of Illinois. 

Commenting upon the results of a 
study of automobile accidents involving 
children during the last three years, 
Mr. Kemper pointed out that 40 of such 
accidents occur in this period which com- 
prises only 20% of the average child’s 
day. “Motorists driving in the vicinity 
1 schools or in residential sections 
Where there are numerous children 
should double their care in driving,” he 
declared. Other peak periods of danger 
lor children are 8 to 9 a.m., with 8% of 





JOHN F. CLARK DIES IN N. J. 


American Surety Vice-President, 80, Had 
Served Under Six Presidents; 
State Legislator 
John F. Clark, resident vice-president 
at Newark for the American Surety and 
New York Casualty, died at his home 


in Nutley, N. J., August 27. He was 
80 years of age. He had been associated 
with the company since 1896, first as 


general agent and later as manager of 
the Newark branch office. He was made 
resident vice-president in 1933. 

Mr. Clark had served the company 
during the administrations of six presi- 
dents. He was born in Exeter, N. H., 
was a former freeholder of Nutley and 
former president of the Nutley Board 
of Education. 

He served two terms in the New Jer- 
sey legislature and had been president 
of the Board of Inspectors of the New 
Jersey state prisons. 

He is survived by a son and a daughter. 
Mr. Clark was the first president of the 
Surety Underwriters Association of New 
Jersey and was re-elected to office for 
several succeeding terms. 


L. G. Doyle Promoted to 
Phila. Post by Glens Falls 


Glens Falls Indemnity has appointed 
Laurance G. Doyle as superintendent of 
agents in the Philadelphia branch office 
territory, supervising Eastern Pennsyl- 
vania, Southern New Jersey, and Wil- 
mington, Del. 

Mr. Doyle joined the company as a 
claims adjuster in February, 1933. He 
was transferred to the production field 
staff in 1935, took over the Southern 
New Jersey field and made an outstand- 
ing record in developing it. 








school-child accidents, and the noon hour 
during which 17% of the automobile 
accidents to school children occur. 

“In addition to being especially watch- 
ful in school and residential districts,” 
Mr. Kemper said, “motorists should 
acquaint themselves with the chief causes 
of these accidents.” These, with their 
respective percentages of automobile ac- 
cidents to children are tabulated in the 
company’s study as follows: 

Running into path of 


automobile ....... 39.2% 
Playing in the street 16.7% 
Riding on bicycles 15.1% 
AD othe? 5 .554.22%: 29.0% 


Casualty Winners in 
N. Y. Society Exams 


STUDENTS IN 1941 COURSES 
J. J. Magrath Announces Awards in 
Casualty, Surety, Medical Jurisprud- 


ence; Other Committee Members 


Award winners in the examination 
held last Spring in the 1941 casualty 
and surety courses of the Insurance 
Society of New York have been an- 
nounced by Joseph J. Magrath, Chubb 
& Son, chairman of the committee on 
prizes, as follows: 


Casualty NI II (old plan), III (old 
plan): donor, United States Branch, 
Employers’ Liability. 

Casualty NI, First prize, Stuart H. 
Kirkland, Metropolitan Life; second, 
Robert J. Thornton, Jr. broker and 


agent; third, Byron W. Berthelsen, Com- 
mercial Union. 
Casualty II] Winners 

Casualty II: First prize, Wilbur Asay, 
Jr., American Surety; second prize, John 
F. Smith, Ocean Accident; third prize, 
John F. Joyce, Jr., Chubb & Son. 

Casualty III: First prize, Charles N. 
Nutter, Home Indemnity; second prize, 
Arthur Blanchard, Jr., Phoenix; third 
prize, James A. Roe, Fidelity & Cas- 
ualty. 

Casualty Payroll Audit: donor, George 
H. Reaney, president, United States 
Guarantee. First prize, Edward E. Mc- 


Grath, Fireman’s Fund Indemnity; 
second prize, Irving E. Turner, Jr., 
(American) Lumbermens Mutual Cas- 


ualty ; third prize, Ewald E. Pust, United 
States F. & G. 
Medical Jurisprudence 

Medical Jurisprudence: donor, Edgar 
H. Boles, president General Reinsur- 
ance Corp. First prize, Henry G. Hinch- 
cliffe, Connecticut General; second prize, 
William G. Dwyer, Metropolitan Life 
Insurance Co.; third prize, Fred D. Cun- 
ningham, American Surety. 

Surety: donor, Vincent Cullen, presi- 
dent, National Surety Corp. First prize, 
Vincent J. McCarthy, General Reinsur- 
ance Corp.; second prize, Reginald Spell, 
Hartford Accident; third prize, Edward 
J. Bender, Johnson & Higgins. 

Insurance Square Club prizes: cas- 
ualty, John F. Smith, Ocean Accident; 


fire, Richard D. Frisbee, Great Amer- 
ican. 
William E. Gildersleeve: The name 


of the winner of this prize will be an- 
nounced later. 

The other members of the committee 
are Russell A. Algire, vice-president, 
National Surety Corp.; D. Farley Cox, 
vice-president, Appleton & Cox; Dun- 
can MacD. Little, president, D. MacD. 
Little, Inc. and Major G. L. Lloyd, 
manager Aero Insurance Underwriters. 





Warns Women to Beware of 


Dangerous Leg Cosmetics 


The North American Life & <Acci- 
dent of Minneapolis, through its public 
health bureau, has warned the public 
of the dangers of skin eruptions from 
the current practice of painting women’s 
legs as a substitute for silk stockings. 

“If women feel they must use cos- 
metics on their legs,” the bureau advises, 
“they should be certain the cosmetics 
are of good quality and they should 
be sure to clean the skin thoroughly 
of the cosmetic. It should also be 
pointed out that socks of some sort 
should be worn next to most shoes in 
order to prevent possibility of blisters 
that may become dangerously infected.” 





RETURN TO ENGLISH EMPLOYERS 

A return of employers’ liability insur- 
ance issued by the British Government 
includes the certificate of the Accident 
Offices Association and shows that the 
ratio of losses to premiums during 1940 
was 57.86%. Insured employers will con- 
sequently be entitled a return payment 
of 7.14% as compared with a return of 
2.73% in 1939. 
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Aetna C. & S. Has Best 
Exhibit At N. Y. State Fair 


The grand prize award for the most 
excellent and attractive exhibit at the 
New York State Fair has been awarded 
to the Aetna Casualty & Surety. The 
trophy, two feet high, with a silver 
winged Victory mounted on three silver 
columns on an ebonized wood base was 
awarded by Walter L. Welch, director 
of displays, on the following four points: 

Excellence of conception and design; 
workmanship and quality appearance; 
motion or eye arresting qualities; and 
presentation of product. 


Second prize was won by the New 
York Telephone Co. Exhibitors from 
every section of the country were en- 
tered in the contest. 


The Aetna exhibit, which was jointly 
sponsored by the company and Wads- 
worth & Olmstead, Aetna’s general 
agents in Syracuse, featured some of 
Aetna’s internationally famous safe 
driving tests and the new safety respon- 
sibility law which becomes effective in 
New York State on January 1. 





G. E. Draeger, Optician, Now 
Located at 130 William St. 


George E. Draeger, optometrist-opti- 
cian, who has a wide clientele in the 
New York insurance district, is now in 
new offices on the eighth floor of 130 
William Street, the Massachusetts Bond- 
ing building. There he will devote him- 
self to the exclusive practice of opto- 
metry and the dispensing of eye glasses. 
For years his business was located on 
Fulton Street, near William Street, 
which building is being demolished pre- 
paratory to erection of Fidelity & De- 
posit’s new New York building on that 
site. 





ARIZONA AIRPORT BOND 

A recently executed bond for defense 
work is that covering construction of 
Phoenix Military Airport at Litchfield, 
Ariz. Bond amount is $924,690 and it is 
fiftv-fifty for payment and performance 
Five companies participating are the 
\etna Casualty & Surety, Fidelity & 
Deposit, Maryland Casualty, United 
States F. & G. and Standard Accident. 
Contractors are Pearce & Dickerson 
Construction Co., Phoenix, Ariz.; Oswald 
Los Angeles, and J. A. Casson 
Hayward, Calif. 


Bros., 
Co., 
L. H. SPARKS ADVANCED 
L. H. Sparks, formerly agent at Rapid 
City for North American Life & 
Casualty, has been promoted to general 

agent at Huron, South Dakota. 


the 
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A BUSINESS 
GETTER 


Indemnity’s Destruction 
Policy is an effective means of 
securing new clients, because 
it offers protection previously 
unavailable. Banks, financial 
institutions and commercial 
houses are ripe prospects for 
this form, for they need the 
Obvi- 
ously, contacts of this sort 
of this 
business are potential sources 
of additional worthwhile busi- 
You will always find 


protection it affords. 


made in solicitation 


ness. 
Indemnity willing to work 
closely with you in your 


solicitation. 


Casualty 
Fidelity 
Surety 
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Liability Companies 
Need Code of Ethics 


GORTON TALKS TO LAWYERS 
Allstate Co. Executive Says Local Coun- 
sel’s Job Is Saturated with 
Public Contacts 


Victor C. Gorton, vice-president and 
general counsel, Allstate Insurance Co., 
Chicago, in his address before the In- 
ternational Association of Insurance 
Counsel at White Sulphur Springs, W. 
Va., September 4, said that while it may 
be difficult for liability insurance com- 
panies to agree on a code of ethics, 
“we must not be cynical about the pros- 
pect for cooperation among the com- 
panies, nor should we condemn the hope 
as unrealistic.” 

Mr. Gorton’s subject was “The Cas- 
ualty Home Office Looks to Local Coun- 
sel for Better Public Relations,” and 
in developing his theme he pointed out 
that the early failure of the companies 
to realize that the amount of their 
profits is intimately and proportionately 
related to the extent of the public’s 
satisfaction with their services, has 
turned away many millions of potential 
premium dollars. 

Substandard Claim Policy 

“Those of us who can look back along 
the trail of casualty claims for twenty- 
five years,” he said, “have seen the bad 
results, for all companies, of the sub- 
standard claim policies of some of them. 
During the early decades of liability in- 
surance, too many companies followed 
the short-sighted policy of neglecting the 
claims of others against their policy- 
holders. They not only failed to give 
full and fair consideration to such claims 
but often failed to give them any con- 
sideration at all, regardless of the obli- 
gation of the insured on the merits. 

“Such practices built public distrust 
and ill will; they encouraged exaggerated 
claims and unnecessary and costly dam- 
age suits. Today our work as company 
counsel would be easier and company 
premium and profit would be higher, had 
our business given more real considera- 
tion to the public in those early days.” 

Come-Back Trail 

The companies have progressed far 
along the come-back trail, Mr. Gorton 
was glad to say, but he felt that the 
best of them sometimes still fail occa- 
sionally to render the kind of service 
that will give them the complete con- 
fidence of the public. 

Continuing he declared: “Many cas- 
ualty company officers now believe that 
insurance company claim practice—not 
only with regard to their own insureds, 
but also with regard to the third party 
claimants—must be founded upon and 
guided by the highest ethical standards 
of service. To accomplish this, the com- 
panies are turning with ever-increasing 
interest to local counsel—the men in the 
field who have numerous contacts with 
persons in all strata of society. These 
local counsel meet, talk to, and write to, 
policyholders, claimants, municipal and 
state officials, police, doctors, lawyers, 
merchants, chiefs and their relatives and 
friends. 

“Local counsel are often the most 
direct and real contact which a company 
has with its insureds—contact made at 
the important time when the policy- 
holder is thinking: ‘Now T’ll find out if 
this company is as good in its perform- 
ance as it was in its promise. Is my 
policy just a scrap of paper, or is it a 
real svmbol of protection in my time of 
need ?’ 

Must Deliver Goods 

“At this point, with reference to the 
many millions of reported claims an- 
nually, out of which many thousands of 
damage suits develop, the local counsel 





———___ 


Lawmakers Tend to Enlarge Scope | 


Of Injury Actions of Spouses 


The trend of decisions in actions be- 
tween husband and wife for personal 
injury was discussed by Clarence W. 
Heyl, Peoria, Ill, before the meeting of 
the International Association of Insur- 
ance Counsel at White Sulphur Springs, 
W. Va., yesterday. 

Mr. Heyl, specialist in defense of in- 
surance causes, is former president of 
the Peoria and Illinois Bar Associations, 
member of the house of delegates of 
the American Bar Association and mem- 
ber of the National Association of In- 
dependent Insurance Adjusters and of 
the International Association of Insur- 
ance Counsel. 

He told how the state statutes have 
removed difficulties of the common law 
status of married women by passage of 
married women’s property acts. giving 
the wife the right to sue her husband 
to force her property rights. and de- 
scribed the laws which have been con- 
strued as giving the wife the right to 
sue her husband for personal tort. 

Reaches Conclusions 


On the basis of his presentation of 
the laws and court decisions, he reached 
the following conclusions: 

That there is no definite judicial 
trend interpreting the various married 
women’s acts as abrogating the common 
law rule and the public policy doctrine; 
there is a legislative trend to enlarge 
the scope of personal injurv actions be- 
tween husband and wife with some con- 
current safeguards for the nrotection of 
insurance carriers; it mav be predicted 
that the maiority of jurisdictions in fu- 
ture will follow the non-abrogation of 
the common law rule until legislative 
action provides a modification. The 
weight of authority, he said, is that the 
married women’s separate property acts 
do not permit a woman to sue her hus- 
band for tort in the absence of a special 
provision therefor. 

State court decision stems back to 
Thompson vs. Thomnson, decided by the 
Sunreme Court of the United States in 
1910; some state judges have followed 
the majority opinion. written by Justice 
Dav, holding that the plaintiff had no 
right to recover damages from her hus- 
band for injury to her nerson, while 
other jurisdictions have adhered to the 
dissenting opinion of Justices Harlan, 
Holmes and Hughes. 

Injury by Assault 

The action was brought in the Dis- 
trict of Columbia, by a wife to secure 
damages against her husband for injury 
to her person by assault. The District 





is called upon by his company to ‘deliver 
the goods.’ As a consequence, these men 
are afforded hundreds of thousands of 
direct opportunities favorably to impress 
others concerning the just and courteous 
attitude of their companies. 

“Since adverse position and the seed 
of disagreement are inherent in the 
nature of liability insurance, the local 
counsel who is doing a good job for the 
liability insurer is necessarily a good 
public relations man. His job is so 
saturated with public contacts that he 
must needs be a good public relations 
man to serve at all as local counsel. 

“But no matter how competent is local 
counsel, he cannot give his company 
client the benefit of a public relations 
policy when the company itself has failed 
to establish one. Like charity, public 
relations begin at home—for the casualty 
insurer, at its home office. 

Obligations to Public 

“Policies are formulated there and 
come out through the branch offices to 
the practicing attorneys in the field. All 
this implies that before a company can 





Court held that the acts giving married 
women property rights did not abrogate 
the common law rule, and denied her 
the right to maintain an action in tort 
for damages against her husband. Both 
Circuit Court of Appeals and Supreme 
Court affirmed the opinion, 

Justice Harlan in the dissenting opin- 
ion said: “I cannot believe that Con- 
gress intended to permit the wife to 
sue the husband separately, in tort, for 
the recovery, including damages for the 
retention of her property, and at the 
same time deny her the right to sue 
him separately for a tort committed 
against her person.” 

Prior to the Thompson decision, Mr. 
Heyl said, not a_ single jurisdiction 
allowed a recovery for personal injury 
by one spouse against the other. Four 
years later the doctrine of the dissent- 
ing justices was made the basis of a 
direct holding in the case of a wilful 
tort by the Supreme Court of Connecti- 
cut. This holding was soon followed in 
Oklahoma, New Hampshire, Arkansas, 
Alabama, South Carolina and North 
Carolina. 

Common Law Rule 

The reasoning of the courts sustain- 
ing the common law rule, he said, is 
that the married women’s property acts 
are in derogation of the common law 
and are not to be extended beyond their | 
explicit terms; that the reason for not | 
including the right to sue the husband 
in tort is based upon public policy to 
preserve the amity of domestic relations, 
and that in case of wilful injury, the 
wife has an adequate remedy by crim- 
inal prosecution and by action for di- 
vorce or separation. 

Mr. Heyl summarized six considera- 
tions influencing the courts’ construc- 
tions of the married women’s statutes: 
statutory interpretation; effect of di- 
vorce on common law incidents of mar- 
riage; that divorce is a merger and set- 
tles all matters between husband and 
wife; the right to sue would open the 
door for fraud; remedies in criminal F 
and divorce courts are adequate; tort 
actions for personal injuries would de [ 
story the peace and harmony of the 
home. 

The last named consideration, he said. 
has been adopted by a majority of the 
courts denying the right, and the opin- 
ions in these cases base the decisions 
upon public policy. He said: 

No Domestic Tranquillity 

Some courts, allowing a recovery in tort 


actions for personal injuries, have reasoned that 


(Continued on Page 12) - 








have good public relations it must itsel 
think right and be right about its obli- 
gations to the public. 

“Tt must make clear to its local coun 
sel that it will perform promptly ant 
will pay fully if it is fairly obligate! 
under the circumstances; that it recog 7 
nizes its policy creates obligations which § 
must be thoroughly performed; that! 7 
will resolve actual doubt in favor of the 
insured; that it will not decline obliga 
tions where a policy breach has beet y 
innocent, immaterial, and has nov 
prejudiced the company; that it recog 
nizes the great majority of people arty 
honest and that it will treat them 4 
such, not allowing the comparatively few 
dishonest ones to sour its disposition: 
and that it will constantly maintain am 
attitude of cheerful willingness to kee) § 
its promises. 

“Tf the company conscientiously at 
heres to such a code, its claim polity§ 
will be the most important tool in the 
hands of its public relations men—a spe 
cialty instrument to augment sales 
growth, and ultimate profits.” 
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Carrier Cannot Rely on 
Complaint Allegations 


GALLAGHER TALKS TO COUNSEL 








Decision Rests on Actual Facts; Mis- 
description of Location Is of 
No Importance 

“No insurance carrier may safely rely 
upon the allegations of a complaint in 
determining whether or not a duty to 
defend or indemnify exists,” said Lasher 
B. Gallagher, Los Angeles attorney, in 
his address before the International As- 
sociation of Insurance Counsel at White 
Sulphur Springs this week. 

“The decision must in all cases be 
based upon the actual facts pursuant to 
which the liability-of the assured arises,” 
he said. “If we keep in mind the ulti- 
mate and material facts alleged in a 
complaint, ignore all else, and compare 
those matters with the facts surround- 
ing the tort, much useless and expensive 
litigation will be avoided.” 


Indemnity Against Liability 


Most of the current insurance con- 
tracts provide for indemnity against lia- 
bility rather than against loss, he ex- 
plained, and the companies have ex- 
panded their obligations to defend and 
pay the costs thereof. Instead of the 
duty to defend following the require- 
ments to indemnify against the liability 
specified in the policy, he stated, the 
insurer is faced with the legal obliga- 
tion to defend in many cases where 
there is no duty to pay a judgment if 
one is rendered against the assured. 

Stressing that the preliminary investi- 
gation conducted by all well managed 
claims departments usually includes a 
thorough check of the place, object or 
instrumentality wherein or whereby the 
alleged liability accrued, Mr. Gallagher 
continued : 

“Wherever these matters coincide with 
the insuring clause and the declarations 
there is no difficulty in determining that 
the assured is entitled to a defense. 
Where they do not coincide the separ- 
able obligation to defend is often im- 
posed upon the company because the 
duty to defend does not depend upon 
the right to be indemnified against the 
liability which may actually exist. 

Must Analyze Complaint 

“It is necessary in many instances to 
critically analyze the complaint which 
has been filed against the assured so as 
to weed out irrelevant and redundant 
matter in determining whether the as- 
sured is entitled to a defense,” he. said. 
“Descriptive matter inserted in a com- 
plaint may tend to lead us astray if we 
allow it to obscure our view of the actual 
lacts of which we have knowledge be- 
cause of the reliable information con- 
tained in the file.” 

To illustrate his contention, Mr. Galla- 
gher submitted two hypothetical cases, 
one dealing with the standard automo- 
bile policy, and the other with the own- 
ers’, landlords’ and tenants’ public lia- 
bility policy. 

In the first case, the automobile in- 
volved was described as a 1939 Buick 
convertible coupe. The assured reported 
an accident, and the claim department’s 
investigation showed that the assured 
Was involved in an accident in one 
county, close to the county line. Per- 
sonal injury and property damage oc- 
curred. Dispute as to the manner of the 
accident, was a question of fact for 
the jury to determine. There was thus 
Presented a possible tort liability. 

Retained Careless Lawyer 


. A careless lawyer was retained by the 
Injured person and suit was filed without 
adequate knowledge of details. The 
complaint alleged that in a county other 
than the correct one and on a different 


+ 


date, the assured operated a Ford car 
so negligently that he caused the plain- 
tiff to be thrown out of his automobile 
with resulting bodily injuries. 

“In order to make out a case against 
the assured under our modern proced- 
ure,” he said, “there is no necessity to 
prove that the accident happened upon 
the exact date or in the exact place 
specified in the complaint, or that the 
automobile or a particular make was in- 





geN 


volved. It is only necessary to allege 
ultimate facts justifying the conclusion 
that there was actionable negligence on 
the part of the person charged with re- 
sponsibility for the damage caused 
thereby. 

“Tf, in the complaint referred to, we 
ignore the errors with reference to 
county, date and trade name of the 
automobile, there is no question about 
the fact that the complaint alleges facts 




















that bring the case within the language 
of the policy ... 
Obligation to Defend 

“This method of analysis of the com- 
plaint will bring the obligation to defend 
and to indemnify against liability square- 
ly within the provisions of the policy. 
We must keep in mind that the language 
of the contract does not say that the 
company will defend or indemnify 


(Continued on Page 36) 








to MORE INSURANCE SALES 


Four times a year—so that you can fit it into your busy schedule—our School for 
Agents provides an unusual course giving the real equipment for casualty-surety sales. 
Practical in approach, the course thrashes out tough sales situations that time and 
again mar producers’ sales efforts. Actual cases are backed with meaty talks by experi- 
enced home office department heads. 9 If you are lagging behind your real capacity, 
come to this School. The comprehensive instruction is well worth the time spent in 


learning what you need to know about scientific selling. We suggest that you send for and 


read the booklet shown below. It will give you essential details about our effective home office ‘ 
School for Agents. Do this without delay—it is the first step in improving your sales average. ' 
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Cornett Issues Appeal 
To A. & H. Underwriters 


SETS UP MEMBERSHIP QUOTAS 





Asks Home Office Men to Recruit Mem- 
bers; Dalrymple to Appoint National 
Representatives 


An appeal to every accident and health 





underwriter who does not now belong 
to a local accident and health association 
has just been issued by W. B. Cornett 
of Columbus, O., chairman of the mem- 
bership committee of the National As- 
sociation of Accident & Health Under- 
This week Mr. Cornett sounded 


the opening gun of a nation-wide drive 


writers. 


calculated to bring the local association 
memberships of the organization up to a 
goal of 100. 

Mr. Cornett put special emphasis upon 
the membership recruiting possibilities 
of the home office agency departments 
by urging them to give the association 
the names of key men in the cities and 
states upon which the drive will con- 
centrate. 

The appointment of regional directors 
for each the entire 


is part of the extensive program of the 


section of country 


National Association. Each regional di- 
rector is to cooperate with local groups 
in the formation of chapters and to set 
up programs of operation. Clyde E. 
Dalrymple of Milwaukee, national presi- 
dent, has appointed a national represen- 
tative from each local association, who 
will actively cooperate with the local 
association membership committee. 


Sets Campaign Quota 


\ quota of twenty-five new locals and 
an increase of membership of 50% in 
present chapters has been set for the 
campaign. Outlining the drive, Chair- 
man Cornett explained: 

“In every state, so many vitally im- 
portant matters arise that every accident 
and health man should, by means of his 
local association, have a chance to pro- 
tect and promote his chosen profession, 
the great accident and health industry. 

“If every accident and health under- 
writer only knew the value of belonging 
to a local and national association, he 
would join without a moment’s delay. 
In a nutshell, our objective is to put the 
accident and health business on a basis 
to equal that of the highest profession. 
Yes, it can and must be done. 

“If you are in a city large enough 
for a local, we will gladly assist you in 
organizing one, or, we can tell you just 
how you can belong to the National As- 
sociation direct, if circumstances require 
it. 

The National Association two years 
ago made a careful survey of the United 
States to the end of organizing local 
associations, and set up as its goal a total 
of 100 local chapters. Having formed 
sixteen new associations for the year 
ending June, 1940, and two more in the 
past year, making a total of thirty-four, 
and having, in addition, increased the 
membership more than 150% these past 
two years, Mr. Cornett believes 1941 will 
be a year of great achievement in mem- 
bership. 

Cities in Campaign 


“During 1941 our plan of campaign is 
to concentrate on the formation of new 


organizations in the following cities: 
Oakland, San Diego, Long Beach and 
Sacramento, Cal.; Hartford and New 


Haven, Conn.; Wilmington, Del.; Miami 
and Tampa, Fla.; Evansville, Fort Wayne 
and South Bend, Ind.; Des Moines, Ja.; 
Wichita, Kan.; Louisville and Lexington, 
Ky.; New Orleans, La.; Portland, Me.; 


Baltimore, Md.; Springfield and Wor- 
cester, Mass.; Grand Rapids, Flint and 
Lansing, Mich.; Duluth, Minn.; Jackson, 
Miss.; Trenton, N. J.; Albany, Buffalo, 
Rochester, Syracuse and Utica, N. Y.; 
Asheville, Charlotte, Durham and Greens- 
boro, N. C.; Tulsa, Okla.; Erie, Harris- 
burg, Reading and Scranton, Pa.; Provi- 
dence, R. I.; Charleston, S. C.; Chatta- 
nooga, Knoxville, Memphis and Nash- 
ville, Tenn.; Dallas, El Paso, Fort Worth, 
Houston and San Antonio, Tex.; Rich- 
mond, Va.; Charleston and Huntington, 
W. Va.; Washington, D. C. 


“And,” Mr. Cornett continued, “there 
should be one association in each of the 
following states: Idaho, Montana, Ne- 
vada, New Mexico, North Dakota, South 
Dakota and Vermont.” 

President Dalrymple this week an- 
nounced the appointment of F. Glenn 
Packwood, Massachusetts Bonding, Kan- 
sas City, as chairman of the regional 
directors committee, which will assist in 
this organization work. Mr. Packwood 
will be assisted by three vice-chairmen, 
four company associates, nineteen re- 
gional directors and thirty-two assistant 
regional directors. 


Demands Uniformity in 
Maternity Case Risks 


MICHIGAN DEPARTMENT ORDER 
Personal A. & H. Companies Must Ex- 
tend Same Treatment to Individ- 
uals and Groups 


The Michigan Insurance Department 
is notifying all carriers authorized to 
write personal accident and health insur- 
ance in the state of a desire to obtain 
uniform treatment of maternity risks 
arising under individual and group hos- 
pitalization and medical reimbursement 
policies with maternity benefits. 

The Department, it was indicated, will 
require that all such carriers extend 
maternity coverage for nine months be- 
vond cancellation or termination of cov- 
erage by an insurer, provided proof of 
pregnancy when the coverage was ter- 
minated can be offered. In the case 
of group policies, carriers will be ex- 
pected to extend maternity coverage in 
all termination cases except those due 
to failure of an insured employe to pay 
the required contribution during the 
period when the contract was in effect. 


Carriers Have Agreed 


In a letter sent to the affected carriers, 
Jay C. Ketchum, second deputy com- 
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Nothing pleases an assured any more than to be able to 
see at a glance just how well he is insured. And noth- 
ing gives hirn this satisfaction any better than The Em- 
ployers’ Group Analysis Plan. This plan digs right in— 
makes accurate findings on his coverages and needs — 
and presents all the data in a handy, visual-index type 


Just read one copy of our monthly magazine “The Pio- 
neer” and you'll get the gist of this plan’s selling effec- 
tiveness. You can have a copy free by writing to The 
Employers’ Group Publicity Dept., 110 Milk St., Boston. 
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missioner and head of the department’ | 


casualty division, advises that represen. » 


tative carriers agreed substantially to 
the terms outlined at a conference with 
department representatives in July, 

Application of the new maternity ry 
to group contracts, it was noted, elimin. | 
ates the question of which carrier is 
liable in event a group elects to change 
from one plan of insurance to another 
with resultant maternity claims arising 
during the waiting period before the 
new contract becomes effective for such 
claims. 


It is suggested by the department) 


that, to gain uniform procedure, the 
carriers either print a clause in the policy 
proper or affix it by rider explaining the 
practice to be followed or include such 
explanation in the notice of cancellation 
or of non-renewal. The companies are 
requested to inform the department 
which method is to be used in conform. 
ing with the requested procedure, 


L. B. Gallagher Talk 


(Continued from Page 35) 


against liability if the particular auto. 
mobile described in the policy by name 
and model is specifically described in the 
same manner in the complaint in any 
action which may be commenced against 
the assured... 

“The actual fact of identity of the 
particular automobile, 
maintenance or use of which imposes 2 


liability upon the assured, is the deter-) 


mining factor rather than the description 
thereof in a complaint... 
“When the facts are disclosed during 


trial or by deposition before trial there) 






H \\ 


the ownership) 





is no doubt about the proposition that 
any court would permit an amendment! 
of the complaint to correct the mistake! 
If the insurer were to deny liability 
relying exclusively upon the allegations 
of the complaint it would have a violent! 
awakening when upon being sued the 
judgment roll with the amended com- 
plaint as a part thereof is introduced ir 
evidence in support of the claim that 
the action was one covered by the de 
fense and indemnity provisions of the 


policy.” 
O. L. & T. Case 


The O. L. & T. public liability cas 
Mr. Gallagher described is one in whic 


a guest of a tenant in a building wef 
injured in an elevator accident, and th = 
complaint erroneously described the Ir-= 


cation of the building. The misde 
scription of the location in the complaiti 
is of no importance, he said, becaus 
the liability of the assured to the per 
son injured does not depend upon tlt 
location of the tort. 

“While it is true that a liability for 
damages on the part of the assurti 
does not always mean that the insur! 
is also liable,” he explained, “it is 2 
fact that whenever the liability of the 
insured accrues within the premises 
places described in the policy, the com 
pany is likewise bound. 

“In order to state a cause of action! 
most states and in the Federal court 
under the new rules of civil procedut 
I do not believe it is necessary for tlt 
injured party to allege the street a 
dress of the building where the accidet! 
happened. All that would be necessaf! 
would be to state facts showing thi 
the building where the accident occurtt! 
was owned or controlled by the assurt? 

“Any descriptive matter such as the 
number of floors or the street addres 
would be surplusage and any allegati0 
which is not an ultimate and mater 
fact required in order to state a cal 
of action must be ignored by the I 
surance carrier in determining whetht 
the liability of the assured is one with 
the provisions of the policy.” 











NEW A. & H. MANAGER | 

Don Pullen is the recently appoint 
A. & H. manager in the Los Angee 
general agency of Hoyt M. Leisult 
which represents the Occidental Lift 
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This kind of advertising makes 
friends for Maryland agents and 
brokers among prospects for all 
casualty and surety lines. 


TIME FORTUNE 
NEWSWEEK 
BUSINESS WEEK 





THESE SHOES CAN’T BE FILLED... 


They do not look important... they are worn and _ the crusade it undertook years ago to reduce the toll 
scuffed and turned up at the toes. of automobile accidents, which cost the lives of three 
But every scratch on them brings back a vivid thousand children yearly. 
memory... of acrobatics on a back-yard fence... of By instruction in schools and among motorists 
gay romps with a shaggy pup... of an express and in advertisements such as this, The Maryland 
wagon, propelled by a tireless right foot...and, constantly seeks to prevent emptiness in many thou- 
most vivid of all, of a cruel impact with an auto- sand pairs of shoes and in the hearts of fathers and 
mobile bumper and the merciless harshness of an _—_ mothers everywhere. Will you help save the lives 


asphalt street ... of children? Drive with care... every minute! 


No work of The Maryland passes in importance Maryland Casualty Company, Baltimore. 


THE MARYLAND 


Practically every form of Casualty Insurance and Surety Bond, for business, industry and the home, through 10,000 agents and brokers. 
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Welton’s Sales Philosophy Finds 


Expression in Agency Stimulation 


The peripatetic Spencer Welton, vice-president of the Massachusetts Bonding, 
has been writing monthly sales and inspirational articles for the benefit of the 
many agency readers of The Concentrator, house organ of his company, and these 
articles if compiled in book form would make a most reliable index to the ups and 


downs of insurance and general business conditions. 


This is because Mr. Welton 


records in accurate and helpful fashion the state of business as he finds it on his 
travels around. With his flair for human interest and drama “his copy” makes good 


reading. 


Following is a typical Welton message, entitled “Gumption, Sabotage 


and Silver Linings” and it currently appears in The Concentrator. 


This is one Summer in which no pro- 
ducer will have the temerity to resort to 
the old platitude about “seasonal let- 
down” to explain failure to increase pre- 


mium volume. 

Today the alert insurance producer 
finds opportunities to sell more kinds 
of coverage to more prospects than ever 
before. ; 

New insurance needs have arisen, new 
forms of insurance protection are being 
devised almost daily, and buyers are 
receptive, often eager. 

Unparalleled Opportunity 

What the future may hold is, as al- 
ways, problematical, but there can be no 
doubt that the present offers every pro- 
ducer unparalleled onportunity to estab- 
lish himself solidly in the regard of in- 
surance buvers both large and small, and 
so insure his own future, as well as add 
greatly to his immediate income. Some, 
of course, will go further faster than 
others, but that is almost wholly a mat- 
ter of the inclination of the producer. 

x x 


Gumption 

Isn’t it strange that we can admire and 
applaud a man who performs a well-nigh 
impossible task and yet feel wholly re- 
signed, or at most, only a bit regretful 
if we fall down on an assignment of our 
own. 

Of course, some undertakings are tre- 
mendously difficult and some obstacles 
seem insuperable, but surely that is no 
reason for abject surrender to them in 
advance. 

History provides enough examples of 
men who did the seemingly impossible 
to inspire any man who has even a fair 
amount of what we in New England call 
“sumption.” 

Sometime soon re-read the histories 
of Columbus and of Magellan. Then 
you will never utter explanations, ex- 
cuses, alibis or whatever you prefer to 
call reasons for failure to get the job 
done. 

And remember that excusing yourself 
to yourself and believing it is a more 
hurtful opiate than can be found in any 
pharmacy. 

ee eS 
Sabotage 


To give a child a dose of poison mis- 
taken for cough medicine may be wholly 
unintentional on the part of the person 
who administers it, but that doesn’t help 
the child. 

So far as the result goes, the act might 
just as well been deliberate. 

All sabotage isn’t a purposed attempt 
to retard or destroy national defense 
preparations, but if what an individual 
does do or doesn’t do has that effect, 
what difference does it make what was 
originally intended ? 

Every worker in business and indus- 
try is today an important cog in our 
national defense machine. 

Wherever he or she is employed and 


however routine the employment, it 
bears some relation to the work of 
others and is in that fashion vital to 


our preparedness program. 
Just because you are unable to trace 


the direct connection between the typ- 
ing of a policy or the accurate filing of 
a sheaf of papers doesn’t mean that the 
act has no bearing on the building of a 
tank, a gun carriage, a bombing plane 
or the loading of explosive shells. 

And the better you do your work the 
sooner it will all be over and our lives 
restored to their normal channels. 

To loaf on the job, to make errors in 
handling work, and to fail to cooperate 
with those with whom one is associated 
is just as much sabotage as is pouring 
emery dust in the bearing of a Diesel 
engine. 

le ee 
Silver Linings 
declares that 
* is just 


The old adage which 
“every cloud has a silver lining’ 
as true as it ever was, but the modern 
vogue of commercial air travel has 
taught a new philosophy to thousands 
of people. 

It is that although clouds and fog and 
even snow or rain may dampen our 
clothes and depress our spirits, we shall 
find, if we go up a bit, that above the 
clouds the sun is shining as brilliantly 
as ever, that the murk and dinginess 
of the earth is no longer visible, and as 
far as the eye can reach is a vast field 
of pure white. 

So, remind yourself that business wor- 
ries and personal troubles are nebulous 
and evanescent and that above them 
the sun is still shining and will continue 
to shine. 

But, be sure you hustle while you wait, 
if you want the clouds to be eventually 
dispelled. 

Hard Digging 

A man once wrote to another, “I am 
in a hole that I can’t get out of and I 
need your help.” 

The man thus appealed to replied, “T’ll 
help you if I can, but first I’m coming to 
see the hole. I never yet saw one so 
big that hard digging wouldn’t open a 
way out.” 

Keep that in mind when you think a 
trouble of your own has you stopped. 

Hard digging will get you out sooner 
or later. 


September 5, 194) 








Court Holds Policy Was Canceled 
Legally Before Time of Accident 


Associate Judge Albert Conway of the 
New York Court of Appeals, former In- 
surance Superintendent of New York, 
was author of an opinion delivered re- 
cently, in which all the other judges con- 
curred, reversing judgments of the lower 
court and dismissing an action against 
the London & Lancashire Indemnity Co., 
in a case involving application of the 
cancellation clause of an automobile lia- 
bility policy. The opinion was held that 
the five day cancellation notice, mailed 
on November 2, was effective before 
November 8, Election Day, which was a 
holiday. 

The appeal came from a judgment of 
the Appellate Division of the Supreme 
Court, unanimously affirming a judgment 
of each plaintiff, and directing summary 
judgment in favor of the plaintiffs. 

Sued for Damages 

The company had issued its policy to 
the Old Iron & Steel Corp. Felix Lesk 
and Edward Timms sued the corporation 
and William Shearer, to recover damages 
for injuries sustained by reason of an 
accident in which a truck, owned by 
the corporation and operated by Shearer, 
was involved. 

The insurance company refused to de- 
fend the action, claiming the policy had 
been canceled prior to the occurrence. 
The plaintiffs had judgments against the 
corporation and Shearer, no part of 
which had been paid, and sued to re- 
cover the amount of the judgment from 
the defendant company. 

“The accident occurred at 5:15 P.M. 
on the eighth day of November,” the 
opinion says, “and the only question 
presented is whether the policy had been 
canceled before that time.” 

The court quotes the cancellation 
notice in the policy and said that the 
insurer sent to the corporation its can- 
cellation notice by registered mail 
November 2, declaring the company’s 
liability ceased at noon November 8, 
and demanding payment for earned pre- 
mium to date of cancellation. November 
8 was Election Day, a holiday, and the 
accident occurred that afternoon. 

Quoting the general construction law 
on computation of days. that where a 
contract by its terms requires the pay- 
ment of money or the performance of 
a condition on a public holiday “such 
payment may be made or condition per- 
formed on the next business day succeed- 
ing such holiday, with the same force 
and effect as if made or performed in 
accordance with the terms of the con- 
tract,” the court held: 

“The cancellation became effective at 
the time stated in the notice, provided 
that was not less than five days after 
the mailing of the written notice to the 
insured. The word ‘thereafter’ italicized 
in the second sentence of the policy 
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provision ‘7’ has no significance unless 
it refers back to the word ‘mailing’ 
the tenth word of the sentence. Since 
the date of mailing was November ? 
November 8 was ‘not less than five days 
thereafter,’ and the cancellation became 
effective unless General Construction 
Law, Sections 20 or 25, is applicable. 

“Section 20 provides for the exclusion 
from a specified period of days, of the 
calendar day from which reckoning j; 
made, i. e., the date of the mailing oj 
the notice, and, in addition, for the ex. 
clusion of a public holiday from the 
reckoning if it be the last day of such 
a period. In the instant case, if we ex.) 
clude November 2, the mailing date, the | 
five days required would not have ex.) 
pired on November 8 but on the day 
before. There would have been five in. 
tervening days ending with November 7} 
A calendar day, of course, includes the 
time from midnight to midnight. (Gen- 
eral Construction Law, §19.) 


No Money Payment 


“Section 25 by its terms applies toa 
contract requiring the payment of money 
or the performance of a condition ona 
public holiday and permits such  pay- 
ment or performance of condition on the 
next succeeding business day. The no- 
tice of cancellation here did not require 
the payment of money nor the perforn- 
ance of any condition. The tender of 
a premium by the insured would not 
have affected the notice already given. 
The earned premium was demanded only 
to the date of cancellation. The insured 
could not have compelled the continv- 
ance of the policy upon payment of any 
sum. The period of ‘not less than five 
days’ was prescribed in order that the 
insured might obtain other insurance 
before the effective date of the cancella- 
tion, if he so desired.” 

Reviewing an amendment to Section 
25, enacted following the decision in the 
case of Page vs. Shainwald in which the 
court distinguished between a Sunday 
and a holiday in an action relating to) 
payment of money and the performance! 
of conditions, the court held: = 

“The amendment to this statute does) 
not help the plaintiffs since there wasp, 
neither payment of money nor perform) 
ance of condition required by the notice) 
of cancellation. : 

“The use of the present tense in the) 
notice of cancellation—hereby cancels’) 
was proper although the effective date) 
was six days after the date of mailing’ 


Says Big Bill 


(Continued from Page 19) 
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NC number, make, altitude and locationy: 
(5) Before entering a control zone op 
intersection, it is good practice (a rep 
quirement if no flight plan is filed) to 
call the station, give identity and locef 
tion and expected arrival time. The 
station will give you traffic information 
and clearance to land or pass through 
(6) Important: You must give a landing 
report. You must also advise destination 
if you change your plans. 

5. Some parts of the civil airways att 
not traffic controlled. For these 1 
flight plan is required for flight above 
3,500 feet although other requirements 
apply. We recommend always filing é 
flight plan since airways not now cot 
trolled are being shifted to a controlled 
status as rapidly as possible. 

6. Ih event of failure either of trans 
mitter or receiver you must leave thé 
airway or descend below 3,500 feet. if 
your transmitter fails notify the prope 
station by telephone as soon as possible 
If the receiver fails broadcast that fat! 
and your change in altitude several times 
and report by telephone after landing 

7. Flying above 17,000 feet is tt 
stricted to military airline flying. 
























